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President Truman 
Signs Moratorium 
Extension Measure 


Congressmen Will Probe State Laws 
on Rate Regulation in Six 
Months’ Interim 


ACTION WAS ANTICIPATED 


State Legislatures to Be in 
Session Next Year 


As had been anticipated, President 
Truman last week signed the measure 
to extend the moratorium from the Anti- 
Trust Laws in Public Law 15. Under 
the measure which has now become law, 
the date of expiration is July 1, 1948, 
instead of January 1, as the law origi- 
nally provided. 

Passage of this law was on request of 
Senator McCarran, author of the origi- 
nal law, who took the position that 
with some of the legislatures still in 
session, the Congressmen had had insuf- 
ficient opportunity to study the rate 
legislation enacted in so many of the 
states and the purpose of the new law 
is to afford them that opportunity. 

So far as can be ascertained, the 
insurance industry did not concern it- 
self with the measure. Most of the state 
legislatures already had met and passed 
rate laws and supporting fair practices 
acts which are in effect. Some of the 
states, such as New York and New 
lersey, already had such laws and only 
nine of the legislatures will hold regu- 
lar sessions in 1948. 

Nine Legislatures to Meet 

States which will hold regular sessions 
n 1948 are: Kentucky, Louisiana, 
\lassachusetts, Mississippi, New Jersey, 
New York, Rhole Island, South Caro- 
ina and Virginia. 

It is believed that by the end of the 
inoratorium, as many as_ forty-three 
states will have enacted some form of 
rating laws, and then it will be for 
Congressmen themselves to determine 
f these laws are in keeping with the 
ntent of Congress and that no further 
Federal enactment is indicated. 

A special committee of the Virginia 
\dvisory Legislative Council engaged in 
making a study of Virginia insurance 
laws with a view of determining what 
changes may be necessitated by enact- 


(Continued on Page 23) 
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Creative Energy 


Speaking at the Penn Mutual Centennial Convention, Vice Presi- 
dent Erie G. Johnson said:— 


“Selling effort has been responsible for a large share of the 
success of every life insurance company. That claim can, of course, 
be made by the distribution of other businesses. But, [ know of 
no business where the sales end has fewer unsolicited orders on its 
books than has life insurance. With rare exceptions our is a busi- 
ness where we receive no orders from “walk-ins,” and yet 74 million 
Americans have it. Every customer on the books represents calls, 
enlightenment, persuasion and friendly persistency. Each and every 
one is the result of creative energy expended by a field man or 
woman. Every check paid out represents selling effort—not order 
taking. 

“Distribution of the world’s goods and services has in recent 
years taken on greater and greater significance in our economy. 
The raw materials are essential; manufacturing processes are essen- 
tial; demand is essential. But neither goods nor services, nor the 
demand for them translate themselves into purchases and ultimate 
benefits without the stimulation and persuasion of the salesman.” 


1847 — Penn Mutual Centennial — 1947 


THE PENN MUTUAL LIFE INSURANCE CO. 
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Guertin Measure 
Went Through House; 
Held Up In Senate 


Senator O’Mahoney Objected After 
Unanimous Approval By 
D. of C. Committee 


CHANGED MIND TOO LATE 


All States But Oklahoma Have 
Guertin Legislation; District 
of Columbia Hasn’t 


Life insurance companies can now 
operate under the Guertin plan in every 
state of the Union except Oklahoma 
However, the companies operating in 
District of Columbia will not be able to 
use the Guertin plan unless the Senate 
approves it after it reconvenes some 
months hence 

Here is the District of Columbia situ- 
ation: 

The Guertin legislation passed the 
House of Representatives without in- 
cident on June 6. The bill was unani- 
mously reported by the Senate’s District 
of Columbia committee, Clayton D 
Buck of Delaware, chairman. Ordinarily, 
unanimous approval by a Senate com- 
mittee means passage later by the Sen- 
ate 

O’Mahoney’s Opposition 

When the act came before the Sen- 
ate on Wednesday of last week Senator 
O'Mahoney of Wyoming, not a member 
of the D. of C. committee, objected. 
His argument was that there was no 
opportunity for the Senate to examine 
the bill. 

“The passage of any bill regulating 
life insurance in the District of Columbia 
will probably be regarded as a model 
of what Congress desires to have the 
states do,” he said. “Therefore, this 
being of grave importance to many mil- 
lion people I am firmly of the opinion 
that the measure should not be passed 
upon the unanimous consent calendar.” 

Chairman Buck and the other mem- 
bers of the District of Columbia com- 
mittee were surprised. Mr. Buck ex- 
plained that the bill “is merely to mod- 
ernize the mortality tables of life insur- 
ance companies in the D. of C., making 
them exactly the same as the tables 
which are used in every state in the 
Union with the exception of Oklahoma 
The committee has held public hearings 
on the bill and the District insurance 
Commissioner has given the bill his full 
approval.” 

Mr. O’Mahoney: I suggest to the 
Senator, then, Mr. President, that the 
bill be withheld for the moment. I shall 
examine the report, and before the call 


(Continued on Page 8) 
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Nat Bowpitcn was a Salem boy, and he had the quiet 
habit of independence 
He taught himself Latin, so he could read Newton's 
Principia, the most advanced book on mathematics 
of the day. And he found an error in it. 
He studied the stars, and the tides, and the dark ways of 
the sea. And one Christmas night, in a blinding snowstorm, 
he sailed his ship straight to its Salem wharf as calmly 
as if the sun were shining 
He read the standard books on navigation, and in the best 
of them he found 8,000 errors. So he wrote his own book, 
and called it The New American Practical Navigator. 


He slew the biggest monster of the sea 





fastest and safest on 


It made American ships the 
seamen still study this book 


the seas. Ambitious young 


in their bunks. 
ster of ignorance is 


Today the seas are safer, and the mon 
Salem boy with 


dead . . . because Nat Bowditch was a 
the quiet habit of independence. 

We Americans who don’t get into the history books have 
the habit of independence, too. 

We make up our own minds. We work out our own 
futures. We safeguard our financial independence through 
life insurance, a typically American institution. 





This is the way of a proud and self-reliant people. 


MUTUAL LIFE INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
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What Being 


Salt Lake City 


lohn D. Spencer, who died at the age 

i 88 in Salt Lake City in July, was with 

ie New York Life most of his business 
career, and who was a son-in-law of 
irigham Young, stood so high in the 
esteem of Utah citizens that the news- 
papers of Salt Lake City went all out 
in the space they gave his death. One 
of the local papers printed a column 
and a half obituary sketch. Two Salt 
lake City papers printed eulogistic edi- 
torials. 

What has Spencer done in the civic, 
business and religious life of the com- 

iunity to warrant this unusual space? 

One editorial began: “Living as he 
did to within a few weeks of his 
89th birthday, he was necessarily slowed 
down in his activities during the last 
decade, but during the first quarter of 
the present century there was scarcely 
a worth-while project leading toward 
civic betterment in which John D. 
Spencer did not have a hand. Perhaps 
his outstanding achievement toward 
—— up cultural opportunity in Salt 

Lake City was his untiring service asa 
member of the board of the city’s public 
library for thirty-two years, and presi- 
dent of this board for most of that 
period. His was the responsibility for 
the erection of the Packard Library at 
its present site, and he lived to see the 
library grow to the point where its 
facilities are strained to the utmost 
by demands for service. The naming 
of John D. Spencer branch library after 
him is a fitting tribute to his achieve- 
ment in this field. 

“He sponsored the first supervised 
playground in Utah, and continued in 
this field to national recognition and 
honors. He became active in Boy 
Scout work, and continued in that until 
the end of his life. 

“He maintained active interests and 
sponsorship of educational activities, not 
limited to established collegiate fields— 
although he served as president of the 
oe association of the University of 

tah, but emphasizing continued educa- 
tion in modern techniques for business 
men who were through with formal 
schooling. He sponsored and taught 
salesmanship classes, both under formal 
school auspices, and separately. Even 
his business, which was life insurance, 
he considered in the nature of public 
service, on an individual scale. Chair- 
inanship of the Red Cross membership 
campaign in 1917, and membership on the 
Near East Relief Committee as Utah’s 
epresentative, extended this public serv- 
ice to national and international fields.” 

Another editorial said: “John D. 
Spencer’s entire self-directed life was 
devoted to good deeds and useful pur- 
poses. In choosing a business career he 
selected a profession as fascinating to 
him as that of a lifeguard rescuing 
nortals swimming against the waves of 
‘ompetition or floundering in the depths 
£ apprehension.” 


Some of His Activities 


Born in Provo, Utah, Mr. Spencer 
spent nearly all of his life in Salt Lake 
City. He was a graduate of University 
of Deseret, class of 1875. 

The original Home Opera Co. and 
the Evan Stephens Grand Opera Co. 
were organized with his help and spon- 
sorship and he was long manager and 
president of those organizations. Fur- 
thermore, he took roles in more than 
seventy-five plays and other perform- 
ances, 

In 1903 when the first Salt Lake Sym- 
phony Orchestra was organized he be- 


Of New York Life 


came its manager. His presidency of 
the Free Public Library lasted thirty- 
two years. 

The first salesmanship classes ever 
given in Salt Lake were taught by him 
at the YMCA. Later, he taught sales- 
manship classes at the Public Library, 
LDS Business College and University of 
Utah. 

The first playground sponsored and 
operated in Utah was organized by a 
group of which he was a member. He 
was at one time vice chairman of the 
Civic Recreation Commission of Salt 
Lake and was Utah’s representative at 
the annual National Recreation Associa- 
tion conventions. 

For many years he served as a direc- 


tor of the Fine Arts and Letters Society 
of Utah, and made valuable contribu- 
tions of books and works of art to the 
b niversity of Utah and Utah State 

Capitol. 

One of his chief interests was _ his 
affiliation with the Deans Club com- 
posed of five long-time close friends 
who for many years were his competi- 
tors in life insurance field. 

Furthermore, he only recently organ- 
ized and sponsored the Browners, com- 
posed of a group of old friends who by 
means of lectures and discussion have 
kept actively interested in insurance af- 
fairs. Its object was thus summarized: 
“To keep our friendships in repair.” 

He was an active member of the 


Joseph Charleville Has Been Los Angeles 
Ass’n Managing Director Since 1928 


Joseph Charleville, managing director, 
Life Underwriters Association of Los 
Angeles, has held that position since 
July, 1928. He had some other organiza- 
tion experience in his background. In 
discussing his philosophy he said to The 
Eastern Underwriter 

“T have always believed that a local 
association of life underwriters can and 
should be the public relations depart- 
ment of life insurance in the commun- 
ity. From my first day as managing di- 
rector of the Los Angeles association I 
have thought of this work as being my 
career. When I became aware of the 
many needs that life insurance field 
forces had in my community, needs 
which an association could serve, I re- 
solved that I would find or help «the 
elected leaders of the association to find 
as many of the answers to these needs 
as we could. 

“T knew that if I considered the job 
as being merely a stepping stone to some 
other positions I would be missing the 
mark. 

“It is important that the secretary or 
manager of an association becomes a 
student of the work and of his commun- 
ity and discovers what the association 
can and cannot do. He should not be 
a ‘front man, but should be in the 
background helping others. 

“Fundamental to this type of volun- 
tary organization is that the individuals 
who pay the dues are the persons who, 
each in his own right, has a career to 
build for himself. If each year there 
are elected and appointed leaders who 
will take responsibility for doing certain 
things, these are the individuals who 
should grow and develop, and whose 
personal prestige in the community 
should be enhanced by the sacrifice of 
time and money they put into the gen- 


JOSEPH CHARLEVILLE 


eral enterprise. In this sense of per- 
sonal growth, the association is a builder 
of men. 

“If these concepts are sound, then it 
follows that the professional worker in 
the association should be a career man 
whose satisfactions come, not in building 
himself up for another job somewhere in 
some other department of life insurance, 
but by seeing others succeed in their 
voluntary tasks and in seeing the asso 
ciation succeed in becoming a real and 
continuing benefit to all those who are 
in it.” 








AMA SCHOOL CLASS OFFICERS 
Class officers for the 76th School in 
Agency Management held at the Edge- 
water Beach Hotel, Chicago, have been 
announced by the Ageney Management 
Association. They are, President Henry 
Johnson, Jr., Northwestern Mutual, 
Louisville; Vice President G. A. Arnold, 
Wisconsin National Life, Chillicothe, 
Ill.; Secretary F. G. McNamara, Old 
Line Life, Waukesha, Wis.; Treasurer 
and Sergeant-at-Arms J. H. Beck, 3ank- 

ers Life of Nebraska, Everett, Wash. 


TOPEKA ASSOCIATION ELECTS 

Topeka Life Underwriters have named 
Cecil Peterson, Union Central, as presi- 
dent succeeding Martin G. Miller, Mu- 
tual Life of N. Y. Paul Allen, Equitable 
of Iowa was named vice president and 
Charles Bray, Victory Life, secretary- 
treasurer. Pendleton A. Miller, New 
England Mutual general agent and past 
president of the Kansas Association was 
named national committeeman for a 
three-year term. 





A Community Leader Means 


Pays Tribute To Late Agent John D. Spencer 


Church of Jesus Christ of Latter-Day 
Saints, and was a member of the High 
Priests’ Form of the Eighteenth Ward 
when he died. Incidentally, with the 
Eighteenth Ward quartette and _ the 
Azalia quartette he sang at social func- 
tions and funerals upon more than a 
thousand occasions. 

For several years he was president o 
the Utah Association of Life Under- 
writers. 

Mr. Spencer is survived by five sons 
and a daughter, eleven grandchildren 
and twelve great-grandchildren. His son, 
John Allen Spencer, and a grand-neph 
ew, Orson I. Spencer, Jr., are New York 
Life agents. 


Clarke Cites Production 
Prices as Key to Future 


Production and more production, at 
fair prices is the key to the maintenance 
of the current high volume of business 
activity in this country in the period 
ahead, according to Dwight L. Clarke, 
president of Occidental Life of Califor 
nia, and of the American Life Conven- 
tion, while in Portland, Oregon. 

The visiting insurance president fore- 
cast good business for the next few 
years, providing the nation can guard 
against the tendency in some elements 
of the population to want more and 
more for doing less and less work or 
furnishing less and less merchandise. 

He warned that already some articles 
had been priced out of the market by 
the inflationary spiral. However, he in- 
dicated that in his opinion this condition 
was not yet extensive enough to point 
to any imminent depression. 

Buyers of merchandise are already do- 
ing more shopping around than they 
used to, but there is still a big unsatis- 
fied demand for a wide variety of mer- 
chandise, he pointed out. 

Trends in life insurance purchases are 
a good indication of how the business 
wind is blowing. He cited the fact that 
in depression times the tendency is to 
purchase more of the less expensive 
types of protection like term or straight 
life policies. 

Right now there is a demand for the 
expensive types of insurance such as en- 
dowment and annuities. 

Thrifty people of the nation are being 
penalized by the present artificial de- 
pression of interest rates by various 
Governmental agencies, it was declared 
by Mr. Clarke. He pointed out that those 
who have accumulated a little money 
receive less return on their savings as a 
result of the condition. Life insurance 
costs more because of the low interest on 
investments of life insurance companies. 
Responsibilities of life underwriters as 
insurance men and citizens were empha- 
sized by Mr. Clarke in an address at a 
—— meeting of the Portland Life 

Underwriters Association. 


SISK HEADS PRESIDENT’S CLUB 

John M. Sisk of Milwaukee, Wiscon- 
sin, supervisor in the L. W. Spickard 
agency there of the Bankers Life Co. 
of Des Moines, has been named presi- 
dent of the 1947 President’s Club, high- 
est honor organization for the com- 
pany’s salesmen. Mr. Sisk is a former 
All-American foctbail player at Mar- 
quette University and on the Chicago 
Bears professional team, and has been 
a Bankerslifeman since 1931. The roster 
of membership in the 1947 club includes 
145 names. 
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Ass’t Actuary Mutual Life 


William H. Schmidt has been ap- 
pointed an assistant actuary of Mutual 
Life of New York, it has been an- 

nounced by Leigh 
Cruess, vice presi- 


dent and manager 
of selection. 

Mr. Schmidt, a 
32-year-old World 
War II veteran 
who served as a 
lieutenant (j. g.) 





with the Navy for 
nearly three years, 
includ ng a tour of 
duty in the Paci- 
fic Theatre, has 
been with Mutual 
Life since 1943, 
when he joined 


William H. Schmidt thie actuary’s de- 
partment. He isa 
Actuarial Society of Amer- 


American Institute of Actu- 


Fellow of the 

ica and the 

aries 
Native 


eraduated 


Schmidt was 
College, 


of New York, Mr. 


from St. Stephen’s 


Annandale-on-Hudson, N. Y., in 1934 
and did graduate work at Harvard Uni- 


Upholds Metropolitan On 


Selection of Its Tenants 


. motion by counsel for three 
Negro war veterans who sought an in- 
junction under New York’s anti-discrim- 
ination law, Supreme Court Justice Felix 
C. Benvenga on Monday ruled that Met- 
Life has the same authority as 
owner to select its tenants 
T housing proj- 


Denying 


ropolitan 
any private 
for Stuyvesant 
ect on the lower Ez 


frown, its 
ist Side of New York, 
and at the same time the court held that 
the development was not a public proj- 
ect despite tax exemption and other con- 
siderations in the city’s arrangement with 
Metropolitan Life for clearing of the old 
tenament section and erection of the 
garden type apartments. 


Since the Stuyvesant Town project 
was started New York City Council 
passed the Sharkey law barring tax ex-— 


racial discrimination is 
week the first unit of 
Metropolitan’s Riverton housing devel- 
opment in Harlem’s Negro section was 
opened. It is understood that some white 
families are among the applicants for 
apartments in Riverton which will house 
20,000 persons in 1,232 apartments. 


emption where 
practiced. This 


Endorse D. L. Myrick 


D. L. My 


as trustee of the 


rick’s candidacy for election 
National Association of 
Life Underwriters sponsored by the 
Lake Charles (La.) Association of Life 
Underwriters has been endorsed by the 
Louisiana State Association, also Baton 
Rouge, Shreveport, Monroe, Southwest- 
ern (Lafayette) and Alexandria associa- 
tions. Mr. Myrick, who represents the 
Great Southern Life, has been a per- 
sonal producer throughout his entire life 
insurance career of fourteen years. A 
life and qualifying member of the Mil- 
lion Dollar Round Table Mr. Myrick 
has served his local association as di- 
rector, as president and at the present 
time is national committeeman. He is 
currently a member of the agent’s com- 
pensation committee of the National As- 
sociation. 


JAMES F. RODGERS DEAD AT 56 


James F. Rodgers, 56, Dallas, who 
with the late Orville Thorp founded the 
Texas agency of the Kansas City Life, 
died last week in San Antonio, where 


he had resided the last six months. Mr. 
Rodgers served as vice president and 
agency director of the Texas Security 
Life and later organized the Rural Life 
Insurance Co. and became its first vice 
president. He was a past president of 
the Dallas Salesmanship Club, the Dal- 
las Association of Life Underwriters 
and of the Dallas General Agents and 


Managers Club. 


Women’s Section Speakers 


At NALU Convention 


women’s sessions in 
connection with the National 
Life Underwriters Convention in 
September 11, been an- 

Florence S. E-qui- 
New York, program chair- 


session. 


Speakers for the 
Associa- 
tion of 
Boston, have 
nounced Johnson, 
table 
man of the 


Mrs. Max 


international 


Society, 


Ulin, 


foreign 


Robert authority on 


and relations, will 


address the closing luncheon session. 


Ulin is a former chairman of the 
Relations 
of Massachusetts Wom- 


She is past president of the 


Mrs 
International 
Federation of 


Department of 


en’s Clubs. 

City 
tions, a committee 
International 
Armstrong 


Association of Organiza- 
member of Wellesley 
Relations and 
Hemenway 


Boston 


Institute of 

a trustee of the 

Foundation. 
The six women who will address the 


morning session are Elsie Doyle, agent, 
Union Central, Cincinnati; Eleanore J. 
Greene, agent, Beneficial Life, Walnut 


Pickering, 
Hazel B. 

Mutual, 
associate 


California; Winnifred 
agent, Canada Life, Toronto; 
Price, CLU, supervisor, Union 
Pittsburgh; Vera Sundelson, 
general agent, Equitable Society, New 
York; and J. Jean Whitfield, agent, New 
York Life, Cleveland. In addition to 
these six speakers who will appear on 
the morning session, Miss Johnson an- 
nounces the name of Louise Scott Kons- 
berg, agent, Massachusetts Mutual, Chi- 
cago, who will act as moderator of the 
session. 

The morning session will be opened 
by Liilian L. Joseph, Home Life, New 
York, chairman of the NALU Commit- 
tee on Women Underwriters, who will 
make her annual report to the women 
and introduce Miss Johnson, program 
chairman of the session. Mrs. Joseph 
will likewise }yreside at the luncheon ses- 
sion and present the guest speaker. 


Park, 


Advanced by Home Life 





~ 


HOWARD C. SPENCER 


As announced in last week’s edition of 
Howard C. 
the Home 
has been 


The Eastern Underwriter 


Spencer, general counsel of 
Life of New 1941, 

made a vice president and general coun- 
board of di- 


York since 
sel and a member of the 
Spencer entered the in- 
surance 1931, he was 
appointed counsel to the liquidation bu- 
reau of the New York Insurance De- 
partment. He became first Deputy Su- 
perintendent in 1935 and in 1936 he re- 
signed and returned to his native city 
of Rochester to practice law. 


rectors. Mr. 


business in when 


HONOR CLARIS ADAMS 

A campaign in honor of Claris Adams, 
nresident of Ohio State Life, will be put 
on in Sertember and October. A com- 
mittee headed by R. G. Leuzinger, gen- 
eral agent, Columbus, is in charge. The 
company will hold its agency convention 
next June at Lake Rosseau, Ontario. 





CONNECTICUT, NEW 


Box 1726, 


For the Man Who 


Wants to GO PLACES 


Several openings are available in the States of 
JERSEY 
ISLAND for men who have had brokerage experience 
in the life insurance field. . .. Opportunity to qualify 
for district managership. Good over riding and bonus 


arrangement. Reply in confidence. Address: 
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41 Maiden Lane, New York 7, N. Y. 
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and 























New York Society Will 
Conduct CLU Courses 


CLASSES TO START IN FALL 
CLU Program, Formerly at N. Y. Uni- 
versity, Will Be Offered by Society’s 


School of Insurance 


A complete set of courses in prepa: 
tion for the CLU examinations will 
offered by the School of Insurance 
the Insurance Society of New York, he- 
ginning this fall. Since the autumn 
1930, the New York Chapter of t! 
American Society of Chartered Life | 
derwriters has been offering special 1 
view courses each year for those life 
underwriters who desire to sit for t! 
exanunations of the American Colleze 
of Life Underwriters. 

These courses have been held in cla 
rooms provided without cost by the 
School of Commerce, Accounts and Fi- 
nance of New York University with the 
cooperation of the Dean of the school 
and other members of the faculty. The 
very large registrations at the univer- 
sity combined with other conditions now 
make it necessary for the Chapter either 
to have these courses incorporated into 
the regular curriculum of the university 
or to arrange to have the courses con- 
ducted by an educational institution 
whose operation can be more flexible 
than a degree granting university. 


Society Takes Over Program 


After careful consideration, decision 
was made to have the Insurance Society 
take over the CLU program. The 
courses will fall into four divisions. 

Part A covers fundamentals embrac- 
ing the economics of life insurance, 
principles and practices, social security, 
premium computation and allied fields. 

Part B is concerned with Government, 
economics and sociology, to the end that 
these subjects can be integrated and 
then placed in the proper setting of 
the entire life insurance field. 

Part C, dealing with law, trusts and 
taxes, embraces the broad fields of com- 
mercial law, Federal taxation, settle- 
ment options, the life insurance con- 
tract, wills and estates and business in- 
surance and is designed to coordinate 
the student’s knowledge. 

Part D goes into the ramifications of 
corporations, finance, money, banking, 
credit and investments. The economics 
of life insurance is treated throughout 
the course. 

The length of each course will be 
sixty hours, being two hours a week, 
from 3:30 p.m. to 5:30 p.m. for two sem 
esters. Further details will be announced 
later as the plans for the program prog 
ress. 





BERT A. HEDGES HOST 


Wichita A. & H. Ass’n Holds Picnic 
Meeting at His Home; Elects 
New Officers 
The Wichita Association of Accident & 
Health Underwriters held a picnic meet 
ing and election of officers on the lawn 
of the home of Bert A. Hedges, Busi- 


. ness Men’s Assurance manager and first 


president of the association. A new con- 
stitution and by-laws were adopted, pat 
terned after those recommended by th¢ 
National Association of A. & H. Un- 
derwriters. New officers were elected 
for the coming year as follows: 

C. Ray Tyler, Commercial Casualty, 
succeeding Virgil McVicar, Washington 
National, as president; Dale Schaper, 


Dorth Coombs Agency, vice president, 
and Margaret Teitzel, B. M. A., secre 
tary-treasurer. Regular monthly meet 


ings will be resumed in September. 





PREMIUM GUARANTEES END 

By Senate joint resolution and signa 
ture of President Truman, some 175 war 
time powers were ended last week, 
among them Government guarantees 0! 
premiums on life insurance policies held 
by persons in any branch of the military 
services. 
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Life Advertisers Plan 
For Quebec Meetings 


PICK “WHAT’S AHEAD” AS THEME 


A. L. Cawthorn-Page General Chair- 
man of Convention; J. P. Lyons 
His Executive Committee Adviser 


The Life Insurance Advertisers Asso- 
jation, which holds its annual meeting 
1 Quebec City on October 23-25, will 
ave as its theme “What’s Ahead ?” Dis- 
ussion will include economic trends, 


hanging business conditions and _ in- 


A. L. CAWTHORN-PAGE 


creasing sales resistance as is evidenced 
by a more critical and questioning public. 

General chairman of convention will 
be A. L. Cawthorn-Page, Metropolitan 
Life, Ottawa. J. P. Lyons, Manufactur- 
ers Life, Toronto, is serving as execu- 
tive committee adviser to the general 
chairman. 

EK. Morton, North 
Toronto, is chairman of program com- 
mittee, and R. S. Kieffer, Metropolitan 
Life, vice chairman. L. Russell Blan- 
chard, Union Mutual, Portland Me. is 
chairman of exhibits committee and 
Cyril Bragg, Crown Life, Toronto, vice 
chairman. Chairman of attendance pro- 
motion committee is Margaret Divver, 
John Hancock; and J. P. Ferguson, Lon- 
lon Life, is vice chairman. Chairman 
of publicity committee is A. F. Sisson, 
State Mutual, Worcester, Mass., and J. 
I’. Chandler Sun Life of Canada, is vice 
chairman, Harold Brown of Imperial 
Life is chairman of hotel arrangements 
mmittee, Henry Jacobs, Equitable of 
lowa, being vice chairman. 

rhe sess:ons will be in Chateau-Fron- 

nae, 


Dr. Marsh To Confer CLU’s 


Conferment address at the joint dinner 
| American College and American Soci- 
ty of Chartered Life Underwriters to be 
eld in Boston September 9 as part of 
he 58th annual convention of National 
\ssociation of Life Underwriters will be 
made by Dr. Daniel L. Marsh, president 
f Boston University. Dr. Marsh, holder 
{ honorory degrees from 14 colleges and 
iniversities, is a director of John Han- 
ock Mutual Life, chairman of the board 
it Presbyterian Fund for Life Insurance, 
nd an officer or director of many edu- 
ational and civic organizations. 


American Life, 


CONTROLLERS NAME PATTERSON 

E. Palmer Patterson, auditor, of Pan 
\merican Life Insurance Co., New Or- 
leans, La., has been elected to member- 
ship in the Controllers Institute of 
\merica. 





Present Day Farmers 
Are Men Of Business 


BUYING LOTS OF INSURANCE 
Symposium on Rural Business at North- 
western Mutual Life Convention; 


M.A. Carroll Pres. Agents’ Assn. 





Marus A. Carroll, who has been with 
Northwestern Mutual forty-seven years 
and general agent in Oshkosh, Wis., 
since 1926, is the new president of 
Northwestern Mutual Association of 
Agents. His agency is one of most suc- 
cessful in the small town and _ rural 
fields. At the Northwestern Mutual’s 
field convention in July he presided at 
a round table relative to selling in those 
fields. 

Speaking on the subject of joint work 
in the rural communities, C. F. Gil- 
singer, Beaver Dam, Wis., said that 
farmers are suspicious of strangers and 
that an agent in talking with a farmer 
he has not seen before must first win his 
confidence. 

W. H. Brown, Zearing, Ia., a part- 
time banker agent, had as his topic, 
“$10,000 Is a Minimum.” His talk was 
on raising sights on a business basis. 


‘What's Buzzin’ 


Viggo Brock, Battle Creek, la. gave 
a retirement income presentation which 
has been responsible for many substan- 
tial sales in the rural districts. He tells 
farmers they should build a pension out 
of the profits they make in good times. 

Former Teacher Writes a Million 

Roe Walker, Bloomington, Ill, who 
started as a part-time agent while a 
school teacher, personally paid for more 
than $1,000,000 during the club year, and 
his district paid for $3,261,620, thus be- 
coming the company’s No. 1 dist ict 
agency in volume. He emphasized emo- 
tional appeal. 

Don Ross of “Successful Farming” 
said that today’s farmer is a successful 
business man. 


LAUER AGENCY LEADS COMPANY 

The Matthew J. Lauer agency, Con- 
tinental American, New York, was the 
leading agency of the company for June 
measured on the stringent club credit 
basis. The agency is also the leader for 
the calendar year to date in club credits 
and in first year premiums. Genera! 
Agent Lauer leads all managers and 
brokers of the company in new business 
for the first six months measured in 
first-year premiums. 
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male and female risks. 


R. Bear knows. And, while he may not think so, there 
is an end to the hornets after him. 


But there is no end to the accidental-means death benefit 
in Prudential Ordinary policies. When included, it extends 
for the lifetime of the contract. And it applies equally to 


BACK FROM SWEDEN 
President Johnson, Institute of Life In- 
surance, Returns From Interna- 
tional Management Congress 


Holgar J. Johnson, president of Insti- 
tute of Life Insurance, returned from 
Sweden on Tuesday as a passenger on 
the Gripsholm. He attended the conven- 
tion of the International Management 
Congress in Stockholm in July and 
emong others attending being Henry E. 
Niles, vice president Baltimore Life, and 
IX. J. Hardin, vice president, Retail Credit 
Co. 

Mr. Johnson also visited England. 


WITHDRAWS A TERM POLICY 
The Equitable Society has withdrawn 
its Two Year Term policy. 
PASSES $500,000,000 MARK 
Crown Life, Toronto, announces that 
insurance in force now has passed the 
$500,000,000 mark. 


HARRY SHAPIRO DIES 
Harry Shapiro, 62, a field inspector for 
the Metropolitan Life for thirty-seven 
years, died recently in Buffalo. 
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A person doesn't become immune to accidents as he grows 
older. Fate doesn't carry a calendar. And Prudential rep- 
resentatives and brokers don't ask it to. P 








LZ 


‘THE PRUDENTIAL 


_ A MUTUAL LIFE INSURANCE COMPANY 




















August 1, 1047 








Ostheimer Business 
A Sole Partnership 


ZEBLEY INTEREST PURCHASED 


Arthur M. Bremer to Handle Actuarial 
Department and William H. Steeble 
Legal Department 

\. J. Ostheimer, 3rd, one of the coun- 
try’s largest producers of life insurance, 
has purchased the interest of Earl Zeb- 
ley in Ostheimer & Co., a Philadelphia 
partnership transacting a nation-wide 
business in the employe retirement field, 
and the business will now be operated as 


a sole proprietorship. It is now called 





BREMER WM. H.STEEBLE 


A.M 


the Ostheimer Co. At the same time, 
announcement is made of two additions 
to the company’s staff. They are Arthur 
M. Bremer, who has been an assistant ac- 
tuary at the John Hancock’s head office, 
who goes to Philadelphia to take charge 
of Ostheimer & Co.’s actuarial division, 
and William H. Steeble, an attorney spe- 
cializing in insurance and tax work who 
has been placed in charge of the legal 
department. During the past eight years 
Mr. Bremer has specialized in Group 
\nnuity business and in pension plan- 
ning. Before going with the John Han- 
cock he was in the actuarial department 
of Manufacturers Life, Toronto. He is 
an associate member of the two actuarial 
societies. 

Mr. Steeble is a graduate of Univer- 
sity of Pennsylvania and the Harvard 
Law School, class of ’24. He has re- 
signed as a member of the Freeman, 
Fox & Steeble law firm to join Ost- 
heimer & Co. 

Some of Ostheimer’s Cases 

Mr. Ostheimer is a life and qualifying 
member of the Million Dollar Round 
Table and was its chairman in 1944, 
twelve years he has written more than 


$1,000,000 a year, and in Northwestern 
Mutual’s last club year he paid for 
nearly $3,500,000 of gross business. 
\mong corporations where he has in- 
stalled employe security and Pension 
programs are Chrysler Corp., Ford Motor 
Co. of Canada, Lukens Steel Co., Phoe- 
nix Glass Co., Electric Auto-Lite Co., 


the Chicago Corp., Manufacturers & 
lraders Trust Co., Railway & Industrial 
Kngineering Co. 


GUARANTEE MUTUAL SCHOOL 


The first session of the recently in- 


augurated School in Advanced Under- 
writing of the Guarantee Mutual Life, 
Omaha, was held at the home office 
recently with twenty-four representa- 


tives from the Nebraska and lowa terri- 
tory attending. 

The second session of the school was 
held at Minneapolis this week and was 
attended by representatives from the 
company’s agencies in Minnesota and 
North Dakota Sessions will also be held 
at Portland, Ore., Los Angeles, Dallas 
and Chicago. The school is in charge of 
Charles P. Gish, Ralph E. Kiplinger, and 


A. ]}. Olson. 





NAMED ASSISTANT SECRETARY 
_W. K, Jordan, Jr., has been named as- 
sistant secretary of the Southwestern 
Life Insurance Co. Mr. Jordan has 


been with the company since 1932. 
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DOROTHY E. LAVERS’ POST 


Now With H. Malcolm Teare Agency of 
Continental Assurance as Group 
Supervisor; Her Background 

H. Malcolm Teare, general agent of 
Continental Assurance at 500 Fifth Ave., 
New York, announces the appointment 
of Dorothy E. Lavers as group super- 
visor in his agency. Miss Lavers comes 
into the organization with a background 
of eleven years of Continental service, 
having started in June, 1936, in its home 
office A. & H. department. She attended 
school in River Forest, Ill., and the 
Rosary College of that city. 

After four years in Continental’s home 


office Miss Lavers was transferred to 
the Boston A. & H. branch and was 
appointed cashier and office manager 


under Harold D. Palmiter, then manager 
there. Her next Continental assignment 
was in the eastern department, New 
York City, where she started on Novem- 
ber 1, 1944 as administrative assistant 
in the then newly formed group depart- 
ment. She was second in charge of that 
department, and held this post until July, 
1947, when she was assigned to the 
Teare Agency. Well known in local life 
circles, Miss Lavers in private life is 


Mrs. W. H. Farmer of Tudor City, N. 
Y 


For the month of May, 1947, this 
agency paid for $2,225,000 of group life 
business in the Continental Assurance, 
and for the month of June its group 
paid-for was $2,500,000. 


METROPOLITAN FIELD CHANGES 

Richard C. Brown, formerly manager 
of the Metropolitan Life’s Hannibal, 
Mo., district, has been placed in charge 
of the company’s Salina, Kans., district, 
and its branch office at Junction City, 
Kans. He succeeds Henry V. Party, 
who is being transferred to Pittsburg, 
Kans. Mr. Party succeeds Bertrand L. 
Ehrmann. The company also announced 
that Clarence E. Wiesner, formerly a 
field training supervisor in the Metro- 
politan Life’s southwestern territory, has 
been appointed manager of the Hanni- 
bal, Mo., district. 
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RENEWAL 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 





WILLIAM E. NORTH ELECTED 


Named President of Life Agency Man- 
agers of Chicago; Other Officers 
and Directors 
William E. North, New York Life, was 
Life Agency 
their 
last week. 


elected president of the 
Managers of Chicago at 
and golf party 
Elected to serve with Mr. North are 
James F. Ramsey, CLU, Connecticut 
Mutual, vice president; John O. Todd, 
CLU, Northwestern Mutual, secretary- 
treasurer. 

J. H. Sherman of W. A. Alexan- 
der & Co.; Raymond J. Wiese, North- 
western National and Roy W. Van 
3uren, Metropolitan, were elected as di- 
rectors each to serve two terms. Hans 
A. Franke, Ohio State, was chosen for 
a period of one year as a director to 
complete the unexpired term of John O. 
Todd. E. B. Thurman, New England 
Mutual, and Raymond W. Frank, State 
Mutual, are hold-over directors. 

The slate was presented by Freeman 
J. Wood, Lincoln National, chairman of 
the nominating committee. P. J. Mc- 
Namara, Metropolitan Life, and Ferrel 
Bean, John Hancock, also served on the 
nominating committee. John M. Caf-: 
frey, John Hancock, was the retiring 
president ‘of the organization. 


annual 
meeting 





HEADS GROUP SALES DIVISION 


R. G. Waylett has been named mana- 
ger of Group sales division of the North 
American Life, Toronto. In that ca- 
pacity he will be in charge of sales pro- 
motion of Group life, Group pension and 
Group annuity contracts. 















Security 
AMERICAN STYLE 





NOW! The Security Protection 
Plan for as few as five employees. 

Non-occupational accident and 
sickness coverage with life in- 
surance. Indemnity up to 14 
weeks, house confinement not 


required. Lump sum payments 
for dismemberment. Non-dis- 
abling fees. Accidental death 
benefit, daily hospital benefits up 
to 90 days and surgical benefits 
optional. 


Here is security, American style, for employee units large or small. 


ecurity Mutual 
Pecerign Nantes 


INCORPORATED 1886 


BINGHAMTON, NEW YORK ~° 
FREDERICK D. RUSSELL, President 


LIFE... ACCIDENT. 


- HEALTH... GROUP 











Acacia Club President 


CHASE C. GOVE, JR. 


Through production of quality busi- 
ness during the first half of 1947 Chase 
C. Gove, Jr., of District of Columbia 
branch of Acacia Mutual Life, has 
earned the presidency of the William 
Montgomery Quality Club. He is the 
junior member of one of Acacia’s many 
father and son teams. He has been with 
the company ten years, nearly half of 
that time serving as an officer in thie 
Navy. 

Others who earned offices based on 
quality production were: Rudy E. Miller, 
Norfolk first vice president; Raymon! 
E. Pearl, Boston, second vice president; 
EK. J. Warshell, Chicago, third vice presi- 
dent; Michael E. Knapp, Norfolk, fourth 
vice president. 





Campbell Closing Speaker 
At AMA School in Chicago 


A carefully planned program of long- 
range agency objectives, set down on 
paper in black and white, is one of the 
most effective recruiting tools a mana- 
ger can use to attract good men to his 
agency, Charles W. Campbell, CLU, 
home office agency manager for The 
Prudential, told members of the Liie 
Insurance Agency Management Associa 
tion’s seventy-sixth school in agency) 
management at Chicago recently. 

Mr. Campbell, whose agency paid {for 
more than $17,000,000 of Ordinary bus'- 
ness in 1946 to lead all Prudential O01 
dinary agencies last year, was st 
speaker at closing exercises of the two- 
week Agency Management Association 
school at the Edgewater Beach Hotel. 
Sixty-five life insurance agency mana 
gers, general agents and home offic’ 
agency department executives wé 
graduated from the school, latest 01 
series which started in 1929, 
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PROVIDENT LIFE GAINS 


Provident Life and Accident repor! 
that the first half of its sixtieth annive' 
sary year has been the most successiii 
six months’ period in its history. L' 
insurance in force increased over $54 
000,000 to reach $402,141,298. The acci- 
dent and health premium income, 4 
lines, gained 33% over the best previous 
six months’ record, 











usi- 
ase 
ibia 
has 
iam 
the 
any 
vith 
of 
the 


on 
ler, 
oni 


nt; 
eSI- 
rth 








\ugust 1, 1947 





N 


Page 








Stiff Examinations 
For Calif. Licenses 


HIGH PROPORTION DON’T PASS 





New Insurance Department Manual Sets 
Rigid Standards for Agents 
and Brokers 


Los Angeles—Starting approximately 
July 1, the Department of Insurance of 
California began using a revised set of 
questions for examination of applicants 
for licenses as agents, brokers and so- 
licitors. The new series of questions is 
decidedly rugged. They represent a 
tremendous increase in the severity of 
the examinations. All classes of insur- 
ince are involved. The use of the new 
juestions comes after long delay, the 
Department having announced its inten- 
tion, more than a year ago to revise the 
examinations. The intention to revise 
followed the completion of the compila- 
tion of an “Insurance Manual” by repre- 
sentatives of the Department, the State 
\ssociation of Life Underwriters, the 
California State Association of Insur- 
ance Agents, casualty interests and 
brokerage interests. This manual was 
first issued by the Insurance Department 
in 1945. The revision of the examina- 
tion questions was to be based on the 
inatter appearing in the manual. 3e- 
cause of war conditions cutting the De- 
partmental personnel, and because of 
controversial legal situations, nothing 
was done in the way of completing the 
revision until the present year. 

Results of First Tests 

Now that the revision is here, and re- 
sults are beginning to give the insur- 
ance business some data on experience 
in the use of the new series, the 
“squawks” on the severity of the exam- 
ination are becoming numerous and 
vociferous, 

Of a recent class of 112 applicants 
taking the examination for licenses, in 
Los Angeles, just fourteen passed their 
examination. It is reported that the 
first class given the examination in the 
San Francisco office resulted in almost 
a maximum of failures. In several other 
classes in Los Angeles, perhaps totaling 
less than the large one first mentioned, 
the failures exceeded 90%. 

Complaint has been made that the 
companies and general agents or mana- 
vers had not been notified of the De- 
partment’s intention to put the more 
stringent examinations into use. The 
plaint may be true on its face. But un- 
der the code sections relative to licensee 
examinations nothing is found requir- 
ing such notification. However, the De- 
partment has issued two circulars en- 
titled “Preparation Instructions for 
Qualifying Insurance Examinations- 
\gents, Brokers and_ Solicitors” and 
“Preparation Instructions for Quality- 
ing Insurance Examinations—Life or 
Disability Only Agents.” These cir- 
culars set forth the details of the exam- 
ination. In them is given in detail (by 
number) the code sections with which 
the applicant should be familiar, the sec- 
tions being the same for all examina- 
lions; twenty-five questions are asked 
m the code of all applicants; for general 
licenses fifty questions on insurance and 
twenty questions on disability insurance; 
for life applicants twenty-five on life in- 
surance and twenty on disability; for 
disability only applicants twenty-five on 
the code and twenty on disability insur- 
ance. In all these instructions it is re- 
peated “These questions are based on 
material appearing in the ‘Insurance 
Manual.’ ” 

Without entering into the merits of 
the difference of opinion as to the pres- 
ent examination situation, it is clearly 
shown that an applicant for an insurance 
license, of whatever kind, needs to have 
more than a nodding acquaintance with 
the class or classes of insurance he ex- 
pects to follow. And that in the case of 
life applicants, the provision in the 1947 
Statute requiring companies to certify 
that applicants for a “certificate of con- 
venience” will be given a course of train- 


ing, must be taken literally. 























John Haley 
MICHAEL C. DOLAK 


Connecticut Mutual Life announces 
the advancement of Michael C. Dolak 
from financial secretary to second vice 
president. Mr. Dolak, who is in charge 
of stock and bond investments for the 
company has been associated with it 
since 1935. He was made assistant sec- 
retary in 1942 and financial secretary in 
1946. 

Prior to coming with Connecticut Mu- 
tual, he was associated with New York 
Trust Co. U. S. Railroad Administra- 
tion, and Interstate Commerce Commis- 
sion. A recognized authority on railway 
securities, Mr. Dolak has served in an 
advisory capacity to several railway re- 
organization committees. He is also a 
member of the State of Connecticut In- 
vestment Committee. Native of Iowa, 
he is an alumnus of State University of 
Iowa. 


Ordinary Business Off 
Yo In First Six Months 


Only six states—Nevada, Wyoming, 
Idaho, Oregon, Montana and Louisiana 
—were able to report an increase in Or- 
dinary life insurance sales in June, ac- 
cording to an analysis of June sales, by 
states and leading cities, by the Life 
Insurance Agency Management Associa- 
tion of Hartford. The national aggre- 
gate of Ordinary business decreased 
11% in June compared with June, 1946, 
with sales experience in individual 
states varying from a gain of 36% in 
Nevada to.a decrease of 31% in New 
Hampshire. 

For the first six months of the vear, 
with Ordinary business nationally off 5% 
from a year ago, fourteen states showed 
increases, two were unchanged and the 
balance showed declines ranging to an 
extreme of 13% in Kentucky, Massa- 
chusetts and New York. 





LITTLE & GARRETSON FORMED 
J. H. Garretson, who resigned recently 
as Southern California manager for Fi- 
delity Mutual Life has joined with Rob- 
bins Little, and has formed the Little 
& Garretson Corp. in Los Angeles to 
act as loan correspondents for life in- 
surance companies. The new corpora- 
tion will be loan correspondents for the 
Central Life of Des Moines and the 
Guarantee Mutual Life of Omaha. 
PROVIDENT MUTUAL INCREASES 

Insurance in force of the Provident 
Mutual Life increased by $31,000,000 dur- 
ing the first half of this year, and now 
stands at $1,232,000,000. New insurance 


sold amounted to $56,000,000, a decrease 
of 6.3% from the corresponding figures 
of 1946. Lapsed and surrendered policies 
amounted to $11,600,000 against only $7,- 
000,000 during the first six months of 
last year. 





41 Maiden Lane, New York 7, N. Y. 





Opportunity for a Career Woman 


A progressive general agency located in Newark, N. J. wants a career woman 
life underwriter. This agency has developed many worthwhile prospects which will be 
made available to the woman selected. Complete service is offered in life, accident, 
health and hospitalization. Either salary or commission, or combination of both. 


If interested, address in confidence BOX 1724, THE EASTERN UNDERWRITER, 




















Northwestern National to 


Study Upturn in Lapses 


An intensive one-month study to find 
the causes of the recent perceptible up- 
turn in lapses has been launched by 
Northwestern National Life. The study 
enlists the agent’s cooperation by focus- 
ing his attention on the very substantial 
cost to him of a lapsed policy, measured 
by renewal commissions he would other- 
wise have earned under the Arnold Sys- 
tem over the remainder of the renewal 
period. 

In a letter announcing the study to 
agents, President O. J. Arnold said 

“Early reports for 1947 indicate a 
trend toward more lapses for the life 
insurance business as a whole. A re- 
cent check in NwNL indicates the same 
tendency. Naturally, this report is a 
matter of concern to me, as I am sure 
it will be to you. 

“Because it is so important, I have 
suggested a careful study be made, not 
only to see if everything possible is be- 
ing done to prevent lapses, but also to 
find the reasons why policies have 
lapsed.” 

Agents with lapses in the first six 
months of 1947—a number of agents 
have had none—are receiving a “Lapse 
Report Card” for each lapsed policy. The 
card bears the lapsed  policyholder’s 
name, number, and date of lapse, and 
asks two questions: (1) What was the 
reason for this lapse? (2) Did you se 
cure reinstatement ? 

Space is provided for noting the per- 
son’s occupation and any other facts 
which may explain the lapse. Special 
stress is placed on reinstating promptly 
all business which has lapsed during the 
first six months of 1947. The company 
will make a careful analyis of returned 
lapse report cards and the reasons why 
policies lapse will be made promptly 
available to NwWNL agents to aid them in 
preventing future lapses. 


Occidental of Cal. Shows 
176 Million Mid-Year Gain 


At mid-year Occidental Life of Cali- 
fornia has added $176,830,463 to its in 
force figure since the end of 1946, bring- 
ing the total in force to $1,395,735,144 on 
June 30. The six months’ increase in 
1947 almost matches the entire year’s in- 
crease of $188,616,694 in 1946. 

Occidental’s in force gain is paced by 
a half year paid Ordinary total of $120, 
809.882 or better than $20 million 
month average. Group volume for th 
past six months is $82,945,631. 

Premium collections in Occidental’s 
accident and sickness department were 
$206,564 for June. 


BOSTON MUTUAL CHANGES 

The Boston Mutual Life announces 
the following changes in its district 
agency organization: Edgar Martin 
Dupray has been promoted to assistant 
superintendent in Salem to replace 
assistant superintendent Ira Jivelekian 
who has been transferred to the larger 
Lynn area. Clifford F. King, agent in 
Framingham, and John G. Beaudry, 
agent in Worcester, have been appointed 
assistant superintendents in the Fram- 
ingham district. Harold U. W. Kirwan 
of Roslindale has been promoted to as- 
sistant superintendent in the Tauton 
district. 


U. S. Life Treasurer 





WILLIAM C. BATCHELDER 


The resignation of Nicholas Yard as 
United States Life treasurer and the 
election of William C. Batchelder as his 
successor has been announced by Mans 
field Freeman, president. 

Mr. Batchelder has been associated 
with the company since 1936, first as 
manager of the real estate and mortgage 
department and later as assistant treas- 
urer. Before joining the U. S. Life he 
was connected with the Bond and Mort- 
vage Guaranty Co. During the war he 
served in the Army Air Forces with the 
rank of major. Mr. Batchelder is a na- 
tive of New Hampshire and attended the 
Filton School. He is also an alumnus 
of Wesleyan University. 

Mr. Yard has been identified with the 
company for many years and is well 
known in banking and investment cir- 
cles. Prior to joining the company he 
was actively identified with the Ameri- 
can-International interests in the Far 
Kast and served as the financial advisor 
for this international insurance group. 
While Mr. Yard is relinquishing his post 
as treasurer of the U. S. Life, he will 
continue as a director and will advise 
the company in connection with its for- 
eign investinents. 


Billion Paid in Benefits 
In First Four Months 


Payments to American families by 
their life insurance companies in the 
first four months exceeded one billion 
dollars, up nearly $50,000,000 from pay- 
ments in the corresponding period of 
last year, the Institute of Life Insur- 
ance reports. The four months’ payments 
of $1,022,249,000 are at an annual rate 
$500,000,000 greater than in pre-war 1941. 

Death benefit payments were 1% 
greater than last year, but payments 
to living policyholders were 8% greater, 
accounting for $42,000,000 of the gain. 
Payments of matured endowments, pay- 
ments of policy cash surrender values 
and dividends to policyholders showed 
the greatest increases. 
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HEARD on the WAY 














lf Life magazine has 22,000,000 readers 
as it claims to have in its general adver- 
tising, then 22,000,000 persons have been 
treated to one of the most remarkable 
and bizarre distortions and misrepresen- 
tations of life insurance which has ever 
been printed. I refer to the text matter 
which accompanied pictures published in 
a nine -page spread about the Metropoli- 
tan Life, and appearing in Life last week. 
The pictures were unusually novel, in- 
teresting and good, but the text read as 
if it were written by editorial graduates 
of Hearst’s sensational and fantastic 
American Weekly. 

One of main objections to the article 
is its theme that operating a life insur- 
ance company is similar to operating a 
gambling house. Furthermore, the text 
carried such wide-of-the-mark misinfor- 
mation as this: “With every dollar it re- 
ceives in premium payments, the Metro- 
politan earns 22 cents in profit.” Also, 
it is stated that “Metropolitan, like other 
insurance companies, still computes pre- 
miums with the aid of mortality tables 
compiled in 1868. It is a highly profit 
able practice.” 

Nothing in the article is printed about 
the Guertin legislation, now adopted in 
all parts of the nation except Oklahoma 
and District of Columbia, and the new 
mortality table adopted by the State In- 
surance Departments and called Commis- 
sioners Standard Ordinary. 

At the very beginning of the article 
Life emphasizes that the assets of the 
company, now more than $7 billions, are 
the result of “tidy profits” made by in 
vesting money made on “mortality sav 
ings.” 

It is obvious that neither the 
politan Life nor the Institute of 
surance nor the Life Insurance 


Metro- 
Life In- 
Associa- 


tion of America nor the American Life 
Convention read the manuscript of Life 
on Metropolitan Life before it was 
printed. 

In an interview, John M. Hancock 
of Lehman Brothers, investment bank- 
ers, who is chairman of the American 


Management Association’s board of di- 
rectors and is a director in John Han- 
cock Mutual Life, was questioned on 
\merican price levels in the New York 
Times Sunday. He ‘told Hartley W. 
Barclay of the Times that widely cir- 
culated criticism of current price levels 
overlook the fact that American  busi- 
ness has provided world leadership in 
showing how prices are most effectively 
reduced through applying scientific man- 
agement methods. Vague theories about 
desirable price ieuele are not nearly 
so important as facts derived from an- 
alysis of case examples of actual indus- 
tries, he said. As an outstanding exam- 
ple of successful management in reduc- 


ing price levels effectively he pointed 
to the chain store field in which gross 
profit margins have been cut more than 
one third in past ten years. 

New England scientists are studying 
evidence of prehistoric Back Bay (Bos- 
ton) life unearthed by the Turner Con- 
struction Company in excavating for the 
new skyscraper addition to the home of- 


Hancock Mu- 
The clues 


fice building of the John 
tual Life Insurance Company 


to the geological past of an area now 
occupied by office buildings, apartment 
houses, churches and schools carry back 
to dates that make 1620 seem like 
yesterday, 

fish weirs were found 
to the scientists, show 
that in 1700 B.C. the ancestor of Sam- 
oset, Indian friend of the Pilgrim fa- 
thers, was snaring the ancestors of the 
state House codfish in the waters of 
sack Bay. The fish weirs, made by the 
early Indians of stakes and brushwood 
sunk into the mud with twigs woven 
between them, formed a primitive fish 
net. When the giant modern steam 
shovels bit down into the earth at 
Berkeley Street they unearthed pieces 
of these stakes still stuck into the 
ground and long covered with silt and 
sand deposited at a later date. 


Fragments of 
which, according 


Life Un- 
Managers 


Association of 
and the Denver 


The Denver 
derwriters 


\ssociation are going all out in casting 
ballots for J. Stanley Edwards for one 
of the John Newton Russell “outstand- 
ing life insurance men awards” which 
will be given National Association of 
Life Underwriters’ Convention in Bos- 
ton, 

Isadore Samuels, general agent, New 
England Mutual Life, Denver, says Col- 


Edwards be- 


for NALU of 


ballots will be for 
cause of what he has done 
which association he was president in 
1920; for his work in helping found 
\merican College of Life Underwriters; 


orado 


for his books, “Forty Unusual Plans for 
Selling Life Insurance” and “Life Insur- 
ance for Business Needs,” and for his 
role in making life insurance more 
greatly appreciated in the Rocky Moun- 
tain sector. Mr. Edwards is general 


agent of Aetna. 


Metropolitan Life has signed with 
WNAC, key station of the Yankee Net- 
work, Boston, to renew its current series 


of one-minute spot announcements. 
Metropolitan has been on the air con- 
stantly since first signing with WNAC 
in February, 1946. Spots ‘iaed have and 


will continue to be of the institutional 
type, and will be aired five times weekly, 
Monday through Friday at 8:12 a.m. 
included in the locally originated Yan- 


Network News Service 


Uncle Francis. 


kee programs, 


NOT TO RUN AGAIN 


Ernest A. Coane Won't Be Candidate 
for Trustee of NALU; First 
Held Post in 1935 
Ernest A. Crane, 
Northwestern Mutual 
will not be a candidate 


general agent, 
Life, Indianapolis, 
to succeed him- 


self as trustee of National Association 
of Life Underwriters because of the 
work assigned to him in relation to re- 


vision of NALU’s by-laws. He was first 
elected a trustee in 1935; retired for a 
time and was reelected a trustee in 1943. 

Mr. Crane has been active in Indiana 
conference programs of the association 
for many years, and he has made many 
addresses before local associations 
through the country as well. 


Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 
Consulting Actuaries 
INDIANAPOLIS 


Omaha Kansas City 








OPENS NEW ORDINARY AGENCY 


Prudential Establishes New Office in 
Grand Rapids; R. S. Maechtel 
Appointed Manager 


As a result of rapidly increasing busi- 
Michigan, The Prudential 
established a Ordinary agency in 
The new office will cover 


ness in has 
new 
Grand Rapids. 
western Michigan including Jackson, 
Traverse City, Dowagiac, Bat- 
tle Creek and Muskegon. Raymond S. 
Maechtel, CLU, who has spent almost a 
the life 
ance business, has been named manager 
of the Grand Rapids agency. During 
recent months, Mr. Maechtel has served 
as assistant manager of the company’s 
Detroit to that had 
been in New York. 

The company has approximately $1,- 
000,000,0G0 of insurance in force in the 
state of aticheeae. 


Lansing, 


quarter of a century in insur- 


agency and prior 





ADVANCED BY PRUDENTIAL 


Hermon C. Dilmore, who has been an 


assistant manager in The Prudential’s 
district office No. 2 in Rochester, N. Y., 
for the past two years, has been named 


manager of the company’s district office 
in Somerville, Mass. He fills the va- 
cancy caused by the death of Thomas 
J. McCaffrey. 


A member of The Prudential fie'd 
sales organization for the past seven- 
teen years, Mr. Di!lmore has been an 


assistant district manager since 1931. He 
represented the company in that ca- 
pacity for twelve years in Boulder, Colo. 
and for a short time in Niagara Falls, 
N. Y. before going to Rochester. Prior 
to joining The Prudential he was en- 
gaged in banking in Seneca Falls, N. Y. 
and in Denver. 


Guertin Bill in D. C. 


(Continued from Page 1) 


of the calendar is shall 
consult with him. 

Attempts were made to induce Sena- 
tor O’Mahoney to withdraw his objec- 
tions. He went to his home in Washine- 
ton and was reported to be ill, but when 
seen continued to object. However, on 

Saturday afternoon he indicated that he 
would drop his opposition. It was not 
until after per nth + of Saturday that he 
showed up again in the Senate at which 
tme he said he had changed his mind. 
Chairman Buck had left the capital and 
©’Mahoney said he had tried to get 
in touch with Buck’s chief representa- 
tive but was unable to do so. At the 
time the Senate had passed the unani- 
mous consent calendar point, and so it 
adjourned leaving the District of Colum- 
bia without Guertin legislation. 

The Senate is expected to reconvene 
on January 2. 


completed I 


Sterling Insurance Co. of Chicago, has 
been licensed to write life insurance in 
Ohio. 








HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 

















If your prospect is “term-minded’’— 
“Ask Peyser About It” 
PERCY A. PEYSER, Gen. Agt. 
MANHATTAN LIFE 


55 Liberty St, New York 5, N. y. 
COrtlandt 7-2676 } 











Colonial President Named 
Director of Trust Co. 


RICHARD B. EVANS 
president of Col- 
director 


Richard B. Evans, 


onial Life, has been elected 

of Commercial Trust Co. of New 
City. 

Mr. Evans was born in 


Ind., 


University of Michigan. 





Jersey, 
Jersey 
Fort Wayne, 
and received his education at tlic 
He entered tlie 
insurance field in 1923 and became con 
Colonial Life in 1933. H« 
has been a director since 1942 and pres! 
dent since 1945, 

Mr. Evans is active in 
cles, being a member of the membershi)) 


nected with 


insurance cir- 


of American Life Convention 
of the Hudsoi 


Association 


committee 
charter member 
Underwriters 
and has served in many capacities con 


and a 
County Life 
nected with the insurance business. He 
and holds memberships 1! 
Arcola Countr 
Athletic Club 


is a Mason, 
Sigma Nu 
Club and the Downtown 


Fraternity, 














BARCLAY 
7-1070 


JOHN 











JOHN 


HARRY GARDINER, GENERAL AGENT 


HANCOCK 


LET US EQUIP 


MUTUAL LIFE 


HANCOCK FULL 


INSURANCE 


YOU TO RENDER 
LINE SERVICE 





COMPANY OF 


BOSTON, 











225 
BROADWAY 


MASS. 
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Ass’t Medical Director 
For Mass. Mutual Life 


DR. THOMAS S. SEXTON 


Dr. Thomas S. Sexton who recently 
joined the home office medical depart- 
ment staff of Massachusetts Mutual 
Life has been made assistant medical 
director. 

Dr. Sexton served in the army medi- 
cal corps for four years during the late 
war. He entered service as a first lieu- 
tenant and advanced to the rank of 
major. Born at Sistersville, W. Va., 
where he attended the public schools, 
he was graduated from West Virginia 
University in 1935, receiving an A.B. 
degree. He received his medical degree 
in 1939, from University of Maryland 
College of Physicians and Surgeons, and 
interned at Mercy Hospital, Baltimore. 

He held a fellowship in internal medi- 
cine at Mayo Foundation for Medical 
Education and Research from January 
to August, 1941, and again from Octo- 
ber, 1945 to May of this year when he 
joined the Massachusetts Mutual. He is 
a member of Alpha Epsilon Delta, hon- 
orary pre-medical society, and of Kappa 
Alpha. He received a certificate of 
honor upon graduation from medical 
school. 

Dr. Morton Snow is medical director 
of Massachusetts Mutual, with Dr. How- 
ard B. Brown, associate medical director. 
The staff also includes Dr. Gordon Ross 
and Dr. Lester E. Haentzschel, the lat- 
ter having become associated with the 
company a year ago. 


Bankers of Des nee 
Reports Gains for June 


Insurance paid for in Bankers Life of 
les Moines for June totaled $11,963,727, 
of which $10,701,310 was Ordinary insur- 
ance. This represented an increase of 
more than $440,000 in the amount of Or- 
dinary insurance issued in comparison 
with the same month last year. For the 
first six months of 1947 the total insur- 
ance paid for amounted to $82,896,395, an 
increase of more than $9,100,000 over the 
same period last year. Sales of Ordi- 
nary insurance for the first six months 
reached over $65,100,000, an increase of 
more than $6,400,000 compared with the 
previous year. 

Insurance in force at the end of June 
stood at $1,202,678,065 which represents 
an increase for the year to date of 
nearly $55,000,000. The increase in the 
last twelve months amounts to more 
than $125,700,000. 


P FRANCIS McNAMARA DEAD 


G. Francis McNamara, 41, veteran life 
insurance man of Waterville, N. Y. died 
recently in a Utica Hospital. He for- 
merly was supervisor for the State Mu- 
tual Life with offices in Utica and in 
1937 became an insurance broker, writ- 
ing all lines of coverage. 








PRESIDENT’S MONTH WINNER 

Herman C. Neuweiler of Reno, repre- 
sentative of the J. H. Rowe, San Fran- 
cisco agency of the Bankers Life of Des 
Moines, was named winner of the Presi- 
dent’s Month trophy for writing the 
highest volume of new business among 
the entire field force during the June 
contest in honor of President E. M. 
McConney. His prize-winning volume 
for the month totaled $185,000. Mr. Neu- 
weiler joined the Rowe agency last No- 
vember, and to date is the company’s 
leading salesman of new business for 
1947, 


DELL M. WADE DIES 
Dell M. Wade, general agent for the 
Aetna Life at Fargo, N. D., died last 
week after more than forty-five years 
of association with the company. Mr. 
Wade’s entire business career was spent 
with the Aetna Life. He joined the com- 
pany in 1902 as a member of the staff 
of the St. Joseph general agency and 
subsequently was promotetd to cashier. 
He was later transferred to the Kansas 
City office in the same capacity. In 1927 
Mr. Wade was appointed general agent 
for the Aetna Life at Fargo, remaining 

in that position until his death. 


CANADIAN SUBURB AREAS 


Midland Mutual Life Club 
Membership Sets Record 


The Midland Mutual Life, Columbus, 
reports membership in its President 
and Leader Clubs for the year ended 
June 30 at an all-time high. The cur- that Canadian life insurance companies 
rent club membership of 77 is 184% — will participate in a large-scale real 
higher than in 1946. Club membership 
is awarded on the basis of new paid-for 
volume and persistency of old business. 


Reported Life Insurance Companies 
Interested in Building Program 
Which Affects Eight Cities 


The Financial Post of Toronto says 


estate and building program which will 
“reshape” eight Canadian cities by de- 
Harold J. Black, Sr.. Peoria general Veloping outlying suburban areas. The 
agent, for the fifth consecutive vear is PToject is a co-operative venture between 
president of the President Club, an the Dominion government and a number 
honor accorded the company’s leading of insurance companies and investment 
producer. During the past club year houses. Among companies mentioned as 
his personal production was $753,486, interested are Sun Life, Canada Life, 
with 90.3% of his business renewing the Great-West Life, Manufacturers Life, 
second year, Mutual Life of Canada, London Life, 
E. B. Hampton, Winston- Salem, was Confederation — Life, North \merican 
the top producer in the Leader Club Life, and Equitable Life of Ontario 
thus being club president. Tice & Jef et aca 
fers agency, Columbus, led all agencies JAMESTOWN ASS’N OFFICERS 
in the number of club members. It had i 
eleven’ President Club members and ctalled as president of the Life Under- 
three in the Leader Club. writers Association of Jamestown, N. Y 
The company announced that paid-for to succeed John Hudson. Mr. Palmer 
life insurance in June showed an in- formerly served as secretary and treas- 
crease of 9.3% over June, 1946. At the  urer of the association. Other officers 
close of the first six months of 1947 the are William H. Dabe, vice president; 
total business in force was $176434,119, KE. W. Switzer, secretary; Charles H 
the highest in company history. Buey, treasurer. 


Merrell Palmer recently was in- 








MULTIPLE LINES 


LIFE AND ENDOWMENTS 
Annual— Single Premium 


SALARY SAVINGS 
ANNUITIES 


Annual—Single Premium 
Immediate & Deferred 


PENSION TRUSTS 
GROUP 


Comprehensive Coverage 


COMM. ACCIDENT & HEALTH 
Hospitalization 


RINGLING BROTHERS AND BARNUM & BAILEY, 
THE GREATEST (VARIETY) SHOW ON EARTH! 





IS THE SPICE OF LIFE INSURANCE SELLING, 100! 








For spectacle and slapstick, 

un and fanfare, chills and 
thrills, you can’t beat a circus. 
There, under one big tent, 

is practically every variety of 
entertainment known to man! 
Maybe that’s why there'll 
always be circuses! 


uk 





The General American Life Man covers the Life Insurance 
front with a plan for every need. He’s the man with 
Multiple Lines in a full sales kit...He’s the man with the 
plan for every need for every member of the family... 
father, mother, sis and brother. That’s a big part of the 
story of his success. That’s why 


. you’re always in business with 
NES aaaa fs 


Onan RNE REED 
GENERAL AMERICAN Lire INSURANCE COMPANY 


WALTER ——eeeeee 








SainT Louis 
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J. T. Flanagan, Jr., To Be 

Los Angeles Manager 
NAMED BY FIDELITY MUTUAL 
Has Been Home Office Assistant Man- 


ager of Agents; Came to Phila- 
delphia from St. Paul 





John T. Flanagan, Jr., assistant mana- 
ver of agencies, Fidelity Mutual, who 
entered life insurance in St. Paul after 

JOHN T. FLANAGAN, JR. 
attaining prominence in athletics, has 
been appointed general agent at Los An- 
veles, effective September ] 

\ native of Minnesota he was gradu- 
ated from St. Thomas College in St. 
Paul. After period as a teacher and 


in athletic activities which made him weil 


known, he became an insurance agent. 
His first association with the Fidelity 
Mutual was as general agent in St. Paul 

1943. The company brought him to 
to the head office as manager of sales 


promotion in 1943. His appointment as 
the company’s assistant manager of agen- 
cies came in January, 1947. 

He succeeds H. J. Garretson at 


Los 


Angeles. Mr. Garretson has entered the 
mortgage investment field in Los An- 
veles, 

During his experience at the head 
fice, Mr. Flanagan became widely 


known in the Life Insurance Advertisers 
\ssociation and this year was president 
of the Keystone Group of that organiza- 
tion. He is a member of the Junior 
Chamber of Commerce for whom he 
serves on the editorial board, and is a 
member of Toastmasters International. 


Foreign Security Holdings 
Of U. S. Life Companies 


Analysis by the Institute of Life In- 
surance of the foreign securities owned 
by U. S. Life insurance companies 
shows that Canadian securities make up 


the larger part of the total. As of May 
31, 1947, Dominion Government bonds 
accounted for $964,000,000 of the total 


of $1,721,000,000 foreign securities owned, 
and bonds of the Canadian Provinces 
and other political sub-divisions com- 
prised $320,000,000. Bonds of other for- 
eign governments and provinces totaled 


only $14,000,000. The balance of the 
holdings were concentrated in foreign 
corporate bonds, including $100,000,000 
railroad, $215,000,000 public utility and 


$107,000,00 industrial and miscellaneous 


bonds 


METROPOLITAN FIELD CHANGES 

Jesse L. Allison, formerly field man- 
agement supervisor in the Metropolitan 
Life’s southwestern territory, has been 
laced in charge of the company’s Jop- 
lin, Mo., district, succeeding Timothy J. 
O'Mara, who is absent because of ill- 
The company also announced that 
Ehrmann, formerly mana- 


ness 
Bertrand L 


ver of the district at Pittsburg, Kan., 
has been placed in charge of the Lin- 
coln, Nebr., district and its branch 
offices at Beatrice, Nebr. and Grand Is- 
land, Nebr., succeeding Cornelius T. 
Lane, who is being transferred to Comp- 
ton (St. Louis) district. Mr. Lane suc- 
ceeds Carl J. Schaaf. 


ADVANCE JOHN L. McCARTHY 





Made Assistant Canada Life President; 
Was With Canadian Embassy 
In Washington 
The Canada Life announces the ap- 
pointment of John L. McCarthy as as- 
sistant to President S. C. 
Mr. McCarthy has been associated with 


the company since 1933 and during the 


McEvenue. 


past fourteen years has had experience 
in all the major departments of the com- 
pany. He has been executive assistant 
for more than a year. For three years 
during the war, Mr. McCarthy served as 
attache at the Canadian embassy in 
Washington. : 


MILLION DOLLAR QUALIFIERS 
For the second consecutive year, 
seven representatives of the Great 
Southern Life have qualified for the 
1947 Million Dollar Round Table of the 
National Association of Life Underwrit- 


ers. D. L. Myrick, Lake Charles, La., 
becomes the company’s first life and 
qualifying member. Five men, J. Perry 


Moore and H. R. Grobe, both of Hous- 
ton; Naaman J. Woodland, Baton 
Rouge, A. C. Decker, Jr., Shreveport, 
Cecil W. Murray, Huntsville, Texas, are 
members for the second time; and John 
H. Fargason, Houston, qualified just 
thirteen months after joining the com- 
pany. 


PLANNED SERVICE for brokers 


toe 3. SS. 
BERKSHIRE 


WOLFSON 
LIFE 


AGENCY .- . 
INSURANCE CO. 


of Pittsfield, Mass. 


17 East 42nd St., N. Y. 17 





MUrray Hill 2-3030 





Prudential Opens Branch 
Office in Lubbock, Texas 


The opening of an office in Lubbock, 
Texas, has been announced by the Pru- 
dential. The new office will operate as 
a branch of the company’s Fort Worth 
which also has branch offices in 
Wichita Falls Abilene. 


Ricketts, assistant manager 


agency 
El Paso, 
William A. 


will be in charge of operations in Lub- 


and 


bock. 

Mr. Ricketts prior to joining The Pru- 
dential served as assistant industrial re- 
lations manager for the Curtis Wright 
Aircraft Co. at Lamber Field in St. 
Louis. He is a graduate of Central Col- 
lege and has also taken special courses 
at St. Louis University and Jefferson 
College. He is active in community 
affairs in Lubbock where he is a mem- 
ber of the Junior Chamber of Com- 
merce and the Lion’s Club. 


O. A. Krebs Agency’s Big Ten Outing 


Members of the Big Ten Alumni and 
cuests of the cS: A. 


Krebs 
\etna Life, New York, attended the an- 


Agency, 
nual Big Ten Outing last week at the 
Tamarack Country Club, Port Chester, 
Nic XY. 

Wes Cotterell had an 83 for the best 
golf the day, 
performance of last 


the Big Ten low gross prize. 


score of repeating his 


year in winning 
low net 
was won by Monroe Risenberg with a 
72. Bill Blizzard’s 89 took second low 
and Fred Montgomery’s net of 
73 entitled him to second low net prize. 
Ed Rorke won low gross among the 
guests with an 8&5 and Roscoe Keffer 
was the low net prize winner among the 
guests with a 74. 

Golf and swimming in the outdoor 
pool preceded the cocktail hour which 
was followed by the Big Ten dinner. 
\t the dinner John Balfe, CLU, was 
presented with a Savings Bond for hav- 
ing been chairman of the Big Ten the 
most times during the year, a total of 
five times. It was also announced that 
Mr. Balfe had made the Big Ten every 
month during the past year—the first 
time such an event had taken place in 
the history of the Big Ten. Savings 
Bonds also went to Alex MacLeod and 
to Allen Cole, each of whom had been 
among the ten leading producers nine 
months during the year. 

Among the guests from the home of- 
fice were E. E. Cammack, vice president 
and actuary; W. H. Dallas, vice presi- 
dent; I. F. Cook, secretary, Group divi- 
sion; Dr. J. G. Irving, medical director; 
N. M. DeNezzo, assistant superintend- 
ent of agencies; D. E. Hanson, assistant 
superintendent of agencies and W. T. 
Runde, life underwriter. Those attend- 
ing from the New York office of the 


vTOSS 


Blank & Stoller 
O. A. KREBS 


casualty departments included C. T. 
Spaulding, assistant general manager; 
E. H. Mathews, assistant general man- 
ager; Howard D. Wright, manager, ac- 
cident and brokerage department; Irving 
F. Lewis, manager, accident and health 
department; Eugene L. Breen, manager, 
brokers’ service department. 

Special guests were Roscoe Keffer, re- 
tired general avent; John MacLeod, 
manager Retail Credit Co.; Greg Oliver, 
district sales manager, Retail Credit Co.; 
Edgar Rorke, partner in the brokerage 
firm of McKearin & Rorke. 





PENSION TRUSTS 
(Individually Planned) 





BROKERS—I/ncrease Your Commissions 
Inquire About Our 


DISABILITY INCOME ($10 A MONTH) 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 
1450 Broadway, New York 18, N. Y. 


FAMILY GUARDIAN 
(High Protection—Low Cost) 


Phone: WI 7-0631 

















Assuring More Than 


ONE BILLION 
DOLLARS 


OF 


FINANCIAL 


SECURITY 


Serving Policyholders 
from Coast to Coast 


BANKERS Life COMPANY 


OES MOINES 


Established 1879 








J. M. FEAGLE DIES 
J. M. Feagle, 59, district manager 0! 
the Metropolitan at Atlanta, died in that 
city last week. He leaves a widow, two 
sons and three daughters. 








NEW PEAK IN INCOME USE 
OF LIFE INSURANCE BENEFITS 





Benefits set aside in the year 
to provide future income 
(Millions of Dollars) 


586 
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The File on the Quarantined City 


How LONG WOULD your City and its people last with- 
out public utilities, light, heat and power—without 
transportation by rail, or road, or water—without the 
very necessities of life, food, clothing and shelter? 

In other words, where would your community be 
without the many hundreds of goods and services 
produced by industries in which life insurance dol- 
lars are invested? 

We ask this somewhat startling question to demon- 
strate what a key role the man who sells life insur- 
ance plays in modern society. Through his untiring 





Hear the official broadcast of the 
Federal Bureau of Investigation. 


TUNE IN ON “THIS 1S YOUR FBI!” 
American Broadcasting Company 
EVERY FRIDAY NIGHT 














efforts, the results of American thrift are directed 
into channels that promote American prosperity. 

Yes, selling life insurance provides more than a 
livelihood—it’s a good way of life—one that benefits 
a man’s own community and the entire country as 
well. That is why every Equitable representative 
looks on a day’s work as a source of daily satisfac- 
tion. He can be proud of the respect that is his as a 
member of a highly regarded profession ...and of the 
prestige he enjoys as a representative of an institu- 
tion like The Equitable Society. 


THE EQUITABLE 
LIFE ASSURANCE 


SOCIETY 
OF THE UNITED STATES 


THOMAS I. PARKINSON, President - 393 Seventh Avenue, New York I, N.Y. 
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USE OF LIFE INSURANCE INCOME 
PAYMENTS 


Income use of life insurance, making 1t 
an integral part of family financial plan- 
ning, has largely been a development. of 
the present generation, with the life insur- 


ance agents of the country making a major 


contribution to this orderly planning of 
family 

Working on this theme the Institute of 
Life 
that 44% of life insurance benefits available 


programs. 
Insurance has gathered data showing 


in 1946 under Ordinary and Group endow- 
ment and death settlements were used to set 
up continuing income plans for policy- 
holders or beneficiaries, a new high in the 
proportion of funds used for this purpose. 

The Institute finds that the 1946 aggregate 
of funds set aside for future income pay 
nient $586,000,000, with 
$545,000,000 in 1945, $475,000,000 in 1944, 
and $418,000,000 in 1943. The total of such 


funds left with the life insurance com- 


was compared 


under these income 


panies tor payment 
plans now amounts to approximately $3,- 
800,000,000, an increase of $1,300,000,000 
in the past three years 

Income to American families 
from these funds increased to $346,000,000 
in 1946, compared with $301,000,000 in 
1945 and $243,000,000 in 1943. 


The Institute feels these figures demon- 


payments 


strate the extent to which American fa- 


milies are now planning their protection 
\s recently as 1930 only 10% 


payments were 


programs 
of the then smaller benefit 
used for income plans and in 1920 the per- 


ry 


centage was only 5%. 


GROWTH OF AN INDUSTRY 


In the Congressional Record Congress- 
man, Gordon L. McDonough tells the story 
of the growth of the automobile industry 


He finds 
every 


ver a span of forty-two years 
that at the time one out of 


six business concerns in the United States 


present 


is directly connected with the manufacture, 


sale, service or operation of automobiles 


and trucks. 


In 1904 there were only 22,000 passen- 
ger cars and 1,000 trucks produced. In 
1929 the total number of passenger cars 


ind trucks produced reached 5,358,000, with 
$3,413,000,000. 


production 


total wholesale value of 


In spite of the decrease in 


caused by the war, production in 1946 had 


climbed back to 3,090,000 trucks and pas- 
senger cars, with a total wholesale value 
of more than $3,216,000,000. 


Congressman McDonough also discusses 


the automotive industry from the stand- 


point of providing one of the largest 


sources of tax revenue for the Govern- 


ment. In 1946 taxes paid by the motoring 
public rose to more than two and a h-lf 
State registration fees 
State 
gasoline taxes alone collected more than $1 
billion. He estimates that in 1946 American 
motorists contributed $5,000 a minute in 


billions of dollars. 
last year amounted to $551 million. 


special Federal, state and local taxes. 
Discussing use of cars the Congressman 
that 55% of 


finds automobile mileage is 


used for business. Social and recreational 


driving accounts for 45%. Concluding he 
Says: 

“The industry in the short span of its 
existence has grown in size and _ services 
rendered until today it represents one of 
United States.” 


the greatest assets in the 


Charles E. Brauel, district manager at 
Los Angeles for John Hancock, was re- 
cently elected president of the Squires 
Club of Los Angeles for 1947, 


* * * 


Ralph J. Duggleby has just completed 
twenty-five years with the Security Fire 
of Davenport. He now is treasurer of 
the company, having risen through the 
ranks. 

x ok * 

_Harold B. Dye, a member of the 
Northwestern National Life’s Preston 
Agency, was recently elected president 
of the Lion’s Club at Cut Bank, Mon- 
tana. 

* * x 

Robert E. Henley, president of the 
Life Insurance Company of Virginia, has 
been elected to membership in the 
Society of the Sons of the Revolution 
in the State of Virginia. 

x ok ok 


Howard E. Arthur and Thorton Ellis 
have been made agency assistants of the 
Equitable Society. Mr. Arthur has been 
with Equitable since 1929. After work- 
ing in Los Angeles cashier’s office for 


fourteen years he transferred to Gen- 
eral Agent Ron Stever’s office in 1943 
and when Arthur IP. Carroll entered 


partnership with Mr. Stever, Mr. Arthur 
served as his principal assistant. Mr. 
Ellis, with the Society since 1926, he- 
came assistant cashier in Jacksonville, 
Fla., later becoming cashier in Houston, 
Tex. 

x ok x 


Bernard A. Stevenson, manager of the 
Imperial Life’s | University — branch, 
Toronto, has been elected chairman of 
the young men’s section, Toronto Board 
of Trade. 








Left to right: C. V. Hickman, Royall R. Brown, A. J. Ostheimer III, Grant L. Hill 


Grant L. Hill, vice president and director of agencies, Northwestern Mutual 
Life, is shown in the accompanying picture congratulating the company’s leading 


agents at its recent agents’ convention in Milwaukee. 


Reading left to right the per- 


sons in the picture are C. V. Hickman, Eugene, Ore., who wrote the largest net vol- 
ume of business, $2,199,500; Royall R. Brown, Winston-Salem, N. C., who wrote the 
largest number of net lives, 153; A. J. Ostheimer HI, Philadelphia, who wrote the 


largest gross volume, $3,471,072; and Mr. Hill. 


Largest “net” means business which 


does not include pensions or profit-sharing risks. 





Maximilian Elser, Jr., and Ben J. 
Cothran, have resigned from J. Walter 
Thompson Co., advertising agency, 
which works in close relationship with 
Institute of Life Insurance. Elser was 


plan board chairman of the agency’s 
public relations-publicity department, 
and Cothran was an account executive 


in that department. Both were former 
well known newspaper men. They will 
establish the new public relations firm 
of Elser & Cothran. 

x ok Ok 


Zenn Kaufman, who has written ar- 
ticles on salesmanship for numerous 
magazines, including The Eastern Un- 
derwriter, and also is author of books 
on selling methods, has been made mer- 
chandising director of Philip Morris & 
Co., Ltd., (cigarettes). He was formerly 
merchandising manager of the Calvert 
Distillers Corp. 

x oo Ok 


W. Tolar Nolley, general agent North- 
western Mutual Life, Richmond, Va., 
and one of best known agency heads 
in the company, will retire at the end 
of the year after having been a life 
insurance man for half a century, start- 
ing his career in Baltimore. He has 
been general agent of the company for 
thirty years, 

Carl G. Wright, head of the Wright 
Agency, insurance firm of Erie, Pa., has 
been appointed to the Pennsylvania 
State Real Estate Commission by Gov. 
James E. Duff. 

* * x 

Harry R. Kendall, chairman, Washing- 
ton National Insurance Co., was the 
guest of honor at a recent dinner in 
Louisville, which was attended by high- 
ranking Masonic dignitaries. Mr. Ken- 
dall founded Shibboleth Lodge No. 750 
in Louisville more than forty years ago 
and was its first master. During the 
dinner Chairman Kendall was presented 
with a gold medal known as a “past 
master’s jewel.” 





Sir Stafford Cripps, president of the 
British Board of Trade, was a recent 
speaker in London at a dinner given by 
the directors of the Norwich Union. 


Paul D’Ome 
ROSALIE LANE 


Rosalie Lane, wife of Mervin L. Lanc 
New York insurance broker and col 
umnist, has arrived in Amsterdam to at- 
tend the marriage of her brother, Roger 
A. Lyons, well known radio commenta 


tor. A program on which he has ap- 
peared is “Great Moments in Music 
Mrs. Lane, a woman of large talent 


who drew the illustrations for a book 
about a Dutch girl called “Wilhelmina, 
who has designed costumes for one 0! 
the Metropolitan Opera stars, and who 
is nationally known as a_ handwriting 
expert, left on July 29 for Amsterdam 011 
a Royal Dutch Airline plane and_ will 
return by air on August 13, 
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Publicity on a Texas Incident 

The action of the president of the 
Dallas Insurance Agents Association in 
imaking a public statement mentioning 
the name of one company which has 
reduced commissions on windstorm and 
extended coverage in Texas, saying that 
such reduction is reerettz able and giving 
the reasons therefore, has had a con- 
siderable reaction. 

The company about whom the Dallas 
association complained is only one of 
the companies which has reduced or 
which will reduce these commissions. 
Why this particular publicity should be 
hung by the Dallas association on the 
neck of an individual company has nat- 
urally caused some resentment. 

The companies taking the action in 
Texas relative to commissions, or which 
will take it, undoubtedly feel that they 
have good and sufficient reasons for 
this action. Their reason is that they 
want to make it possible for them to 
continue furnishing their protective fa- 
cilities to the Texas public so that 
these classes can continue to be written 
there despite unfavorable experience 
they have had on these classes in 
that state. 

While agents associations are always 
looking for issues, at the same time, at- 
tempts to use newspapers to pull chest- 
nuts out of the fire through published 
criticism of individual fire insurance 
companies inspired by the National As- 
sociation of Insurance Agents, or by 
its affiliated state and local associations, 
have not been appearing in recent times 
Some years ago a tremendous campaign 
of criticism was launched by the NAIA 
against one of the fire insurance groups 
because it had appointed a bank as its 
al ye That campaign ran for months, 
s objective being to persuade agents 
. send back to the parent company 
of the group their supplies. The com- 
pany stood pat and when the smoke of 
the battle lifted it was found that it 
had lost only a dozen of its thousands 
of agents, most of those returning 
their supplies being small agencies. 

\nother campaign was started against 
a company which has branch _ offices. 
This war was lareely in the form of 

ikks made on the floor of conventions 
of the NAIA. It was not a successful 
fight. The company was not taking or- 
ders as to how it should conduct its 
production operations and its position 
elative to branch offices was not 
hanged. 

The editorial attitude of The Eastern 
nderwriter relative to rates and com- 
Missions is that it is not concerned with 
what rates an insurance company 


harges or what commissions it pays. 
x * x 
Russia’s Amtorg 
Russia’s trading with America is 


i the Amtorg (the abbreviation 

f Amtorg Trading Corporation), which 
has headquarters at 210 Madison Ave- 
nue, New York, and which pays taxes 
as an American corporation, and which 
does all Soviet buying and selling in 

















the United States. Amtorg is owned by 
the Soviet Government, has but one 
American citizen on its board of direc- 
tors, and like most Soviet organizations 
shuns the limelight of publicity. Its 
story is told in the July issue of United 
Nations World published in New York 
City. 

Through this link between American 
capitalism and Soviet communism a 
business of $100,000,000 a year is trans- 
acted. The president of Amtorg is 
I. A. Eremin who succeeded Michael 
Maximovich Gousev, who now holds an 
important position in the Ministry of 
Foreign Trade. 

Amtorg is the sole intermediary be- 
tween the Moscow combines and Amer- 
ican exporters and importers. Except in 
a few special cases direct contacts be- 
tween American firms and Soviet agen- 
cies are unceremoniously discouraged, 
United Nations World says. Amtorg 
buys in the United States on orders 
from its parent combines. It inspects, 
accepts and ships the goods and clears 
the bills for payment. It receives goods 
for sale on consignment and sells direct, 
either spot or contract, or by auction. 
In the case of direct sales Amtorg acts 
as middleman and bookkeeper. 

The article in United Nations World 
was written by Ladislas Farago, chief 
of UN World’s Washington Bureau. 
He says in part: 

“In the light of current events, it may 
seem paradoxical that Russo-American 
trade promises to yield a bumper crop 
in 1947, During the period January- 
March, commodities valued at $22,700,- 
000 were exported from the United 
States to USSR on a cash basis, in 
addition to the $25,000,000 worth of 
goods sent on belated Lend-Lease ac- 
counts and by UNRRA. Should this 
volume of trade continue during the last 
quarter, American exports to the Soviet 
Union might well amount to $100,000,- 
000—a record sum for a year of peace. 
A break-down of the current U.S. ex- 
ports to the Soviet Union reveals that 
machinery, vehicles, metals and manu- 
factures , agricultural machinery and im- 
plements are in greatest demand in the 
USSR. In addition, Russia buys in the 
United States a great variety of edible 
and inedible animal and animal prod- 
ucts, vegetable food products and bever- 
ages, non-metallic minerals, chemicals 
and related products, as well as scien- 
tific and professional instruments.” 

A technical Soviet monthly, published 
in Russian in the U.S. exclusively for 
Soviet Russian readers, reveals in d°a- 
matic detail, the race of American man- 
ufacturers in the Russian market, says 
Mr. Farago. 

* * * 


Study of Lightning 
Armed with traps that “virtually pick 
lightning from the sky and make it do 
tricks,” engineers of the Westinghouse 
Electric Corporation have embarked on 
nee annual hunting expedition—in 
-arch of more information about thun- 
dedecha. Part of a long-range pro- 


gram aimed at improving the design of 
equipment that protects homes, fac- 
tories, and electric power lines each 
year during the lightning season—J]une 
through September—special recording 
devices are set up on fire towers, tall 
buildings, and other places likely to 
be struck. 

One of the most elaborate traps re- 
cently reset is mounted 535 feet above 
the ground, on the roof of the Univer- 
sity of Pittsburgh’s Cathedral of Learn- 
ing. Here when lightning strikes a steel 
mast at the top of the building, it is 
channeled through protective devices to 
test their efficiency. It takes its own 
picture in an automatic camera and 
leaves “fingerprints” on the high-speed 
and slow-speed wheels of fulchrono- 
graphs, that can be taken back to the 
laboratory and studied at leisure. 

Other traps are mounted on 100-foot- 
high state fire towers, on smokestacks, 
utility poles, and other high structures. 

The most powerful lightning stroke 
yet recorded by Westinghouse engi- 
neers was registered in 1941 on a 
fulchronograph mounted on a 585-foot 
smelter stack of the Anaconda Copper 
Mining Co. at Butte, Montana. The 
current totaled more than 160,000 am- 
peres of electricity. Another bolt re- 
corded on the same apparatus consisted 
of 22 separate strokes. 

“Hot” lightning—of low current and 
long duration—which starts many fires, 
is found oftenest in those sections of 
the country where the top soil contains 
ancient rocky formations, engineers 
have found. They have learned, too, 
that every 50 miles of power line will 
be hit on an average of 50 times every 
year. Modern protective devices, how- 
ever, have cut power interruption from 
this cause almost to the vanishing 
point. 

As far as an individual’s security is 
concerned, there is only one chance in 
365,000 that he will be struck by light- 
ning. Statistics indicate that about 400 
persons will be killed by lightning this 
year—only a small fraction of the 
33,000 who will die in household acci- 
dents or the 40,000 anticipated automo- 
bile fatalities. During a_ lightning 
storm, the safest place is in the center 
of the room away from doors, windows 
and fireplaces. Lightning racing down 
the side of a house leaps across any 
openings in its path. If you can't get 
inside, stay away from poles, masts, 
isolated trees, and similar upright ob- 
jects. A steel-bodied automobile, bus, 
or train is excellent protection. Even 
if the car is struck by lightning, the 
steel body and frame will conduct the 
electrical charge harmlessly into the 
ground, 

x * * 
Roy A. Duffus Writes 

In a new book entitled “How To Be 
A Better Agent,” published by The 
Insurance Field, Roy A. Duffus, well- 
known Rochester, N. Y., local agent, 
discusses important problems and some 
of the perplexities confronting local 
Every aspect of agency 
operation is treated. Typical chapter 
headings include: Your Collection Plan; 
Getting New Business; Local Board 
Advertising; Building Good Will; Com- 
pany Relations. Not a text book, “How 
To Be A Better Agent” is written in 
the vital moving style which has made 
the author such a popular speaker at 
agency gatherings throughout the coun- 
try. The book was especially written to 
help local agents but general agents, 
fieldmen and company executives who 
wish to understand the agents’ point of 
view on current problems will find it 
of much interest. 

Mr. Duffus is secretary of the James 
Johnston Agency, Inc., Rochester, 
N. Y., where he entered the insurance 


business in 1924. f 


agents today. 


A past president of 
the Underwriters Board of Rochester, 
he was for fourteen years a member of 
its board of directors. He is now vice 
president of the New York State Asso- 
ciation of Local Agents. A member of 
many committees of the National Asso- 


Agent Writes Book | 











ROY A. DUFFUS 


ciation of Insurance Agents, Mr. Duffus 
has been chairman of that group’s im- 
portant casualty committee. In 1941 he 
was awarded the Woodworth Memorial 
for distinguished service to the Ameri- 
can Agency System. 
* * * 
The Employment Situation 

A recent talk before the Mississippi 
State Bar Association made by George 
KE. Allen treasurer of the 
ocratic Committee and now with the 


National Dem- 


Kemper organization has been pub- 
lished in Congressional Record by Sen- 
ator William M. Colmer of Mississippi. 

Mr. Allen’s address took a shot at 
pessimists who think the country is on 
the way to economic perdition. He 
doesn't think so. He called attention to 
a statment made by the president of 
Political Action Committee on August 
14 1945, in which the latter prophesied 

“there would be not less than 10,000,000 
unemployed within six or eight weeks.” 
He matched this with a statement of 
the then Vice President Truman on 
\pril 7, 1945—five days before Presi- 
dent Roosevelt’s death—that fear of gen- 
eral unemployment immediately after the 
war is groundless. Vice President Tru- 
man on that occasion said: 

“Fear has been expressed that when 
our fighting forces return, these new 
workers might flood the labor market 
and threaten us with heavy unemploy- 
ment. In the first place, of the 11,000,- 
000 in the armed services, about 5,000,- 
QOO will not be in the market for jobs 
immediately upon discharge from serv- 
ice.” 

Mr. Truman then stressed the fact 
that over half of the people in service 
were unde r 26 years of age. Therefore, 
about 2,000,000 should return to schools, 
colleges, or seek vocational training. 

(Actually by April, 1947, the number of 
GI students totaled 2,100,000.) Another 
2,000,00 veterans also would probably 
enter business or become self-employed, 
such as lawyers, doctors, farmers, ete. 
An additional million veterans would 
have special positions awaiting them, 
such as policemen, firemen, teachers, 
and necessary government workers 
Therefore, according to Vice President 
Truman, these 5,000,000 veterans would 
not be “thrown on the labor market” 
as hostilities ended. To quote Vice 
President Truman again: 

“Of the remaining 6,000,000 service- 
men, approximately 2,000,000 may re- 
main in service as a career, or be 
replaced by others, to man our new 
mighty fleets and outposts guarding 
America. This leaves only about 4,000,- 
000 veterans available for civilian posi- 
tions soon after hostilities cease.” 
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Dart on Leave From 
Schiff, Terhune & Co. 


HE WILL BE  SEMI-RETIRED 
To Continue in Semi-Official Capacity 
With Corporation; Nationally Known 

Figure in Insurance 

Edward W. Dart, nationally known in 
the insurance business, will go on an 
extended leave of absence from Schiff, 
Terhune & Co., New York brokerage 
house, as of August 1. While he will 
be ‘semi-retired, he will continue with 
the corporation in a semi-official ca- 
pacity. 

Mr. Dart, whose hobby for many 
years has been magic, will follow his 
hobby during this retirement period and 

part of his time will be taken up with 
the publication of Conjuror’s Magazine, 
one of the leading periodicals in that 
field. 

From his high school days, with the 
exception of a period when he was on 
the professional stage, Mr. Dart has 
been an insurance man. He was born 
at Kansas City, Mo., and in high school 
there he was a star on both baseball 
and track teams. He also played in 
aniateur theatrical productions, first as 
juvenile and then as leading man. While 
in high school, he worked afternoons 
and nights in a Kansas City insurance 
agency and upon his graduation, joined 


the agency. 
In Broadway Plays 


When not yet nineteen years of age, 
in company with Wallace and Noah 
Beery, who were then breaking into the 
theatrical profession, Mr. Dart went to 
New York and appeared in several 
Broadway plays betore he returned to 
the insurance business. First he went 
with the London & Lancashire Insur- 
ance Co., which then maintained its head 
United States office in New York and 
then went to the Home Insurance Co. 
as assistant underwriter under Fred- 
erick C. Buswell, who later became 
president of that company. 

\fter a year and half with the Home, 
Mr. Dart went with the New York Fire 
Insurance Exchange as a_ special in- 
spector and he remained there for five 
years. He then entered the brokerage 
field as an engineer with Johnson & 
Higgins, and a short time later was 
named chief engineer. There followed 
two years with Crum & Forster as a 
special representative in the eastern 
field and then two years as manager of 
Rollins, Burdick & Hunter. 

In 1926 Mr. Dart organized the in- 
surance brokerage firm of White & 
Dart, primarily for the purpose of han- 
dling the insurance account of William 
Randolph Hearst. It was during this 
period that Mr. Dart traveled from 
coast to coast a number of times in 
connection with the insurance on the 
vast properties countrywide and he be- 
came acquainted with insurance men in 
all sections of the country. 


Consolidated Business 


In 1932, Mr. Dart consolidated his 
business with the firm of Hamilton & 
Wade, Inc., becoming vice president and 
director of the organization. He joined 
Schiff, Terhune & Co. in 1936, primarily 
to handle large accounts and to do spe- 
cial contact work. 

Mr. Dart organized and was first 
president of the Cooperative Club of 
New York and later was president of 
Cooperative Club International. He is 
a member of the New Yerk City Pond 
of the Blue Geose and was its most 


KDWARD W. DART 


loyal gander 1935-1936. He is a member 
of the Blue Lodge and Royal Arch 
Masons and is active in many social and 
civic organizations. He is noted as an 
amateur magician and has been secre- 
tary of the Society of American Magi- 
cians, 


Charles W. Hutchinson Dies 


Charles W. Hutchinson, 72, for many 
years Wisconsin state agent for the North 
British & Mercantile Insurance Co., dropped 
dead in front of his home at Menominee, 
Mich., July 27. As state agent for the 
North British, Mr. Hutchinson maintained 
headquarters at Milwaukee. He retired in 
1941. 





H. V. GODBOLD DIES IN VA. 
Richmond Local Agent 75, Retired Last 


Year; Started in Insurance at 


16 Years of Age 

Death came suddenly the night of 
July 26 to Harrison Vance Godbold at 
his home in Richmond, Va. He had 
been suffering from a heart ailment for 
several years. For many years he had 
operated a local agency in Richmond, 
trading as H. V. Godbold Co. He re- 
tired last year, turning the business 
over to his son, H. V. Godbold, Jr. 

Born at Abbeville, S. C., July 20, 1872, 


Mr. Godbold recently celebrated his 
seventy-fifth birthday anniversary. At 
the same time he observed his fortieth 
wedding anniversary. 

At the age of 16, Mr. Godbold started 
out in the insurance business as a clerk 
in the general agency office of Haas & 
Watson at Atlanta. Going later with 
the Ocean Accident & Guarantee Co. in 
New York, he in time became general 
agent for the company at Louisville, Ky. 
Subsequently, he was at Charlotte, N. 
C. as general agent for the credit de- 
partment of the London Guarantee & 
Accident Co., with territory including 
North Carolina and Virginia. He 
launched his agency in Richmond in 
1912 representing all lines of that com- 
pany. For many years he had a general 
agency contract with the Buffalo Fire. 
The Zurich was also in his office for 
many years. Besides his-son, Mr. God- 
bold is survived by a daughter, Mrs. A. 
G. Bell, Jr., of Gastonia, N. C., whose 
husband is vice president of the White- 
sides & Co. agency of that city. Also 
surviving is his wife, the former Frances 
Fennell of Wilmington, N. C. 


V. R. Willemson Named Mgr. 
In Canada for Nordisk 


The Nordisk Reinsurance Co. of Cop- 
enhagen, one of the largest in Denmark 
and well known in international opera- 
tions, has appointed Verner R. Willem- 
son, president of Sterling Offices of Can- 
ada, Ltd., as manager for Canada. 

The Nordisk recently entered Canada 
to write fire reinsurance. However, the 
company does not plan to enter the 
United States at this time. 
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Johnson Implements 
Rate Law Machinery) 


ARMAND HARRIS IN CHARGE 





Minnesota Commissioner Sets Up New 
Division in Department to Ad- 
minister New Statutes 





Commissioner Newell R. Johnson 
Minnesota recently set in motion the 
machinery for administering the ney 
rating laws passed by the last legisla- 
ture. He announced the appointment 0! 
Armand W. Harris, widely known Si 
Paul insurance man, to head a new divi 
sion of his department charged with ad 
ministering the new laws. 

Assisting Mr. Harris will be two ex- 
perienced examiners in the Insurance 
Department, Paul Cullen and Charles 
Stoffel. They will dssume their new 
duties today although the new laws do 
not become effective until October 1 
During the two months intervening they 
will organize a clerical staff which will 
number about ten including Mr. Harris 
and his two assistants. They will have 
their headquarters in the Insurance De- 
partment. 


Harris Is Chosen 

Commissioner Johnson said it is his 
intention to move slowly in the admin 
istration of the new laws with no desire 
to make them tough for anyone in the 
business. Mr. Harris was chosen to head 
the new division because of his thorough 
knowledge of the insurance business, his 
legal training and his wide acquaintance 
among insurance men of all classes in 
the state. He is a veteran of the First 
World War, a graduate of the St. Paul 
College of Law and has been identified 
with the insurance business since his 
graduation in 1921. After practicing law 
a few years in Minneapolis he became 
associated with the Standard Accident 
Insurance Co. of Detroit as claims at- 
torney. In 1929 he entered the local 
agency business in St. Pau! anc has 
been engaged in that down to the presen‘ 
time. In 1942 he established his owt 
agency under the name of the Armanc 
W. Harris Insurance Agency with of- 
fices in the Pioneer building. 

Mr. Harris has been active in insu 
ance organizations and legislation, a 
leader in the Junior Chamber of Coni- 
merce and is a past commander of Mark 
Hamilton post of the American Legion 
at Minneapolis. He will sever his con- 
nection with the agency business which 
will be taken over by his eldest son, 
James, just returned from _ military 
service, 


DINEEN TO SPEAK IN OHIO 


Shield, Welsh and Stellwagen on Pro- 
gram for Agents’ 50th Anniversary 
Meeting at Toledo 
Preparations are being made at Toledo 
for the fiftieth annual convention of th¢ 
Ohio Association of Insurance Agents, 
which will be held at the Commodor 
.Perry Hotel on September 22 and 23. 
Announcement is made that the list of 
speakers will include Robert E. Dineen, 
Insurance Superintendent of New York; 
W. Lee Shield, Insurance Superinten- 
dent of Ohio; William Welsh, Pasa- 
dena, California, vice president of the 
National Association of Insurance 
Agents; H. P. Stellwagen, executiv: 
vice president, Indemnity of North 

America, 

An elaborate volume containing a his- 
tory of the association and sketches o/ 
past presidents and other officers is be 
ing prepared under the direction of 
Theodore M. Gray of Columbus, secré 
tary of the association. 





ROY DUFFUS WRITES BOOK 

Roy A. Duffus, secretary of the James 
Johnston Agenc¥, Inc., Rochester, N. Y., 
is author of a new book “How to Be « 
setter Agent.” It is published by the 
Insurance Field, Louisville, Ky. 
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ualities of Management Are Always Revealed in 


Insurance is in a constant state of 
change but never appears to change. 
Its processes are too slow to attract the 
attention of observers not steeped in its 
fundamentals and in its routine prac- 
tices. It is a business of contract, often 
spread over a long terms of years, in 
which the buyer lays down his money 
(premium) with nothing more to go on 
than his confidence that, if worse comes 
to worst, he can be sure of collecting 
what is due him under the agreement 
he has bought and paid for. 

Underneath his simple deal lie all sorts 
of technical and financial considerations 
which are far beyond his understanding. 
Money and the value of money, man- 
agement of money and the quality of 
that management stand as the founda- 
tion of his trust although, as the as- 
sured, he takes it all as a matter of 
course, 

Insurance is always changing because 
all business is changing and insurance 
must keep pace in exact timing and with 
the foresight to anticipate change 
whenever possible and must also set up 
reserves against unforeseeable change. 
No plan for providing homes or auto- 
mobiles for the public can be devised 
without insurance entering in. Every 
delivery of grain to an elevator by a 
farmer and every shipment of goods 
calls for appropriate insurance coverage 
except if the owner is free of bank 
obligations and chooses to carry the 
risk himself. 

Operates in Public Interest 


Following the costliest war in hurman 
history, the institution known as insur- 
ance is faced with the problem of main- 
taining its ability to justify its claim to 
full integrity and of proving its age-old 
reputation for operating “in the public 
interest.” Any insurance company, big 
or small, could seek, and easily find, 
temporary advantage under these post- 
war conditions. Gains accruing from 
such expedient methods, while hand- 
some in the immediate present, would 
inost certainly be short-lived. In the 
long run, because they grow out of a 
violation of the system under which 
insurance operates and under which it 
earned its unassailable standing, 
they inevitably are followed by long- 
term penalties far in excess of the ap- 
purent gain. 

The system under which insurance op- 
erates amounts to nothing more than 
the application of simple arithmetical 

erage. The contributions of the many 
compensate for the misfortunes of the 
lew. Contributions in the form of pre- 
hiiums are relatively small in compari- 
son with the sums collectible when dis- 
aster strikes. Management need not be 
brilliant but must be thoroughly 
grounded in the fundamentals of the 
system, hard won through centuries of 
operating experience. Stockholders 
must be content with a fair return on 
their investment and must set aside any 
idea of speculative gain except in un- 
usual cases. 

Five years ago on August 7, 1942, ex- 


has 


By Franx L. Brokaw 
Shelby Cullom Davis & Co. 
Members, New York Stock Exchange 


Specialists in Insurance Stocks 


actly eight months after Pearl Harbor 
and about three years before V-J Day, 
we said in this space: 


Will Follow Dollar 


“American insurance will follow the 
dollar as it becomes the recognized me- 
dium of world exchange just as British 
insurance followed the pound sterling 
into every country where British capi- 
tal was employed. There will be no lack 
of funds for this expansion of our in- 
surance interest but there will be lack 
of manpower unless steps are taken 
promptly to train or buy the enterprise 
and the sound underwriting judgment 
without which insurance assets, as ex- 
pressed behind the dollar sign, are use- 
less. 

“The quality of leadership required 
today by the insurance industry must 
be so outstanding as to be capable, not 
only of meeting the numberless prob- 
lems of war time but equally of pre- 
paring for the worldwide expansion 
which as a nation we evaded following 
the last war but which we cannot es- 
cape, even if we want to, when this vic- 
tory is won. 

“Tt is comforting for insurance stock- 
holders to know that such leadership ex- 
ists and only needs to be brought for- 
ward. That it will be recognized can 
not be doubted. That it will be given 
strong support and wide acclaim is for 
us in the ranks to see to. Good insur- 
ance management, no matter how 
pressed for time, will always welcome 
thoughtful, understanding, constructive 
criticism. Captious criticism, with which 
most Americans in all walks of life de- 
light to amuse themselves, can, in the 
pinches, be ruinous to concentrated ef- 
fort either of offense or defense. 


Must Forego Luxury 


“In course of time we can all have the 
fun of going back to our private little 
rivalries, hates and intolerances. Right 
now they are a luxury we must forego 
along with Sunday joy-riding and the 
second cup of coffee with two lumps, all 
in the interest of over-whelming victory 
over the insidious forces at work 
throughout the world seeking to dissi- 
pate in a decade the hard won accumu- 
lations of civilized human effort through 
twenty centuries of time. They aim to 
destroy morality by propagandizing the 
temporary pleasures of immorality. The 
simple copy-book principles of economic 
justice exemplified bv the modern in- 
surance system could well provide the 
chart and blueprint for building the new 
world order.” 

It happened that, on August 6 of the 
same year, in The Commercial & Finan- 
cial Chronicle we had quoted from our 
favorite British insurance commentator, 
the late lamented B. di C. of The Policy- 
Holder of Manchester. As a reminder 
that as far back as 1942 “inflation” was 
a live topic both here and abroad, it 
seems worthwhile to repeat part of that 
quotation: 

“During the year now closing (1941) 
we have several times drawn attention 
to the solid investment value of the best 
class of insurance shares. And it is with 





pleasure we note a leading article in The 
London Financial Times of 22nd Decem- 
ber commending such shares, the editor 
going even to the length of suggesting 
that the cautious management of the 
composite offices makes their capital 
issues the least likely to suffer from any 
general inflation of currency possible in 
the future. He adds, however, that the 
shares may actually be handicapped by 
their own high quality in view of the 
companies being slower than other com- 
mercial undertakings to distribute in- 
creased earnings. * * * The subject re- 
minds us that many people have the 
haziest notions regarding inflation and 
how to forestall it. What is inflation 
anyway? 


Answer to Question 


“We will answer the question. Infla- 
tion is a symptom that the amount of 
money and its circulation, in any given 
area, exceeds in nominal value the total 
value of the goods and services on sale 
in that area. No mystery about that, is 
there? Local inflations, and consequent 
rising prices, are known to everybody. 
3ut when a local inflation spreads to 
larger and larger areas, mystery is gen- 
erated by those lovers of the mysterious 
who call themselves economists. What 
leads to the vogue of the mystagogue is 
the lack of a clear definition of money. 
In ancient times, ‘money’ was a term 
restricted to cash. Nowadays, various 
scraps of paper are also money, the 
largest in value being bank-credits. A 
credit, once issued, goes into the general 
volume of circulation and becomes part 
of the money of the community. Surely 
that issue should be a matter of public 
control, just as we control the issue of 
coinage! 

“Mark you, bank-credit is essential 
for the proper expansion of trade. We 
can’t do without it. But multiplication 
of credit for purely gambling purposes 
—neither goods nor useful services be- 
ing produced to equalize the exchange— 
tends directly to encourage inflation. 
And arbitrary efforts to call in the cred- 
its start a slump and widespread depres 
sion. A lot of the credits should never 
have been issued. 

“Signs are not wanting that bank- 
credit is being controlled in this country 
and in America. And so long as the 
issue and its redemption are under strict 
regulation, we need not fear the worst 
inflation, always provided that our com- 
mand of the seas keeps up our supply 
of commodities, in supplement to the 
home supply, and that we allow Govern- 
ment to do much of our spending for us. 
And, of course, we all must individually 
refuse to gamble, whether at the dogs 
or on the stock exchange. In other 
words, we must introduce insurance fi- 
nance, and insurance principles, into our 
daily life.” 


America Fore History 


Again we can quote from an article 
which occupied this space just a year 
ago. We gave a brief sketch of the his- 
tory of America Fore from the birth of 
the Continental Insurance Co. in 1853. 
In describing its position as revealed in 
its semi-annual statements a year ago, 





Operating Expense Control 


we used three paragraphs that ought to 
be repeated over and over again. 

“Statistics are tiresome and perhaps 
we can cover one more aspect of Amer- 
ica Fore, as it stands today and faces 
the tuture, without figures. ‘Insurance’ 
and ‘Average’ have come to be almost 
synonymous. Insurance, as it enters 
every home and touches every business, 
is nothing more than the practical appli- 
cation of simple arithmetical average. 
America Fore, writing a hundred and 
odd millions of premiums and destined 
io write many times more, is just one 
example among many in this country 
and abroad. But his application of 
‘average’ extends far beyond its under- 
writing operations. It enters into all its 
activties and not the least of these is 
the employment of the funds it holds. 

“Consolidated assets of close to $400 
million, nearly all represented by its in- 
vestment in the national industry and 
welfare, are just as fully subject to the 
principle of ‘average’ are its fire, 
marine and casualty portfolios of ‘busi- 
ness in force. The market goes up and 
the market down. Investors and 
speculators alike talk knowingly of loss 
figures and rate levels but always with 
a shrewd eye to the market's effect on 
the investment portfolio. 


as 


goes 


Dow-Jones Averages 

“As if there was or could be any real 
effect! How, in a market handling a 
million shares a day of all the country’s 
leading corporate industries, could 
America Fore possibly buy or sell a 
large enough number of shares to have 
any heavy impact on its ‘average’ posi- 
tion? Really sophisticated insurance 
share buyers will not attempt to apply 
the Dow-Jones averages to America 
Fore’s list of investments but will un- 
derstand that its securities will produce 
earnings in exact ‘average’ relationship 
to the earnings arising from the toil of 
the American people backed by the sav- 
ings of the American people in the 
hands of financial institutions like 
America Fore.” 

At June 30, 1946, the Dow-Jones in- 
dustrial average was about 207. 
This year it was 177. Thirty points is 
15% down and, applied to the stock 
holdings of America Fore, it runs into 
big figures. It runs into figures far 
larger than America Fore’s loss of al 
most $2,500,000 in the Texas City ex- 


stock 


plosion. But the other side of the pic- 
ture shows that, since June 30, 1946, 
America Fore has been taking in the 


public’s premium dollars at a steadily 
increasing rate. Premium increases for 
Continental and Fidelity-Phenix for the 
first half of 1947 were 36% and 34% 
respectively and ran high into the mil- 
lions. 

With business in force increasing at 
any such unprecedented rate, losses, as 
expressed in dollars, are bound to be 
high. But expenses, as expressed in 
dollars, while steadily higher because of 
commissions and other fixed charges, 
are persistently downward in ratio. The 
best underwriting skill will rarely pro- 
duce substantial variation from the 
average loss ratio. Management quality 
has always been revealed in control of 


(Continued on Page 23) 
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Ontario Institute Gets 
Incorporation Charter 
FORMERLY TORONTO INSTITUTE 
To Inaugurate Edecationsl Program for 

ue and Casualty Agents; Holding 


Company Organized 


Institute 


The Toronto lcnmbiabes has 
received its charter of incorporation and 
from now on will be known as the Insur- 
ance Institute of Ontario. For the time 
being, the officers of the Ontario Insti- 
tute will continue to be those who were 
elected to office at the annual meeting 
of the Toronto Institute. 

Honorary president is W. C. Butler of 
the Pearl; president is Norman J. Ross, 
Union of Canton; vice presidents, Nor- 
man Bethune, Home; D. b. Hall, Gen- 
eral Accident; and A, J. Mylrea, of 
Reed, Shaw & McNaught. On the 
ouncil are P. L. Waylett of London 
& Lancashire; W. F. Spry, Canadian 
General; J. W. Medland, Medland & 
Son; V. R. Willemson, Sterling Offices 
C. J. Malcolm, Aetna; S. C. Hopkins, 
North British; J. FE. Haskins, Norwich 
Union; J. J. O’Brien, Canadian Under- 
writers Association; Allan Glover, Royal; 
R. G. MeMurrich of Osler, Hammond 


and Nanton; J. G. Hutchinson, Shaw & 
Bege; W. SS. Mackinson, Commercial 
Union: B. W. Ballard, Hartford Fire; 
Colin E Sword, Union of Canton, the 
F serving in the capacity of chair- 
committee. 


itter 
man of the 
Now that the charter has been ob- 
tained, the institute has a clear road 
inaugurate its correspondence 
educational program for fire 
agents in the province. 


finance 


ahead to 
yurse and 
and casualty 


82 Enroll for Course 


\ccording to official figures just issued, 
cighty-two persons have enrolled to take 
the correspondence courses, twenty-three 
of these being from the members of 
the Ontario Insurance Agents’ Associa- 
tion. Officials of the Ontario Insurance 
Institute are optimistic that since in- 
corporation has been received, applica- 
tions for the courses will now’ begin 
to flow in. In recent weeks there has 
been brought about an affiliation of the 


Toronto chapter, Canadian Insurance 
\ccountants’ Association; and current 
expectations are that before many days 
are out the Ontario Institute will be 
able to report a similar affiliation with 
the Ontario Insurance Adjusters’ As- 
ociation, ; 


Serves as Holding Company 


Services, Ltd., i 
a company which has been 
will serve as a holding 

benefit of the institute. 
terested insurance 
tute Services Ltd. 
| 


s the name of 
formed and 
company for the 
Formed by in- 
organizations, Insti- 
is the company which 
las acquired the old Merchants Fire 
building in Toronto, which will be used 
as permanent headquarters for the 
Ontario Insurance Institute. 

First president of Institute Services is 
Colin Ik. Sword, of the Union of Canton. 


Institute 


COLTON DIES IN MISSOURI 
Emory R. 
man, 


Mo., 


Colton, 63, an insurance 
died July 14 at his home in Joplin, 
after a long illness. 


Gains Recognition as 
Magazine Story Writer 





STALEY 


DOROTHEA M. 


Dorothea M. Staley of S. George Levi 
& Co., well-known general agency of 
Philadelphia, is gaining wide recognition 
as a writer of short stories for maga- 
zines. She has been in the insurance 
business for a number of years but it is 
only during the past four years that she 
has been writing and marketing her 
stories. 

Writing under the pen name “Dorothy 
Staley,” she has had stories published 
in a number of national magazines. The 
only one she wrote which had an insur- 
ance angle was “The Flame,” published 
in Good Housekeeping of May, 1945, and 


that touched on insurance only as re: 
spects, the occupation of one of the 
principal characters. Her latest story 


was in the Ladies Home Journal for 
June of this year. Miss Staley is an 
active member of the Women’s Insur- 
ance Society of Philadelphia. 





ENROLL FOR AGENTS’ SCHOOL 

The Connecticut Association of Insur- 
ance Agents reports receipt of thirty ap- 
plications with deposit checks for the 
agency management school to be held at 
the University of Connecticut at Storrs, 
\ugust 11-15. Minimum enrollment for 


the school is forty and the maximum is 
fifty. 
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Home Co. Invites All to 
Broker-Agent Review Class 


The next review class to be conducted 
by the Home Insurance Co. for prospec- 
tive brokers and agents will be held on 
Friday evening, August 8, from 6 t> 
9:30 p.m., in the:Governor Room of the 
Hotel Governor Clinton. 

Problems presented in previous sta e 
examinations will be discussed. This is 
in preparation for the New York State 
brokers and agents examination and all 
are cordially invited to attend. 





ONTARIO AGENTS BUY PAPER 


Association Purchases “Economist,” Its 
Official Organ; Annual Meeting 
Set for Oct. 23-24 
The annual convention of the Ontario 
Insurance Agents’ Association will be 
held at the Royal York Hotel in Toronto, 
October 23-24. At that time the agents 
will be told that, within the past few 
weeks, their association bought The 
Economist, which for a quarter of a 

century has been their official organ. 

Business and advertising manager of 
The Economist during this period has 
been Charles Priestman, 80-year-old sec- 
retary of the agents’ association. It is 
understood Mr. Priestman will continue 
as advertising manager. 

For the period in which the agents 
did not own The Economist, they re- 
ceived nothing for the right which The 
Economist owned to be called the offi- 
cial organ of the agents’ body. Mem- 
bers of the Ontario Insurance Agents’ 
Association were sent gratis copies 
monthly, but that was all. However, 
editorially The Economist backed the 
agents’ cause, and published all executive 
announcements and secured the copy- 
right to publish, for the agents, the 
names of all those who had received li- 
censes, or had been refused licenses. 


A. E. GUNTHER STILL ACTIVE 





Buffalo Agent Carries on During Six- 
teen Years of Blindness; Fine 
Achievements 
Gunther, 45, Buffalo insur- 
ance agent, is still actively engaged in 
business despite total blindness which 
struck him overnight sixteen years ago. 
The will to “keep going and drive on” 
helped Mr. Gunther through years of 
academic training. He completed high 
school credits at age 34, got a bachelor 
of science degree from Canisius College 
in 1944 where he earned magna cum 
laude, and studied for two years at the 
University of Buffalo Law School. He 
was aided by many tutors and friends. 
Mr. Gunther, father of two children, 
teaches business subjects at Canisius and 
will begin study for a master’s degree 
there in the fall. He conducts business 
from offices in the Liberty Bank Build- 
ing. 


SCHOOLS INCREASE COVERAGE 
Schools in the city of Winnipeg, 
Canada, have been sold the idea of re- 
placement cost fire insurance, resulting 
in millions of dollars in extra coverage, 
according to the Western Canada In- 
surance Underwriters Association. The 
association is conducting a replacement 
cost program through the province for 
all institutional risks. 


Albert E. 
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HiTS NIGHT CLUB HAZARDS 


Louisiana Governor's Fire Prevention 
Conference Hears Fire Marshal 
Ask for New Ordinances 

Night clubs on the outskirts of muni- 
cipalities now present some of the gray- 
est fire hazards in the country, Louisiana 
State Fire Marshal Campbell Paltrey 
told the Governor’s Conference on Fire 
Prevention and Life Safety held at 
Baton Rouge, La., last week. He urged 
general adoption of an ordinance already 
passed by many to empower sheriffs to 
enforce safety regulations at public 
amusement places. 

In addition to Mr. Palfrey others ad- 
dressing the session were: Governor 
James H. Davis; Sam H. Peters, chair- 
man, Louisiana Fieldmen’s Association; 
Attorney General Fred S. LeBlanc; G. 
Allen Kimball, chairman, Louisiana In- 
surance Commission; Harry P. Dixey, 
chief engineer Louisiana Rating Fire 
Prevention Bureau; Frank E. Rainold, 
secretary, Louisiana Insurance Commis- 
sion; Louis  Kihnemann, president, 
Louisiana Firemen’s Association ; Coe 
Judson, president, Louisiana Hotel Men’s 
Association; Ernest W. Jones, president, 


Louisiana Architects Association; Dis- 
trict Attorney Herve Racivitch of New 
Orleans; Seymour Wise, managing di- 


rector Roosevelt Hotel, New Orleans, 
and Mayor Powers Higginboth of Baton 
Rouge 

Five committees were appointed to 
carry on various phases of the program 
approved by the state and pat be fire 
safety associations. Chairmen named 
were: 

Attorney 
laws and 


General Fred S. LeBlanc, 
law enforcement; G. Allen 
Kimball, Lake Charles, chairman 
Louisiana Insurance Commission, _ fire 
prevention education; Wm. Bizzell, New 
Orleans, manager Louisiana Rating & 
Fire Prevention Bureau, building con- 
struction, operation and _ protection; 
Frank E. Reinold, New Orleans, secre- 
tary Louisiana Insurance Commission, 
research; Fire Chief Louis Kihnemann, 
president of the Louisiana State Fire- 
men’s Association, and Robert Bogan 
secretary, Louisiana Fire College, co- 
chairmen, fire-fighting services. 





CANADA’S FIRE LOSSES HIGH 


$2,000,000 Over First Half of 1946; June 
Up Considerably; Trace It to 
Certain Provinces 

Fire losses in Canada for the first 
half of 1947 were more than $2,000,040) 
in excess of the same period last year 
according to the Monetary Times sy! 
posium. The total was $34,535,360 
against $32,199,245 for the 1946 period. 

The increase was traced to substan- 
tial advances in the provinces of British 
Columbia, New Brunswick, Nova Scotia 


and Ontario, which more than offset ¢ 
clines elsewhere. 

For June, fire losses in Canada were 
$5,182,275 compared with $4,735,790 in the 
same month last year. 




















Aucust 1, 


1947 

















RADITION has it that the Indians sold the 
i Gee they called Manchonac to Lion 
Gardiner for one large black dog, one gun, 
a quantity of powder and shot, some rum, 
and a few Dutch blankets. Whatever the 
terms of the transaction, the deed of pur- 
chase was later confirmed by .an English 
crown grant giving Gardiner full manorial 
rights. Gardiner moved his family there in 
1639 and formed the earliest English | 
settlement in New York State. 

Fair and tactful in his dealings 
with all men, Lion Gardiner was pre- 
eminently fitted for the task of set- 
tling a new country. A remarkably 
close and steadfast friendship existed 





The marker tells 


wedding night and her husband killed by 
other Indians, the bride was restored to her 
parents through Gardiner’s efforts. 
Handed down from one generation to 
the next, Gardiner’s Island prospered but its 
annals were far from uneventful. No place 
along the coast was more persistently fre- 
quented by ocean rovers and by foreign 
enemies in times of war. In 1699 Captain 
Kidd landed there and buried treas- 
ure. For some reason he took the 
proprietor into his confidence, at the 
same time demanding food. The re- 
past so tickled Kidd’s palate that he 
gallantly presented Mrs. Gardiner 
with an exquisite cloth of gold, which 


between him and Wyandanch, of loot restored is still in the family’s possession. 


sachem of the Montauks, who in his will 
named Gardiner guardian of his son. When 
the chief’s daughter was captured on her 












Less considerate than Captain Kidd were 
the many privateers and smugglers who 
pillaged the island in later years. In 1728 a 
band of desperadoes 
wounded Gardiner 
and carried off all the 
family silver except 
for one tankard. Dur- 
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ing the Revolution and War of 1812 British 
soldiers frequently landed there to forage 
for supplies. 

This 3,300-acre island off the eastern end 
of Long Island is still owned by a direct 
descendant of Lion Gardiner, though un- 
fortunately the last manor house was de- 
stroyed by fire in January, 1947. 





The impressive manor house was built in 1774 


The Home, through its agents and brokers, 
is America’s leading insurance protector 
of American Homes and the Homes of 
American Industry. 
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Hartford, “City Insurance Built,” 
Featured in Article in SEP 


The city of Hartford, described as 
“the insurance center of the United 
States,” and “the city that insurance 


built,” is the subject of an article in the 
Saturday Evening Post of July 26. This 
is the thirty-fifth of a series of articles 
on the cities of America which the pub- 
lication has printed, and the only one to 
date in which insurance is the dominant 
feature. The author is T. E. Murphy. 

The article is illustrated with photo- 
graphs of Hartford taken by Frank Ross 
and show some of the large insurance 
company buildings. One picture is that 
of the gray granite capitol, which is 
described as most controversial of all 
the public buildings, because while some 
people regard it as an architectural 
nightmare, others look upon it as some- 
thing to revere. 

However, as the story says later, what 
makes it truly unique is the fact that it 
was finished on time and the contractor, 
lames G. Batterson, founder of the 
Travelers Insurance Co., “actually turned 


back unspent appropriations into the 
public treasury, a custom long since 
abandoned in most localities.” 
Randall Luncheon Speaker 
Publication of the story was recog- 


nized at a luncheon at the Hotel Bond, 
July 23, attended by 125 business and 
leaders, when Jesse W. Randall, 
president of the Travelers Insurance 
Cos. was a speaker. The other speakers 
were Mayor Allen and William A. Pur- 
tell, president of the Manufacturers As- 
sociation of Hartford. 

The story points up the synchronized 
development of insurance and the city 
and the sound foundation of colonial 
greatness on which both were con- 
structed. It explains that Hartford is 
the home of forty-seven insurance com- 
panies with nearly $3,000,000 a day, and 
around $1,000,000,000 a year flowing into 
the insurance coffers of the city; an 
annual payroll of $28,000,000 and_ vir- 
tually unfluctuating employment of 15,- 
000 persons, a buffer against bad times. 

“If any American city exemplifies pri- 
vate enterprise it is Hartford,” the au- 
thor says. He says that the city’s pre- 
cision industry actually employs twice as 
many persons as do the insurance com- 
panies but that the industrial importance 
of the city “has been overshadowed by 
premiums and policies, annuities and ac- 


C1IVIC 


tuarial tables.” He says that most 
\merican communities that have been 
doing business for three centuries have 


a rich colonial history and Hartford has 
too, but interwoven with the pre-Revolu- 
tionary lore are the more recent insur- 
ance legends that shape the pattern of 
any story about Hartford. He gives 
two illustrations of these insurance leg- 


ends: 
Illustrates Insurance Legends 


When 700 buildings in New York were 
destroyed by fire early in the nineteenth 
century, causing a loss of $20,000,000, 
Eliphalet Terry of Hartford, hurried to 
announce from a soap box in Wall Street 
that “everybody insured in my company 
gets their money.” The other incident 
was in connection with the great Chi- 
fire of 1871. Within hours of its 
start, a Hartford insurance company di- 
rector was speeding to that city. After 
viewing the devastation he announced 
that all losses would be made good and 
offered to draw his check then and there. 
The Chicago Tribune immediately 
dropped from its window a huge placard 


Cago 


announcing that Hartford was coming 
through with the cash and the crowd 
cheered. 


Mr. Murphy cites these as typical in- 
stances of the integrity, mixed with 
canny showmanship and a sense of good 
publicity that has characterized insur- 
ance management throughout the years. 


He says that just as good football play- 
ers gravitate to Notre Dame, enterpris- 
ing insurance companies came to Hart- 
ford because they wanted to be success- 
ful where others had already succeeded. 
“Up-and-coming young men in the busi- 
ness looked to this city as Mecca and 
came there in droves,” he continues. 
“With their unusual admiration for fi- 
nancial stability, they have helped to 
shape the personality of the city.” 

Describing Hartford as in some ways 
more small town than city, the author 
says that the president of one of the 
largest insurance companies rides to 
work on a bus with his clerks every 
morning and “folks aren't a bit surprised 
to see him scuttling about the country- 
side on a bicycle, an engineer’s peaked 
cap on his head.” 

Wins Fire Prevention Award 

The writer says that for a city so fi- 
nancially concerned with good health 
and longevity, it is also fitting that it 


has one of the lowest maternal and in- 
fant mortality rates in the country and 
has won the health award of the Ameri- 
can Health Association and the United 
States Chamber of Commerce on innu- 
merable occasions. It has also won the 
grand award in fire prevention contests 
in 1940 and 1943 and in six years out of 
ten it won first place in its population 
class, he said. 

“Paradoxically, however,” he contin- 
ues, “even though it has more safety en- 
gineers than any city on earth—it has 
been the scene of two of the worst fires 
in recent history—the Ringling Bros., 
Barnum & Bailey catastrophe that cost 
168 lives, and the Niles Street Conval- 
escent Home fire, where nineteen elderly 
persons died.” 

The girls in the Hartford insurance 
offices come in for considerable attention 
in the Hartford story. Mr. Murphy calls 
Hartford a feminine city too, because 
the insurance companies, with their high 
preponderance of feminine workers, 
“have siphoned hundreds of personable 
young women from the surrounding 
country.” He says that when the insur- 
ance companies disgorge their workers 
at noon and in the evening, “the streets 
are crowded with pretty girls as mod- 
ishly dressed as anywhere in the world.” 


Gregory on Widespread Protection 
Of Extended Coverage Endorsement 


The comprehensive protection provided 
by the extended coverage endorsement 
is strikingly presented by L. S. Gregory, 
assistant vice president of the Fireman’s 
Fund Insurance Co., at the head office 
in San Francisco, in an article, “A Lot 
for Not Much” in the August issue of 


the Fireman’s Fund Record. Mr. Greg- 
ory Says: 
“When Commander Jack Dempsey 


came back from an overseas mission dur- 
ing the war a_ heavyweight prospect 
asked him, ‘Mr. Dempsey, how can I too 
became world’s champion ?’ 

“Dempsey said, ‘Pal, just remember to 
do three things; keep your guard up, 
your chin down, and your seat off the 
canvas.’ 

“Any insurance man who wants to 
achieve even local championship stand- 
ing must follow Dempsey’s advice, espe- 
cially that part about staying off the 
canvas when it comes to seeing that an 
extended coverage endorsement is at- 
tached to every fire policy written by 
his agency. 

Big Insurance Bargain 


“This endorsement is one of the most 
needed coverages and one of the big- 
gest insurance bargains a client can buy. 

“Small homes and big homes, small 
plants and big plants—property of all 
descriptions should have the ECE added 
to fire policies.” 

At this point, Mr. Gregory calls atten- 
tion to an illustration of the scattered 
remains of a brick building in Jamaica, 
N. Y., following an explosion attributed 
to leaking gas, and continues: 

“The house was lifted completely from 
its foundations while adjoining buildings 
were seriously damaged. As this inci- 
dent illustrates, fire does not always fol- 
low an explosion, and if a building is 
damaged or destroyed by a blast, and 
no fire damage is done, the fire policy 
cannot be called upon to indemnify the 
policyholder. An extended coverage en- 
dorsement is needed, or a straight ex- 
plosion policy. 

“As you know, there are other hazards 
which come under the broad protection 
of the ECE. 

Smoke Damage Hazard 

“During winter months a very impor- 
tant hazard is smoke damage. A great 
many householders have discovered what 
can happen to the inside of a home and 


its furnishings when a heating or cook- 
ing unit goes haywire. Smoke fills the 
house, and particles of oily soot lodge 
on rugs, pictures, curtains, walls and 
ceilings. It is surprising how damaging 
this can be to the interior of a home. 

“Then there’s the danger from air- 
planes passing overhead. This is be- 
coming more of an everyday hazard 
than ever before. When the production 
of privately-owned planes gets into high 
gear, and skilled and unskilled pilots take 
these aircraft aloft over towns and cities, 
insurance against property damage from 
this source is going to rank even higher 
as one of the most needed forms in 
the whole category. 

“Windstorm coverage is essential wher- 
ever you live. Experience has shown 
that there is no spot in the United 
States that is absolutely free from dan- 
ger of windstorms. The Atlantic coast 
thought it was pretty safe from highly 
destructive winds until 1938, but that did 
not save property owners from tremen- 
dous financial loss when the big blow 
came. Many were still unconvinced by 
the time the second disaster struck in 
1944. Other communities have had their 
sense of security just as badly shaken. 

Provides Hail Coverage 

“Hail coverage is provided under the 
ECE. This coverage is the same as that 
given under the hail endorsement on the 
windstorm policy. 

“Vehicle damage is another of the 
items included in this bargain package. 
This means damage to property from 


any vehicle running on land or on tracks. 


(The old term ‘motor vehicle’ or ‘self- 
propelled vehicle’ has been discarded in 
favor of the wider meaning.) 

“The riot hazard is covered in the 
ECE. This includes riot attending a 
strike, civil commotion, pillage and loot- 
ing, and damage done by a sit-down 
strike. Coverage is identical with that 
of the riot and civil commotion policy, 
and by additional endorsement the pol- 
icy can be made to provide vandalism 
and malicious mischief insurance. 


Are Possible Occurrences 


“Most people do not realize, until it 
happens to them, that the hazards out- 
lined here are at least possible occur- 
rences. A truck can strike a bump in 
the street, jump the curb and sideswipe 
a house, tear off a porch, crash into a 
garage or do other ddmage. Automo- 


biles, street cars, trains and other vehi- 
cles do run amuck at times. Windstorms 
blow up suddenly, hail comes smashing 


Texas City Mayor, Agent, 
To Run for U. S. Congress 


J. C. Trahan, mayor of Texas ( 
Tex., and a hero of national prominence 
as a result of his work during and after 
the catastrophe, has resigned as mayor 
to become a candidate for the unexpired 
term of the late Representative J. |. 
Mansfield of the Ninth Texas Congres- 
sional District. 

Mr. Trahan is a member of the local 
fire and casualty insurance firm, the 
Rust-Trahan Insurance Agency of Texas 
City. For several weeks following the 
Texas City explosion, local agents of 
nearby Galveston voluntarily carried on 
Mr. Trahan’s insurance business for him 
as he devoted full time to relief work. 





ADJUSTERS HOLD CONVENTION 


First Annual Meeting in California; 
Earl Wright Heads Committee 
To Draw Up Constitution 

California Association of Independent 
Insurance Adjusters will hold its first 
annual convention in San Francisco on 
August 4. At this meeting a code of 
ethics, a constitution and by-laws will be 
adopted, officers will be elected, and a 
report made on legislative matters ai- 
fecting the members of the association. 

The committee in charge of formu- 
lating the agenda for the meeting is: 
Earl Wright, San Francisco, general 
chairman; Charles T. Green, Los 
Angeles, committee chairman; F. Harry 
LeBarron, San Diego; Meredith S. 
Moore, Los Angeles; Frank E. Tidwell, 
Los Angeles; A. E. Rucker, San Fran- 
cisco; Ted Brown, San Francisco; F. H. 
Bockius San Francisco; H. H. Chambers, 
San Francisco; Ed H. Phlug, Chico; 
John F. Gill, Oakland; Frank Morrow, 
Sacramento; Clark G. Schell, Monte- 
rey; John B. Chambers, San Jose, and 
Ogden B. Freese, Fresno. 





Ploeser Daughter in Role 
Of Speaker of the House 


Sally Ploeser, 9-year-old daughter of 
Representative Walter C. Ploeser, of St. 
Louis, made the headlines of the na- 
tion’s leading newspapers July 26 and 27 
when she took over the.duties of Speak 
er of the House in the closing minutes 
of the hilarious session on July 26 when 
the loud singing drove Speaker Martin 
to the quiet of his office. 

Sally banged the gavel repeatedly but 
couldn’t get the House to come to order. 
Finally she tossed the gavel aside as the 
members sang “I’ve Been Working on 
the Railroad” and “Home Sweet Home.” 
Congressman Ploeser is head of the 
Ploeser-Watts & Co. general insurance 
agency in St. Louis. 





JOINS NATIONAL UNION FIRE 


Sauter Made Marine Special Agent for 
Missouri, Kansas and Oklahoma; 
Headquarters in St. Louis 


Announcement is made by Nationa! 
Union Fire Insurance Co. of Pittsburgh, 
of the appointment of R. M. Sauter as 
marine special agent. He will have 
headquarters with State Agent Perkins, 
St. Louis, servicing agents in Missouri 
as well as in Kansas and Oklahoma. 

Mr. Sauter has a background of man) 
years’ experience in fire insurance, both 
from an agency and company angle. 
For the past ten years, his efforts have 
been devoted to the development of in 
land marine business in several of tli 
Mid-western states. 





down on windows and roofs, while many 
other happenings that come under the 
wide wing of the ECE protection are 
possible in any’ community, 

“But the ECE, wide as it is in its pro- 
tection, is good only if it is bought be- 


- fore the event.” 
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DE GRAFFENREID TO RETIRE 
I; Virginia State Agent for North Brit- 
ish Group; Welch, His Associate, 
to Succeed Him 
Effective August 1, the North British 
Group announces the retirement of T. H. 
De Graffenreid, long-time special agent 

jor the state of Virginia. 

In his retirement Mr. De Graffenreid 
carries With him suitable recognition of 
his many years of service, as well as 
the utmost good wishes of the manage- 
ment. Mr. De Graffenreid was appoint- 
ed Virginia special agent in 1919, and 
was made state agent in 1939. 

Effective the same date Special Agent 
Stanton C. Welch, who has been asso- 
ciated with Mr. De Graffenreid, and 
who is well-known to agents of the 
croup, will assume supervision of the 
companies’ business in Virginia. 

Mr. Welch was employed by the 
North British in September, 1931. After 
advancing through various positions at 
the home office, he was sent into the 
field aS inspector after ten years of 
service. In August, 1942, he was as- 
signed as special agent to the Louisiana 
field where he served during the war 
period. About a year ago he was trans- 
ferred to the Virginia field. He will 
continue headquarters at Richmond. 





PRES. BOWERSOCK APPOINTS 


Boston and Old Colony Cos. Name F. G. 
O’Hara, Manager; L. G. Crosby, Jr., 
Special Agent 
President Donald C. Bowersock of the 
Boston Insurance Co. and the Old Col- 
ony Insurance Co. announces the ap- 
pointments of Francis G. O’Hara as 
manager of the Boston-metropolitan de- 
partment and Lawrence G. Crosby, Jr., 
as special agent in the Boston-metro- 

politan field. 

Mr. O’Hara, who will now supervise 
production and underwriting, is a native 
of Massachusetts. He was born in Mal- 
den, received his preliminary education 
in that city, and graduated from the 
Bentley School of Accounting and Fi- 
nance, 

He entered the employ of the Boston 
and Old Colony in July, 1920, and held 
various supervisory positions in the 
home office before going into the field. 

Mr. Crosby, who lives in Roslindale, 
joined the Boston and Old Colony Insur- 
ance Cos. in 1925. After three years in 
the accounting department he was trans- 
ferred to the New England department 
as underwriter for the state of Massa- 
chusetts. He has had a great deal of ex- 
perience in rating and policy writing. 

Mr. Crosby completed an evening ex- 
tension course in Harvard in 1931 and 
took the Institute of America three-year 
fire insurance course given under the 
auspices of the Insurance Library of 
Boston, 





HODGES CONS RATE CHANGES 


North Carolina Commissioner Is Study- 
ing Applications for Rate Increases; 
Announcement Later 


North Carolina’s Insurance Commis- 
sioner William P. Hodges is studying 
“several” applications for increases in 
insurance rates, but it is learned from 
authoritative sources that he doesn’t 
plan to make any announcement about 
them until action has been taken. 

Commissioner Hodges, when asked to 
reveal what schedules or types of insur- 
ance are involved in the applications, de- 
clined to answer. “I don’t intend to say 
anything about them until we have 
acted,” he declared. 

Meanwhile, inquiry at Raleigh did dis- 
close that Commissioner Hodges is fol- 
lowing the customary procedure in this 
matter. It was pointed out that “the 
North Carolina Insurance Department 
usually refrains from making public an- 
nouncements concerning changes in 
rates until the changes have been ap- 
proved. As a result, the public never 
knows a change is under consideration 
until after it has been made.” 


IN COMMAND AT ENCAMPMENT 
General Searle, Crum & Forster State 
Agent, Senior National Guard Officer 
for State of Kansas 
Senior National Guard officer for the 
state of Kansas who will be in command 
at the annual encampment opening Au- 
gust 3 at Ft. Riley is General Howard 
S. Searle, Crum & Forster state agent 
with headquarters at Topeka. General 
Searle is Divisional Artillery Comman- 
der of the Thirty-fifth Division of the 
Kansas National Guard which early in 


July was reactivated upon disbandment 
of the Kansas State Guard which had 
been organized during the war. He was 
a National Guard officer since World 
War I, was called to active duty about 
a year before Pearl Harbor and saw 
considerable duty in the European thea- 
tre. 

A number of Kansas agents will also 
participate in the Military School of the 
encampment, among them being Major 
James Casey, manager of the Mitchner 
Agency, Hutchinson. He is S-3 of the 
130th F. A. Group at Hutchinson, at- 


OTIS’ NEW SAFETY DEVICE 

Electrically-operated aluminum rolling 
shutters which will seal escalator open- 
ings in case of fire, will be introduced 
to the public for the first time when the 
Otis Elevator Co. completes a new es- 
calator installation in the Kresge- 
Newark department store. 





tached to the Thirty-fifth Division serv- 
ing as plans and training officer. He 
saw duty in the Pacific theatre during 
the past war. 
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American Library Association Prints 
Manual of Insurance for Librarians 


Phe Insurance of Libraries,” a man- 
ual for librarians, has been published by 
the American Library Association, Chi- 

avo. Its author is Dorothea M. Singer, 


herself a librarian in charge of law cat- 


wloguing at New York University. Her 
husband, E. Robert Singer, is a member 
of the New York brokerage firm of 
Mueller & Sinver rhe manual is a 

prehensive work of practical value 
1 librarians While it lavs down no 
hard and fast rules, it points out the 


library needs, and 


kinds of insurance the 
| manage 


the responsibilities of library 
p buildings and contents ade- 
ound companies 


nt to ices 


quately protected in 


Phe insurance committees of the Amer- 
an Library Association for a number 
of years have tried to make librarians 
more insurance conscious, Mrs. Singer 


says, and have thus prepared the way 


for this publication. She gives credit 
assistance in the work to the fol- 
lowin 
Professor John S. Cleavinger, associ- 
ate professor of the School of Library 


Donald 
Haverill, 


Columbia University; 
KK. Campbell, librarian of the 


Service. 


Mass., Public Library and chairman of 
the insurance committee of the ALA; 
lames E. Prvan, assistant director of the 
Newark Public Library; Mabel B. 
Swerig, librarian of the Insurance So- 
ciety of New York; Arthur C Goerlich, 


dean of the School of Insurance of the 


Insurance Society of New York; Lynn 
) Marsh, associate state agent of the 
Home Insurance Co. in Massachusetts, 


Nancy Nimitz of the public library of 
the District of Columbia, and her hus- 
band, Mr 
Not Adequately Protected 

The author says in her introduction 
that the accumulation of wealth repre- 
sented by libraries all over the United 
States is considerable, yet only a part of 
is adequately protected by 
although libraries have suf- 


Singer 


this wealth 
insurance; 


fered frequent losses from various 
causes, many are still seriously under- 
insured or neglect insurance protection 


completely. 

She says that the reasons most often 
expressed against library insurance are: 
nothing much ever happens to libraries; 
books do not burn easily; books—unless 
of special value and carelessly guarded 

are rarely stolen; library buildings are 
well kept and liability or other claims 


seldom arise 
Mrs. Singer points out that the func- 
tion of insurance is to help meet un- 


forseen losses by restoring as nearly as 
possible the status quo; that it is not a 
means of making a profit out of disaster 
but is rather a guaranty of indemnity 
for financial loss. 

Cautions Against Self-Insurance 

Mrs. Singer cautions against the prac- 
tice of some municipalities to self-insure. 
However, she large 
and owns a great number of buildings 
of different types, it can operate more 
nearly under the same conditions as an 
insurance company than a smaller city 
where properties arc tovether. 
Where a municipality does elect to be a 
self-insurerer, she says the only way to 
prevent financial catastrophe in case of 
a severe loss would be to take out insur- 
while the fund is still small and 
insurance coverage as the 


says, if a city is 


close 


Ance 


decrease the 


fund grows. But she says that if the 
um which ts added annually to the 
sinking fund is large enough to buy 
ufficient insurance there is no reason 
why a large capital should be kept 
in a sinking fund. Finally, she says, 


there is the problem of politics entering 
into the administration of such a fund 
and appropriations may suddenly be cut 
or the fund used for other purposes if 
this apparently “idle money” has not 
been needed for a number of years. 

In placing library insurance, Mrs 
Singer says, there are three types of 
insurance men who are in contact with 
the public to be considered: agents, 


brokers and consultants, and whichever 
of the three is chosen to advise on the 
library’s insurance problems, the main 
consideration must always be his quali- 
fications of sound knowledge, compe- 
tency and integrity. 

The author points out the saving ef- 
fected through three or five year poli- 
cies, how to eliminate overlapping cov- 
age and tells how premiums may be 
reduced through installation of adequate 
safety measures 

Should Consult Expert 

“At the time a new library building is 
planned as will be the case in many 
communities now,” she says, “the advice 
of insurance experts should unquestion- 
ably be sought. A building site may 
look desirable and yet—from an insur- 
ance viewpoint—prove unsatisfactory. It 
may be too far from the fire department 
or it may be in a neighborhood which 
is particulraly susceptible to conflagra- 
tion. In many such cases, the advantage 
of a low purchase price would be offset 
by prohibitively high fire rates, which 
always reflect the desirability of a par- 
ticular risk from an insurance viewpoint. 
With regard to construction, insurance 
engineers will be able to advise on the 
safest type of structure and_ interior 
fittings. Much money will be saved, in 
the end, if the safety aspect is thor- 
oughly studied when planning a new 
library building. 

“Likewise, if a 


library is being re- 


modeled, many hazards can be elimi- 
nated and improvements made which 
reduce the library’s insurance premi- 


ums.” 

Under the title “Determination § of 
Values,” Mrs. Singer says it should be 
emphasized that the task of establishing 
the value of property to be insured is 
the sole responsibility of the one taking 
out the insurance and not, as is often 
erroneously assumed, that of the insur- 
ance company. 

Problems of Library 

She then takes up the problems 
peculiar to libraries, where some of the 
books, outdated and superseded by bet- 
ter or more comprehensive works, 
should be eliminated from the coverage 
or insured for a nominal sum while on 
the other hand, appreciation should be 
considered for books whose value has 
considerably increased in the course of 
years. She says it is evident that there 
is need for a nationwide survey in 
which libraries of all kinds and sizes 
would cooperate to establish more ac- 
curate average values for.typical collec- 
tions. 

The second section of the booklet is 
devoted to the classes of insurance the 
average library needs: fire and allied 
lines; the valuable papers policy; fine 
arts policy and other floating coverage; 
the several types of casualty insurance 
and bonds. Following is her concluding 
summation: 

Carefully Considered Project 

“Tt has been the purpose of this man- 
ual to show that a library’s insurance 
program should be a carefully consid- 
ered project, not a hit-and-miss affair. 
Since no single program fits all libraries, 
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MESEROLE GROUP PROMOTIONS 


Johnson Made Vice President, Smith 
Secretary, Kopke Assistant Secre- 
tary of Cor:panies 

At meetings of the boards of directors 
of the Pacific Fire Insurance Co., the 
Bankers & Shippers Insurance Co. of 
New York and the Jersey Insurance Co. 
of New York, July 25, the following offi- 
cial appointments were made: 

Harold J. Johnson, manager of the 
Pacific Coast department in San Fran- 
cisco was made vice president. Mr. 
Johnson has been with the Meserole 
Group since October, 1926. He was ap- 
pointed Pacific Coast manager in July, 
1940, upon the retirement of the late 
Dixwell Davenport, former manager. 

Romeyn W. Smith was appointed sec- 
retary. He came with the companies in 
July, 1946, and is an investment officer. 

Herbert A. Kopke was appointed as- 
sistant secretary. He is in charge of 
personnel and has been with the organi- 
zation since August, 1919, 


UNDERWRITERS ELECT CREVIER 

Etienne Crevier of the Provident As- 
surance, has been elected president for 
1947-48 of the Independent Underwriters’ 
3ureau, Montreal. Vice president is F. 
KE. Leyland of J. FE. Clement Inc.; and 
on the directorate are W. L. McGannon 
of Corroon & Reynolds; A. H. John- 
stone, Baloise Fire and O. W. Dettmers 
of Willis, Faber. Manager is J. R. 
Wright. 


a variety of policies have been discussed 
together with the principles which 
should guide selection in individual 
cases, 

“Some general recommendations can 
be made to all library administrators. 
Get comprehensive protection whenever 
it is available. Insure the book and 
fine arts contents under an all-risk policy 
and protect the building and the other 
contents under fire policies with ex- 
tended coverage endorsement. Be sure 
to have the most important coverages: 
fire, water damage, explosion and _ lia- 
bility insurance. 

“Secure long term policies and budget 
the premium payments conveniently. 

“Keep informed of loss prevention de- 
velopments. 

“Use the services of your insurance 
specialist and have a survey made of 
all your needs.” 
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AETNA STOCK WELL TAKEN 
Will Add $10,000,000 to Capital and Sur- 
plus; Consolidated Statement 
Shows High Premiums 
The $10,000,000 stock and surplus sub- 
scription of the Aetna (Fire) Insurance 
Co. was practically 100% subscribed by 
the stockholders. When expiration time 
was clocked only 8,865 of the 250,000 
shares were unsubscribed. Those were 

taken by the underwriting syndicate. 

In common with all fire insurance 
companies this year Aetna Fire is having 
a very sharp increase in new premiums 
and this necessitates heavy demands for 
unearned premium reserves. 

The company’s consolidated income 
statement shows total net premiums 
written amounting to $79,040,000 for the 
calendar year 1946 and $32,094,000 for the 
four months ended April 30, 1947. Capi- 
tal, surplus and voluntary reserves on a 
consolidated basis aggregated approxi- 
mately $36,000,000 at April 30, 1947, after 
giving effect to the financing. As of 
April 30, 1947, United States Govern- 
ment obligations and cash aggregated 
$81,212,285 out of a total $107,506,206 of 
security investments and cash. 





SPECIAL AGENTS NAMED 


American Group Adds E. B. Martineau, 
J. C. Margold and J. D. Brock 
to Field Staff 

The American Insurance Group an- 
nounces three additions to their field 
staff at the western department. 

Eugene B. Martineau, who formerly 
served in the Rockford office, has been 
appointed special agent. He will work 
out of their St. Louis service office in 
the Pierce Building assisting State 
Agent Walter C. Yeomans. 

John C. Margold, with fourteen years’ 
insurance experience including — local 
agency, has been appointed special agent 
for eastern Missouri and will make his 
headquarters in the St. Louis  servict 
office. 

James D. 
ance background and 
western department office, has bee 
made special agent in Michigan. He will 
assist State Agent Fred H. Pierson wit!) 
headquarters in Lansing. 


3rock, with a varied insu! 
training in the 


TWO SECURITY APPOINTMENTS 
W. R. Meier Is Made State Agent For 
Wisconsin; G. H. Haage to Man- 
age Detroit Office 
The Security Insurance Cos. of New 
Haven, announce the appointment 0! 
William R. Meier as state agent fo 
Wisconsin. He will make his head 

quarters in Milwaukee. 

Mr. Meier joined the Security Grouj 
in 1940 and has served as state agen 
in central Illinois and as manager 0! 
the companies? Detroit office. 

The Security Cos. also announce thi 
appointment of George H. Haage as 
manager of their Detroit office. 
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Firemen's Insurance Company of Newark, N. J. 
Orgonized 1855 


FIRE MARINE CAS , < The Girard Fire & Marine Insurance Company 
Orgonized 1853 

National-Ben Franklin Fire Insurance Company 
Orgonized 1866 

y The Concordia Fire Insurance Co. of Milwaukee 
Orgonized 1870 


1inSURANCE 


HOME OFFICE - 10 PARK PLACE - NEWARK 1, NEW JERSEY 


Western Department Foreign Department Canadian Departments Southwestern Dept. Pacific Department 
120 So. LaSalle St. II John St. 535 Homer St., Vancouver, B. C. 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 465 Bay St., Toronto, Ontario Dallas 2, Texas San Francisco 6, Calif. 





Pittsburgh Underwriters - Keystone Underwriters 


Milwaukee Mechanics’ Insurance Company 
Orgonized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1906 


The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Organized 1909 
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FIA Sets Forth Explicit Purpose 
Of New Fire Safety Laboratory 


The explicit purpose of the new Fire 
: Laboratory recently opened in 
Hartford is set forth in the brochure 
published by the Factory Insurance As- 

ciation in connection with the labora 


Stet 


tory’s opening. It is a handsome bro- 
chure, profusely illustrated. The pur- 
pose of the laboratory is described as 
follows 


“This laboratory is dedicated to the 
advancement of fire prevention and fire 


protection It was conceived in the 
thought that, through wise application 
of modern fire protection methods by 
FIA inspectors in cooperation with in- 
formed owners and managers of Ameri 


; 
can industry, property loss by fire, with 


its resultant destruction of national 


wealth, as well as loss of life and jobs, 

might be brought to a new minimum, 
“Por the FIA and its policyholders, 

-the laboratory is established with un 


equalled equipment in order that: 


May Have Best Facilities 
“FIA inspector 


facilities for 


s. in training, may have 


the best instruction in the 
principles of fire prevention and fire pro 
tection, the construction, application, op 
eration and testing of fire protection 
devices. 

“FIA inspectors, already skilled, 
have full opportunity to be informed as 
to new devices, types ot equipment, and 
field of fire 


may 


new developments in_ the 
protection 

“FIA policyholders may have the op 
or plant protection personnel 
demonstrations ot 
operation, 


portunity ft 
to rec practical 
the methods of installation, 
and maintenance of fire 


CiV¢ 
care protection 
evices ; ’ : 
“To the extent facilities permit, 
this laboratory 1s available to in- 
terested people of organizations associ 
ated with the FIA in services to policy- 
holders—such as rating and inspection 
bureaus, general service groups, etc. 
and to public fire departments and other 
fire protection organizations.” 


that 
also 


Better Training 

Under the title “Better Training for 
Better Service” the brochure describes 
the representative of any one of a num- 
ber of groups to whom the new labora- 
tory is available, as follows: 

“An experienced FIA inspector com~ 
ing in for a refresher course or a spe- 
cialist course in several special fields of 
fire protection engineering. 

“A new FIA inspector beginning ex- 
tensive training which all are required 
to complete before being given assign- 
ments in the field. 

“A plant protection representative from 
one of the many manufacturing plants 
protected by insurance through the 
Factory Insurance Association. 

“A representative from an associated 
inspection or rating bureau. 

“A member of a public fire department 
or of a private plant fire brigade. 

“These men, and many others, will 
visit the laboratory seeking either a 
practical answer to some fire protec- 
tion problem or a broad over-all picture 
of the latest techniques in fire preven- 
tion and fire protection.” 


Supplements Standard Services 

It is pointed out that the laboratory 
supplements the following standard engi- 
neering and inspection services of the 
FIA: 

“Thorough inspections of 
at regular intervals. 

“Special hazard investigations from fire 
and explosion standpoints. 

“Complete testing annually of fire pro- 
tective equipment under actual working 
conditions. 

“Investigations of every loss to deter- 
mine the cause, in order to minimize the 
probability of a recurrence. 

“Close following of impairments in fire 


each plant 


protection equipment and, when neces- 
sary, supervising repairs. 


Prepares Specifications 


“Preparing layouts and. specifications 
covering recommended fire protective 
systems and equipment when new con- 
struction or alterations are contem- 
plated. 
approving 


“Reviewing, checking or 


proposed expansion programs or new 
processes. 
“Witnessing acceptance tests on new 


fire protective equipment. 

“Issuing bulletins of general and spe- 
cific information on fire prevention and 
fire protection. 

“The laboratory is equipped with the 
most modern machinery and tools, sup- 
plied by America’s leading manufactur- 
ers of fire protective equipment. It will 
he used primarily for the training of 
FIA field representatives in order that 
they may give even better service to 
policvholders. 


GEORGIA AGENTS TO MEET 





Sampson, Johnson, Durden and Craven 
on Program for 50th Anniversary 
Meeting at Savannah 
The Georgia Association of Insurance 
Agents will hold its fiftieth anniversary 
meeting at the General Oglethorpe Ho- 
tel, Savannah, August 7-9, with the fol- 

lowing speakers: 

W. W. Sampson, manager, South-East- 
ern Underwriters Association, “Discus- 
sion of Fire Rate Regulatory Law”; O. 
Shaw Johnson, Clarksdale, Miss., execu- 
tive committee member, National Asso- 
ciation of Insurance Agents; Cecil R. 
Durden, National Automobile Underwrit- 
ers Association, and Zach D. Craevy, 
Insurance Commissioner of Georgia. 

Isaac H. Chappell, Macon, president 
of the association, will deliver his annual 
report, and a feature of the convention 
will be an open forum to be conducted 
by members of the Atlanta Casualty & 
Surety Association. 





MRS. ELIZABETH HORTON DIES 
Mrs. Elizabeth Horton, wife of the 
founder of the W. C. Horton Agency of 
Gladstone, N. J., died July 29 after a 
long illness. This agency has been in 
business over fifty years and is one of 
the best known in that section of New 
Jersey. 





——.. 


Robert Wareing Elected 


Travelers Fire Secretary 


Robert Wareing has been elected sec- 
retary of the Travelers Fire and Char- 
ter Oak Fire Insurance Cos. to fill the 
vacancy caused by the death early thjs 
year of Joseph D. Leahy. 

Mr. Wareing is a native of New fer. 
sey. He joined the Travelers in 1924 
and was named assistant secretary jy 
the eastern department in 1928. |: 
this year, he was named assistant 
tary of the two companies. 


rhier 
ecre 





MERCHANTS FIRE DIVIDENDS 

The board of directors of Merchants 
Fire Assurance Corp. has declared 4 
regular semi-annual dividend of 50c plus 
10c extra, or a total of 60c a share, pay- 
able August 15 to stockholders of ree- 
ord August 1. This compares with a semi- 
annual dividend of 40c plus an extra of 
15c or a total of 55c a share paid on 
February 15. 
AGENT ATTENDS LIONS MEETING 

Herbert C. Barrett, agent of Anthony. 
Kan., and Mrs. Barrett are in San Fran- 
cisco attending the big meeting of Lions. 
International. They will spend a month 
vacationing on the Pacific Coast as far 
north as Canada. 





country safe. 













CLEVELAND, 313 BULKLEY BLDG. 
PHILADELPHIA, 525 CHESTNUT ST. 
SAN FRANCISCO, 369 PINE STREET 


A GOLDEN 
OPPORTUNITY 


The honest man who buys insurance to protect his property abhors 
fire. Yet he lacks the training to recognize the many hazards evident 
to experienced fire insurance men. 


Could underwriters personally interview all the people they insure 
and see all the risks they assume, our fearful toll of fire loss in life and 
property might be substantially reduced. 


So much has already been done along these lines that it should spur 
us all on to greater achievement. 


In the routine of solicitation, agents and brokers have a golden 
opportunity to point out fire hazards, thereby helping to make our 


@ PEARL ASSURANCE COMPANY, LTD. 
@ EUREKA SECURITY FIRE & MARINE INSURANCE CO. 
@ MONARCH FIRE INSURANCE COMPANY 


HOME OFFICE: 19 RECTOR ST., NEW YORK 6, N. Y. 





NEW YORK, 26 CLIFF ST. 
CINCINNATI, 1417 CAREW TOWER 
CHICAGO, 175 W. JACKSON BLVD. 
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“There’s Practically Nothing Here 
To Burn” Generally Is Fallacious 


Local agents have often heard clients 
state, when discussing fire insurance, 
that “there's practically nothing here to 
burn.” That statement, like loose use of 
the word “fireproof,” is more often than 
not false to a degree. Dwight F. Lewis, 
adjuster for the Hartford Fire at Co- 
jumbus, Ohio, provides striking proof of 
this in an article which he has written 
for the Hartford Agent, publication of 
the Hartford Fire Group. Mr. Lewis 
writes, in part, as follows: 

Remember, we are not talking about 
tlie so-called “fireproof” or “fire-resis- 
tive’ building . the daily press has 
eraphically told the story of the LaSalle 
and Winecoff Hotel fires in recent 
months we are rather concerned 
with run-of-the-mine brick or masonry 
buildings where there are concrete 
floors, no basements, wood or steel truss 
roofs with wood sheathing, composition 
or built-up tar and gravel roof cover- 
ings, 

Unprotected Steel Beams 


Our insured or prospect may point 
with pride to his unprotected steel 
beams and steel supporting columns and 
if we tell him that his insurance com- 
pany would rather have heavy wood tim- 
bers, from the insurance standpoint, 
the chances are he will gasp with amaze- 
ment, even question our sanity. The ex- 
planation, however, is understandable— 
steel melts at about 2,200 degrees but 
completely loses its tensile strength at a 
much lower temperature. 

Heavy timbers, on the contrary, will 
burn for a surprisingly long time be- 
fore allowing their load to collapse. 
Steel beams, if anchored to side walls, 
frequently pull down the walls as they 
“wilt” and fall. Wood beams, however, 
can be cut on an angle at the ends so 
that when they are dislodged by fire, 
the side walls will be undamaged and 
the bricks will remain in place. 

Take, for example, a building, such as 
a garage or machine shop, 50 feet by 
100 feet, plain construction of 12-inch 
common brick walls, concrete floor, no 
basement, no interior finish, one-story 
composition, wood truss roof with wood 
supporting posts, city protection. How 
much could it be.damaged by fire? 


Example of Damage by Fire 


Suppose we granted that there is 
“nothing to burn but the roof.” Taking 
the component parts of this building we 
find: 1. There would be no serious 
damage to the foundation. 2. At to- 
day’s prices the cost of the walls would 
approximate $4,800; a 20% or $960 esti- 
mate of damage would be conservative. 
3. Framing and posts might be total— 





Moratorium Measure 
(Continued from Page 1) 


inent of Public Law 15 and the decision 

f the United States Supreme Court 
in the South-Eastern Underwriters As- 
ociation case, was in session in Rich- 
mond last week and plans to meet again 
n the early fall. 

The committee is headed by Edmund 
[. DeJarnette, member of the legislature 
rom Hanover Co. and a past president 
of the Virginia Association of Insurance 
\gents. 

Some classes of insurance are already 
so well regulated in Virginia that the 
committee doubts that any changes will 
have to be made in the laws to make 
hem conform with Federal legislation 
but there are other classes which may 
have to be changed to some extent at 
least to conform with that legislation. 
Whatever changes are made will be ef- 
‘ected at the forthcoming biennial ses- 
sion of the General Assembly convening 


in January 1948, 


say $1,440. 4—Contrary to common be- 
lief, a cement floor will crack and scale 
and invariably suffers damage. We es- 
timate 50% or $880. 5. The roof struc- 
ture which represents a substantial por- 
tion of the total value of the building 
would be total—say $2,480. 6. Partition 
damage—if masonry—might be the same 
as the walls—20%. 7. Plumbing and 
wiring might be subject to 100% loss. 


8. Although the lack of expensive inter- 
ior finish reduces possible loss consid- 


erably, we find that this building worth 
$13,120 could suffer a $6,512 loss. 


This case is typical of a fire loss in a 
Tennessee garage where the loss was 
caused by a welding torch which was 
ing idvertently directed against the fuel 
tank of a car being repaired. There 
burn” in the owner’s 


“Was nothing to 
opinion! Jn addition to his heavy prop- 
erty loss, he was compelled by suit to 


pay for the car that was destroyed, as 
the owner of the car proved negligence. 
Quick action had saved the mechanic’s 
life as he was dragged from underneath 
the car by the building owner. There 





Best’s 


ness. 


casualty and surety companies. 
1. Distribution of assets. 


figures and ratios. 


And for a quick overall picture, all 
through BEST’S KEY RATINGS. 
The General Policyholders’ 
(AAAAA to CC). 


GIANT ! 


ALFRED M. BEST CO., Inc. 


Home Office: Best Building 
75 Fulton St., New York 7 


Branch Offices: 


Chicago Boston 
Atlanta Dallas 
Cincinnati Chattanooga 


Los Angeles 





Must off [| a 2 are 


READY FOR IMMEDIATE DELIVERY ! 


BEST'S INSURANCE 
GUIDE with Key Ratings 


Here’s your up-to-date 1947 
Keep Informed — Write More Business! 


HOUSANDS of top-notch underwriters say 
INSURANCE GUIDE helps them 

write more — and more profitable 
It protects them and their clients by 
providing impartial information on approxi- 
mately 3,000 stock, mutual, reciprocal, and Lloyd’s fire and marine, 


figures given on over 900 of the largest companies: 


2. Financial and operating 


BEST'S KEY RATINGS — A COMPLETE OVERALL PICTURE 


There are 2 ratings for each company: 
Rating (A+ to C) and the Financial Rating 


FACTS AND FIGURES plus EXPLANATIONS 


Other valuable sections include (1) list of underwriters’ agencies, (2) insurance 
company groups and fleets, (3) insurance companies retired from business in 
the past five years, (4) state insurance officials, (5) lists and explanations of all 
underwriting and advisory organizations, (6) explanation of Lloyds of London, 
and (7) an index of rated companies and all other data. 


SEND COUPON TODAY! 


The price of this book—$6.08—is small when you consider the enormous 
amount of information packed into its 403 pages, and the business-building 


protection it provides. SEND TODAY FOR YOUR COPY OF THIS LITTLE 


edition! 





Pocket Size 


814" 





busi- 


14 x 814" —403 pages 


Here are some of the principal 
3. Federal taxes incurred. 


4. Dividends declared. 


5. States where licensed. 


these facts are summarized impartially 





—— 


To: ALFRED M. BEST om NC. 
75 Fulton St., N. Y. °c 7 


| Pelase send me .. copies of BEST'S 

INSURANCE GUIDE WITH KEY RATINGS. 
(Special Quantity Rates on orders for 25 
or more copies on request.) 


[[] Check enclosed. [] Bill me. 
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Walter I. Cox Dead 
Walter I. Cox, 
surance agency and a past president of 
the Insurance Agents’ Association of St. 
Paul, is dead at the age of 56. He had 
been in the business thirty-six years. 


manager, St. Paul in- 


was $500 insurance on the building and 


$500 on the contents. 
False Sense of Security 


Another example, typical of many in 
company loss files, indicates the extent 
of damage which can occur in the vari- 
ous portions of a building of better con- 
struction. In a building 50 feet by 100 
feet with 12-inch brick walls, a steel 
truss roof, metal columns, concrete floor 
and linoleum, no basement (this loss oc- 
curred in a Southern state), interior 
painted metal lath and plastered ceiling, 
hardwood doors, window casings and 
city protection, we find a type of con- 
struction common to scores of public 
buildings in this section. An estimate 
of the extent of loss in such a building 
would be something like this: 


Esti- Esti- Esti 


mated mated % mated 
Construction Cost of Damage Loss 
Foundation $1,440 Nil 
Exterior Walls 5,350 30% $1,605 
Frames, Metal 4, "000 100% 4,900 
Floor, Conc. and 
Linoleum 3,440 60% 2,064 
Ceiling 2,160 100% 2,160 
Roof 3,600 100% 3,600 
Lighting 1,400 100% 1,400 
Heating 1,680 100% 1,680 
Plumbing 1,280 100% 1,280 
Air Conditioning 1,600 100% 1,600 
$26,850 $20,289 


In the second example note the much 


higher percentage of damage than in 
the plain building, i.e., $20,289 to a build- 
ing valued at $26,850. We must not let 
our building-owner friends learn the 


what can happen to their 
A false sense of security—the 
costly. 


hard way 
buildings. 
nothing-to- burn attitude—can be 


Management 
(Continued from Page 15) 


operating expense. In this department, 
Continental and Fidelity-Phenix have a 
long standing reputation. Applied to 
their huge premium volume, every deci- 
mal counts heavily for stockholders. 


Buys Management Quality 


management quality 
is what the investor buys. Every stock- 
holder of Continental and_ Fidelity 
Phenix can take pride, not only in his 
own advantage from top grade manage 
ment in every department, but also in 
his knowledge that his company has not 
shirked its obligation to the welfare of 
the insurance industry as a whole. 

Bewildered—even terrified at times 
as we all are by unexpected post-war 
developments; at the seemingly endless 
wrangling of the experts over foreign 
and domestic affairs; doubtful as we all 
are of what our individual part ought 
to be in social, political and economic 
directions, we can rely on insurance as 
a permanent refuge. Not “as old as the 
hills” perhaps, it is the oldest thing of a 
business nature that we know. It has 
not only survived catastrophes of all 
kinds but it has outlived governments 
and managed to bring its proprietors 
through to less troubled times with less 
damage to their pocketbooks than any 
other business. 

Great changes are ahead—probably 
just around the corner. Not even the 
oldest insurance old-timer can think of 
a precedent or a landmark by which to 
gauge our present experience. Any pre- 
diction at this point would be foolhardy 
but there are pretty definite signals fly- 
ing that, in this inflation, insurance in 
general, exemplified by America Fore, 
will justify its historical background. If 
these signals mean anything, they mean 
that insurance has entered a new cycle 
right under our eyes. We may be blind 
to it now, only to look back a year or 
two hence and wonder at our own b' nd 


In the long run, 
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Outlines New Schedule 
Of Marine Surcharges 


WELL RECEIVED IN LONDON 


Toronto Chronicle Letter Says It Over- 
rides Complications; Reduces 
Items; Creates Zones 


The new schedule of combined marine 
surcharges issued by the joint cargo 
committee of company and Lloyd’s un- 
derwriters which became effective July 1, 
has been well received in underwriting 
circles, says the London news letter pub- 
lished in the July 18 issue of the Chron- 
icle of Montreal. The new schedule 
overrides the many complications of the 
preceding schedule, the letter says, and 
whereas previously there were nearly 
300 items, the total is now reduced to 
eivhty-eight. 

Describing the operation of the new 
schedule, the letter says: 

“Various items, such as alcoholic bev- 
erages, wearing apparel, and watches, 
that is in general goods specially liable 
to pilferage, are classified as ‘non- 
approved cargo,’ and the surcharges re- 
late to the remainder—‘approved cargo.’ 
The basic ‘F.P.A. and ‘W.A.’ insurances 
are mainly rated at 2s. 6d.% per sur- 
charge. 

“The individual countries and ports 
which formed the territorial basis of the 
old schedule have been merged into 


zones: Europe, Central Europe, Med- 
iterranean and Near’ East, Levant, 
\frica, North America, Central and 
South America, Persian Gulf, India, 


Australasia and islands, East, and Far 
East. This is a total of twelve and 
each zone covers the succeeding zones 
on the list 

“Under this simplified system the basic 
rate is a matter for the underwriter to 
arrange, and to it is added the fixed 
surcharge for ‘approved cargoes.’ For 
‘non-approved cargoes’ both the basic 
rate and the surcharge are largely at 
the underwriter’s discretion. 


“Non-approved Cargoes” 


“The items of ‘non-approved cargo’ 
are becoming a serious problem. There 
is no clearly-defined basis for quotation, 
the surcharge depending on the degree 
of protection against theft, which varies 
in individual cases but is in general 
alarmingly inadequate. 

“Early this year a proposal was made 
by the chairman of the Institute of Lon- 
don Underwriters that a special organi- 
zation should be set up to supervise 
loading and unloading of cargo, so that 
the underwriter would be assured that 
the risk was not unreasonable. Admit- 
tedly, adoption of this system on a 
world-wide basis would be a formidable 
task. As no steps were apparently be- 
ing taken, a leading underwriter has 
worked out a less ambitious arrange- 
ment, affecting the insurance agreement 
instead of the technique of trade. 

“Distinction is made between risks 
where the passing of the goods is su- 
pervised and those where no supervision 
is assured. It may be that the owner of 
the cargo is made responsible for super- 
vision, in which case the rate is rela- 
tively low; or supervision may be ar- 
ranged by the underwriters themselves, 
in which case the cost is added to the 
premium. The method does not by any 
means eliminate the risks which at pres- 
ent attach to scarce and valuable goods, 
but it is a step in the right direction.” 


PHOENIX CO. NAMES TATE 


Starting today, Buel Tate will be as- 


sociated with Phoenix Insurance Co. as 
special agent in Oklahoma with State 
\gent Sisson and Special Agent Ander- 
son. His office will be in Oklahoma City. 


WRITES BOOK ON CONFERENCE 


Hemispheric Meeting Produces 350-Page 
Spanish-English Volume; Covers 
Most Phases of Insurance 


The proceedings of the first Hemi- 


spheric Insurance Conference, held in 
New York in May, 1946, have just been 
published. 

The conference, sponsored by the 
Chamber of Commerce of the United 
States and the Inter-American Council 
of Commerce and Production, was at- 
tended by seventy-two insurance execu- 
fourteen countries in the 


tives from 


western outside of the 
United States. 

The 350-page book is printed in both 
English and Spanish. Each page of the 
text has an exact translation on the op- 
posite page, arranged in corresponding 
paragraphs. This arrangement makes it 
easy for one with even a slight familiar- 
ity with Spanish to read the text in’ that 
language. It contains forty-two ad- 
dresses, papers and technical discussions 
on fire, casualty, surety, marine, aviation 
and life insurance. Also shown are five 
pages of pictures of insurance execu- 
tives who participated in the conference 
and a complete roster of all delegates. 

The book is said to be the most com- 
prehensive work ever published on in- 
surance in both English and Spanish. 
The translation of the technical terms, 
covering nearly al] phases of the insur- 
ance business, makes the book a valu- 
able textbook in business English and 
Spanish, 

Copies of the proceedings may be pur- 
chased for $5 each from the Insurance 
Department, Chamber of Commerce of 
the United States, Washington 6, D. C. 


hemisphere 


Minor Damages Truck; 
Not Covered as Larceny 


The driver of a truck insured against 
“theft (broad form): loss or damage 
to the automobile caused by larceny, 
robbery, or pilferage” parked the truck 
in a street in Youngstown, Ohio, to re- 
pair a blown-out tire. He had with him 
a co-employe, a minor, who could not 
drive an automobile in Ohio because he 
was unlicensed. While the driver was 
away in search of tools and repair ma- 
terial, this unlicensed minor, as he testi- 
fied, attempted to move the truck over 
to the curb and put his foot on the 
vas too hard. The car hit the curb, 
cut through a field and collided with a 
house, damaging the truck in the sum of 
$211, for which the driver’s employer, 
owner of the truck, sued the insurance 
company. 

It was held that evidence of this act 
of the minor employe was insufficient to 
warrant a finding that he was guilty of 
theft or larceny of the truck, although 
he was admittedly guilty of driving it 
without the owner’s consent, which is 
punishable by imprisonment under the 
Ohio statute (Section 12, 619 General 
Code). The company insured the truck 
against loss by “larceny,” not by driving 
or operating the truck without the plain- 
tiff’s consent. The court said the case is 
easily distinguishable from Block  v. 
Standard Ins. Co. of New York, 292 N. 
Y. 270, by the fact that in this case the 
policy was not a “comprehensive policy” 
as in the Block case. Judgment for de- 
fendant was therefore affirmed. Dicker- 
son vy. Cemmco Co. Ohio Court of Ap- 
peals, 72 U. E. 2nd 113. 


KINGMAN HAS ANNIVERSARY 

George A. Kingman, special agent for 
the Home Insurance Co. of New York, 
celebrated his fiftieth anniversary in the 
insurance business in Southern Cali- 
fornia recently. He entered the business 
with a local agency in Riverside in 
1897, with the Great America for four 
vears, the Aetna Fire for twelve years 
and the Home for seventeen years. 


Two Vessels Collide on a Curve 
In New York Bay; Both at Fault 


\ tug, the Chester, belonging to the 
Pennsylvania Railroad Co., on Christ- 
mas Day, 1944, was rounding the Bat- 
tery, New York City, bound up the East 
River with a railroad float on her port 
hand. A collision occurred between the 
starboard corner of the float and the 
starboard bow of the motor vessel Cleve- 
lander, which was coming down the 
East River, also rounding the Battery, 
bound for Edgewater, N. J. The owner 
of the motor vessel libeled the tug and 
the railroad company as claimant for 
damages. There was a decree for the 
libellant, 65 F. Supp. 803. The railroad 
The Second Circuit Court of 
Appeals, National Motorship Corp. v. 
Pennsylvania R. R. Co., 160 F. 2d 510, re- 


appealed. 


versed the decree and divided the dam- 
ages. 

The testimony, the appellate court 
said, was, as is usual in such cases, com- 
pletely at odds, making it impossible to 
reach any certain conclusion from the 
printed record. The court therefore 
treated as final the findings of the judge 
who saw all the witnesses. After dis- 
cussing these findings and the District 
Court’s conclusion in detail, the Circuit 
Court held that the navigation of the 
Chester was inexcusable but the court 
could not escape the conclusion that the 
Clevelander was also at fault. 


Was Towing Loaded Float 
The Chester “was towing a loaded car 


float. Thus it was the Clevelander’s 
duty to announce a port to port passing 
by blowing a simple blast, just as it was 
the Chester’s duty.... We are not faced 
with the decision of a master made upon 
the spot, which was within the range of 
proper nautical decision; for, as has 
appeared, the master of the Clevelander 
did not delay his signal because he 
thought it safe to do so, but because he 
misunderstood his duties; apparently he 
was not aware that when approaching 
vessels are on curved parallel courses 
their headings do not determine their 
duties.” 

Condemning the Chester’s proposal for 
a starboard to starboard passing in the 
circumstances, with vessels not more 
than 700 or 800 feet apart, and also the 
Clevelander’s acceptance of it even in 
extremis, the Circuit Court held that the 
evidence showed that the failure of the 
Clevelander to announce a port to port 
passing by blowing a simple blast on ob- 
serving that the Chester was attached to 
a car float contributed along with the 
tug’s negligence in attempting an un- 
warranted starboard passing, caused the 
collision, requiring a division of the 
damages. The court concluded by quot- 
ing the language of a great admiralty 
judge, Justice Brown, in The New York, 
175 U. S. 187, 207: “The lessons that 
steam vessels must stop their engines in 
the presence of danger, or even of an- 
ticipated danger, is a hard one to learn, 
but the failure to do so has been the 
cause of the condemnation of so many 
vessels that it would seem that these re- 
peated admonitions must ultimately 
have some effect.” 
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NEGOTIATES U. & O. CLAIM 
Madison, III., Seeks $1,200 for Each Day 
Toll Bridge Was Out of 
Service in Flood 
Mayor Stephen Maeras of Madison, 
Ill, has revealed that the city of Madi- 
son is negotiating with its insurance 
company to collect $1,200 a day use and 
occupancy for each of the eighteen days 
that its toll bridge across the Missis- 
sippi River connecting with the Chain 
of Rocks section of North St. Louis was 
out of service because of the recent 

floods. 

In 1943 when the bridge was closed be- 
cause of high water on its Illinois ap- 
proach it collected $400 a day in use 
and occupancy. However, due to the in- 
creased traffic across the structures the 
past four years the amount of insurance 
protection was tripled, Mayor Maeras 
said. On one day this year the bridge 
tolls amounted to $3,000 it is stated. 

Comparatively little flood protection 
was carried in the eight-state area af- 
fected. Federal Government agencies 
have estimated the overall loss in Mis- 
souri, Illinois, Iowa, North Dakota, 
South Dakota, Wyoming, Nebraska and 
Kansas at more than $1,200 million, with 
the loss in Missouri, Illinois and lowa 
amounting to $900 million on the basis 
of reports compiled by the regional office 
of the United States Soil Conservation 
Service at Milwaukee, Wis., while the 
overall damage in the western parts ot 
Missouri, Iowa, Nebraska, Kansas, Wy- 
oming and the Dakotas was placed at 
$300 million by the Omaha office of the 
Conservation Service. Two weeks pre- 
viously the same offices had estimated 
the total damage in the eight states at 
about $1 billion. 





Phoenix-London Gets New 
Space; Needham Plays Host 


The Southern California offices of the 
Phoenix-London Group recently held 
open house on the occasion of the occu- 
pancy of its new quarters in the Van 
Nuys Building. Officers of the company 
attended as honor guests. 

Manager Raymond Needham was host 
to local insurance men who visited the 
new offices. Honor guests were 7. J. 
Irvine of New York, United States man- 
ager for the Phoenix Assurance Co., and 
Pacific Coast Manager J. S. Sheppard 
and Assistant Pacific Coast Manager R. 
Allen Hickman, both of San Francisco. 





NAME ROWLAND IN CANADA 

Western Superintendent of the Plice- 
nix of London group, E. J. D, Rowland, 
has been elected president for 1947-48 
of the Western Canada Insurance ‘ 1- 
derwriters Association. Vice president 
of the fire branch is J. Venables and 
vice president of the automobile branch, 
C. M. Nicholls. Also on the executive 
committee are P. A. Codere, T. B. Ross, 


H. J. Scott, R. P. Simpson and R. F. 
Swain. 
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Casualty Volume Up by 
30-40% in New York 


cos. STILL WARY OF AUTO LINES 


William Street Underwriters Point to 
Comp., General Liability and A. & H. 
as Biggest Profit Makers 


\ round-up of sentiment in William 
Street offices as regards production and 
underwriting trends for casualty-surety 
business at the half-year mark indicates 
that net premium volume is running at 
from 30 to 40% ahead of 1946 and in 
some cases it is as high as 50% ahead 
of the same period of last year. This 
steady advance in writings, despite the 
selective underwriting attitude that has 
prevailed in many offices along the 
strect so far this year, has the under- 
writers guessing. Their biggest hope is 
that the automobile B.I. and P.D. loss 
picture will change for the better as the 
fall and winter months approach. In 
other words, they are optimistic in 
thinking that the peak in auto fatalities 
and injuries has been reached and that 
losses will show a more normal course. 
if the statistics prove this to be the 
case, the companies will undoubtedly be 
more liberal on acceptance of business. 

\utomobile casualty volume, they say, 
is ahead for the first six months by 40 
io 60% which increase reflects the rate 
evisions made in the past year, as well 
as the fact that with highway accidents 
on the rise people are more conscious 
of the need of insurance protection. 
Thus, it is safe to say that in New York 
State, at least 86% of the automobiies 
in operation are insured under the 
safety responsibility law as compared 
with around 32% before that law went 
into effect. 


Underwriters Have Their Fingers 
Crossed 

While the rate increases put into ef- 
fect have improved the mental attitude 
of underwriters and given them some 
encouragement that the experience 
might be better than that of 1946, they 
have their fingers crossed as to whether 
these rate changes are sufficient to 
counteract the effect of the rising loss 
ratios. Time alone will tell. 

Typical of the prevailing attitude on 
this class of business, one underwriter 
said: “We are not interested in covering 
over-age cars offered by new brokers.” 
But he hastened to add that his office 
Was protecting their old brokers on 
their submissions and would continue 
to do so. 


Three Profit-Making Lines 

One branch office executive in the 
William Street section reports that the 
best lines in his office from a money- 
making standpoint this year to date are 
workmen’s compensation, general liabil- 
ity and A. & H. His reasoning is that 
it employment keeps close to its present 
high mark of 60,000,000 people at work, 
Workmen’s compensation experience is 
certain to show up even better than in 
1946 when over-all loss ratios dropped 
nd underwriting profit went ahead. At 
the half-year mark most offices report 
Iniproved results in this line. The trend 
Is upward as regards benefits, and as a 
result, increases in the rate levels are 

ire the rule than the exception. The 
glaring exception is that of New York 
Where the Superintendent of Insurance 
turned down the over-all 4% increase 
proposed. 

\ccident and health production is well 

ead at the half-year mark and brok- 
ers submitting such business are having 
no difficulty in getting their risks ac- 
cepted. A number of companies are an- 
houncing in the near future new and im- 








proved policy contracts, designed to 
further stimulate the sale of A. & H., 
both individual and group. 

The general liability lines are enjoy- 
ing good experience, particularly the 
comprehensive policies. This healthy 
trend is due in large part to the favor- 
able publicity given to comprehensive 
personal liability by Hubbard Hoover's 
Saturday Evening Post article. 

A bright spot in the 1947 picture at 
this writing is that the stock market is 
bullish ! 


U.S.F.&G. Premiums Ahead 
Nearly 7 Million for 6 Mos. 


The United States F. & G. reports that 
during the first six months of 1947 its net 
premiums written totaled $34,898,771, a 
gain of $6,996,054 over $27,902,717 which 
was the net premium volume in the same 
period of 1946. 








PLANS TO DO BUSINESS ABROAD 
Commercial Casualty, a member of the 
Loyalty Group, Newark, has registered 
in England as a company incorporated 
outside of Great Britain that has estab- 
lished a place of business in that coun- 
try. Its designated representative is G. G. 
Phillips of 27, Cannon St., E. C. 4. 


ERSKINE WYMAN DIES 
Erskine Wyman, Kansas commission- 
er of compensation insurance, died sud- 
denly at his home in Hutchinson July 
25, apparently from a heart attack. He 
was 48 and a graduate of Washburn Law 
School, Topeka. 








$493,020 Profit Is Made 


By Cont’! Casualty 


IN FIRST SIX MONTHS OF 1947 
Tuchbreiter Reports Assets at All-Time 
High; Policyholders’ Surplus, Net 
Premiums Also Sizably Ahead 








Continental Casualty made an under- 
writing profit of $493,020 during the first 
six months of 1947, President Roy Tuch- 
breiter announced yesterday. Net in 
After a 
Federal and 


vestment income was $891,789. 
provision of $410,000 for 
Canadian income taxes the company’s 
operating profit was $974,809 for the half 
year. 

Admitted assets of the company as of 
June 30, 1947, were at an all-time high 
figure of $81,087,595, an increase of 
$4,255,007 since December 31, 1946. Sur- 
plus to policyholders, including a gen- 
eral contingency reserve of $7,050,000, 
totaled $25,862,097, an increase of $778,- 
750 over the December 31, 1946, total. 

Net premiums written by the Con- 
tinental Casualty during the first half of 
1947 totaled $31,352,223, an increase of 
$4,779,454 over the same period of 1946. 
This premium volume was the highest 
in any six months’ period of the com- 
pany’s history. 

An increase of $83,652,419 in insurance 
in force was recorded by the Continen 
tal Assurance during the first half of 
1947, Mr. Tuchbreiter stated. This was 
the largest gain ever made by the com- 
pany in a first six months’ period. To- 
tal insurance in force as of June 30, 
1947, was $785,961,708. , 

Admitted assets of the Assurance 
Company inc:eased $6,166,875 during the 
first half year to a new high total of 
$93,949,830. Surplus increased $432,282 
to a total of $5,276,826. The company’s 
contingency reserves total $2,505,000 and 
capital remains unchanged at $2,000,000. 
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Three Sureties Join On 
Huge Miss. River Bond 


ORIGINATED BY THE U. S. F. & G. 
War Dep't Authorizes River Construc— 
tion Co. to Proceed with Locks 27 
Job; Bond Amount $16,626,000 





What is considered to be the largest 
surety bond ever written in the United 
States in connection with the construc- 
tion of a river improvement project has 
recently been executed by the United 
States F. & G. with the Aetna Casualty 
& Surety and the Fidelity & Casualty 
as co-insurers. This bond, in the amount 
of $16,626,000, guarantees the faithful 
performance and satisfactory execution 
of the general contract awarded by the 
War Department, Corps of Engineers, 
through United States District Engineer 
Col. R. E. Smyer, Jr., of St. Louis, to 
the River Construction Co. of New York 
City for the construction of Locks 27 in 
the Mississippi River in the vicinity of 
the Chain of Rocks stretch of the river 
adjacent to the United States Engineer’s 
Depot in Madison County, Illinois. 

This record-breaking bond was orig 
inated by the New York branch office of 
the United States F. & G, and _ that 
company with its two co-insurers afore 
mentioned will share the over-all expo 
sure in equal amounts. However, the 
War Department expects any one of 
these surety writing companies to make 
good on the entire bond, if necessary. 

The River Construction Co. 

The River Construction Co. was 
formed by several of the largest con 
struction companies of the country to 
hid on Mississippi River locks project 
The companies interested in this con 
struction company include Spencer, 
White & Prentis, Raymond Concrete 
Pile Co. and the Turner Construction, 
all of New York City; Morrison-Knud 
sen of Boise, Idaho, and Winston Bros. 
of Minneapolis. Their combined organ 
ization personnel and facilities will be 
available to the River Construction Co 
in the Madison County project. The 
work will be done under the supervision 
of the Upper Mississippi Valley Divi 
sion and the St. Louis District offices ot 
the War Department, Corps of Engi 
neers. 


| ocks 2 


27 on the Mississippi River 
will reportedly be the biggest locks con 
struction project undertaken by the 
United States since the building of the 
Panama Canal. The main lock will be 
1,200 by 110 feet and the auxiliary lock 
600 by 110 feet and the reinforced con- 
crete walls of the locks are to be 92 
feet high. The over-all length of the 
lock structure will be 1,732 feet and 
the length of the entire project includ 
ing adjacent levee embankment, etc. is 
to be 3,400 feet. Location is at Cabaret 
Chute on the Illinois side of the river. 

Locks 27 will be the line of an 8&4 
mile canal to be constructed by the War 
Department to carry the Mississippi 
River around the notorious Chain of 
Rocks stretch of water between the 
northern trip of St. Louis at the Chain 
of Rock Water Works plant to a point 
near the Merchants Bridge. For more 
than 100 years this particular stretch of 
the Mississippi River has been particu- 
larly troublesome to water transporta 
tion and presently the larger barge tows 
must be divided in order to get through 
this stretch. The construction of the 
canal and Locks 27 will completely elim- 
inate this dangerous stretch and its haz- 
ards to boats and barges. 

Has 1,200 Days to Complete Job 

The River Construction Co. has 1,200 
days in which to complete Locks 27. 
Under the terms of the contract the 
War Department is to provide the sand 
and/or gravel and crushed stone that is 
required for the coarse aggregate tor 
the concrete work. 

Another big surety performance bond 
executed in St. Louis during the past 
week was for $3,275,000 and was sub 
mitted by William J. Howard, Inc., ot 


(Continued on Page 29) 
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Hodges Appeals to Cos. 
On Auto Acceptances 
CITES N. CAROLINA PROBLEM 


Pictures Plight of Car Owners Unable 
to Get Coverage Due to Their 
Race er Color 


North 


has 


William BP. Hodges, Carolina 
Commissioner of Insurance, called 
ipon all casualty companies writing auto 


I. and P. D. insurance in his state 


1 cir cooperation in accepting as 
ich of this type of business as possible 
‘without prejudice to any individual be- 
e of his race or color.” The problem 
is connection was brought to a head 
cently when the Insurance Department 
received information from several 
urces that many car owners—desirous 
ff obtaining auto B. L. and P. D. insur- 
ance—found themselves unable to obtain 
on the open market due to their race 

yr color. 
Sizing up the situation, Commissioner 
Hodees addressed a frank but friendly 
letter to the casualty carriers doing busi- 


ness in his state, calling to their atten- 
m that the North Carolina safety and 


nancial responsibility law became ef- 

fective on July 1, 1947, and that on 
that same date the state’s auto assigned 
risk plan also went into operation, Mr. 
Hodges then said: 


“If it develops that all of these risks 
must be handled under the North Caro- 
lina automobile risk plan, it 
will impose a tremendous burden upon 
the administrators of the plan and will 
also result in the assigned risk having 
to pay a penalty on his insurance pre- 
mium because of his race or color, when 
from all other standpoints the risk might 
be entirely acceptable to the company. 
| understand that the problem has been 
satisfactorily met in other states having 
financial responsibility laws 

“The purpose of this letter is to ac- 
quaint all companies writing automobile 
bodily injury and property damage in- 
surance in North Carolina with the 
circumstances confronting the Depart- 
ment and the North Carolina automobile 
assigned risk plan and to request the 
companies to consider carefully the un- 
derwriting of such risks without preju- 
to any individual because of his race 


aaic¢ 


assigned 


r color and that each risk be con- 
an - - ¥ ? ¢ li "4 l - ] 
sidered on the basis of its individua 
merits in accordance with the companies’ 
underwriting practices. [ am of the 
pinion that only in this manner can 
the probiem be met consistently and 


effectively before it de velops into one of 
major proportions.” 


Commissioner Hodges closed by ask- 
ng the companies to indicate in their 
reply the manner in which they propose 
idividually to meet this situation. 


Kortum Named Educational 
Director of American Surety 


The American Surety Group (Ameri- 
can Surety—New York Casualty—Surety 
Fire) has appointed Louis Kortum as 


educational director, 


Mr. Kortum started with the Ameri- 
can Surety Co. on March &, 1934, in its 
claim department. On June 7, 1937, he 
was transferred to the fidelity depart- 
ment where he served for ten years 
prior to his present association with the 
personnel department. He is a member 
f the Insurance Society of New York, 
Society of Chartered Property and Cas- 
ualty Underwriters, and the Eastern 
Chapter of C.P.C.U. He is married and 
has one child, a daughter. 


LICENSED IN CALIFORNIA 

The General Insurance Co., of Fort 
Worth, Tex., has been issued a certifi- 
cate of authority to transact liability, 
common carrier liability, burglary and 
automobile insurance in California by 
Insurance Commissioner Wallace’ K. 
Downey. The company surrendered and 
had cancelled its temporary certificate of 
authority to transact fire insurance. The 
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LOS ANGELES A. & H. MEET = 
——— 66 
Lebby Reports on Boston Convention; 8 QO, y 99 
D. C. MacEwen, Guest Speaker; est tn ar ane 
State Convention Oct. 24 
The Accident & Health Underwriters 


Association of Los Angeles at its July 
24 meeting had the largest attendance 
of members since its organization. Presi- 
dent Walter McKee said that with 110 
paid up members as of July 1, the asso- 
ciation ranked fifth among local associa- 
tions of the country. It has risen from 
twenty-first place on January 1, he said. 

William E. Lebby, state manager for 
the Massachusetts Indemnity Co., gave 
highspots of the proceedings of the Na- 
tional A. & H. Association in Boston, 
and read a short excerpt from the ad- 
dress of Manager Walter G. Gastil of 
the Connecticut General Life, which 
made such a hit at the National Con- 
vention. 

President Walter E. Mast of the Cali- 
fornia Association of Accident & Health 
Managers clubs announced that the state 
convention would be held in Los Angeles 
October 24. 

D. C. MacEwen, superintendent, acci- 
dent and sickness department of the 
Occidental Life, was the guest speaker 
of the day, his topic being, “Growth and 
Development of the Accident & Health 
Insurance Business.” 


New Officers Elected by 
Chicago Chapter of CPCU 


The Chicago chapter of the Society 
of Chartered Property and Casualty Un- 
derwriters elected new officers at its 
July luncheon meeting held at the Union 
League Club. President is Myron E, 
Herzog, insurance broker; vice presi- 
dent, Malcolm G, Young, supervisor, 
history department, Zurich General; 
secretary, Donald M. Wood of Childs & 
Wood, and treasurer, Malcolm W. 
Burnett, vice president, Consolidated 
Underwriters Agency, Inc., all of Chi- 
Cago. 

The Chicago chapter will conduct a 
seminar on the subject of “Fire Liability” 
at the annual meeting of the Society 
which is scheduled for September 4 and 
Di aut Angeles. Material for this 
seminar is now being gathered and will 
be studied at the August meeting. 





Los 


PROMOTES ROOS, RIECHERS 


Associated Agencies, Chicago, Advances 
Two of Its Veterans; Also Promotes 
Loeb, Kringel 
Associated Agencies, Inc., Chicago, an- 
nounces the election of Bernard W. 
Roos to the office of vice president and 
the election of Fred H. Riechers to the 
office of treasurer of the corporation. 
Both have been members of the organi- 
zation for more than twenty-five years. 
The corporation also announces the 
election of Theodore R. Loeb to the 
office of assistant secretary and Leon 
H. Kringel to the office of assistant 

treasurer. 

Associated Agencies is an old estab- 
lished general agency representing many 
of the largest fire, marine, casualty and 
life insurance companies. The office is 
located in the Insurance Exchange. 


John W. Cookson Promoted 


The Employers’ Group has promoted 
John W. Cookson to the post of assist- 
ant resident manager of its Connecticut 
Department at New Haven. 

A graduate of Northeastern Univer- 
sity, Mr. Cookson joined the head office 
agency department of the Employers’ 
in 1936 and in 1940 was transferred to 
the Connecticut department as a special 
agent. In April, 1946, he was appointed 
agency supervisor for the state of Con- 
necticut following two years’ service in 
the Army. 





fire insurance certificate had been issued 
in order for the company to conserve 
business in force until the Houston Fire 
& Marine Insurance Co. received its 
certificate of authority. 








According to Victor Hugo, “Peace is— 
digesting happiness.” 
* * Ok 
They say it’s hot enough in New York 
to tell Harry Hirshfield’s fur coat story 
about the woman whose husband gave 
her an extra $100 with which to buy a 
fur coat. She got herself a black seal- 
skin thing, and the first time she wore 
it her husband went with her. As they 
left their home, the wife spotted a 
woman ahead of her with a $10,000 mink. 
The wife said: “See that beautiful coat, 
Joe, that’s the one I should be wearing.” 
The husband replied: “If you like 
brown so much, why did you buy black ?” 
x ok 


Doesn’t it sort of cool you off to read 
a story about fur coats? 
x x 


* 

Joe (New Amsterdam’s new business 
a : 

poosher) Byrne, the original “Don’t 


Quote Me” boy, is telling the story of 
the chap who complained about the high 
cost of running a store. “It costs me 
$50 a day,” he said, “before I even open 
the place.” His friend asked, “Well, 
how do you live?” The man explained 
“I close the store Tuesdays and Fridays 
and on $100 a week I get along.” 
x * Ox 


New Hamp-sheer silliness: Signs on 
White Mountain Highway, “Checker- 
berry Inn, formerly Nestle Nook Inn”; 
“Justameer Inn”; “Cabins Just a Mile 
Away.” Also observed on the front of 
sweat shirts of teen-age campers, “Open 


the door, Richard” and “Kilroy was 
here.” A shopkeeper in Tamworth, N. 
H., told us: “We wouldn’t have had 


nearly so much rain in May and June 

if the Lord had to pay for the water.” 
i a: 

Personal to the Lane Family: There’s 

been a lot of kidding going on here- 

abouts, mainly because of our book 


“How to Sell Life Insurance.” 9 yoy 
see, the other day we were out on our 
little terrace looking over but not over- 


looking a_ beautiful mountain ranve. 
when our gang came home from a s\ jm 
in the proverbial nearby river. \\hen 
they caught us reading our very own 


book, they had an idea that Poppa had 
suddenly become senile. Actually, what 
happened was that Prentice-Hall, jhe 
publishers, had happily notified us that 
their first four months of direct mail 
work had practically sold the entire 
edition and they were about to reprint 
They asked us to let them know whether 
or not there were any typographical | 
other errors. So, we had to read it 
through. And folks, that’s why we were 
reading it when you came home, hone 
to gawd, that’s why. 
* * x 
Columnal A.W.O.L.’s: Abraham (Equi- 
table Society) Rosenstein; Wheaton A 
(vice president, Fred L. Gray Co., Min- 
neapolis) Williams; Don J. (Washing- 
ton National, Evanston) Wellenkamp; 
Julius L. (W. L. Perrin & Son) Ullman; 
his pen pal, Harold L. (U. S. F. & G) 
George; Leonard (broker) Jacobs.  ke- 
member, boys, if you want to stay on 
the payroll, you have to keep on slay- 
ing. 
x ok x 
One of the saddest commentaries on 
what the Reader’s Digest calls “Life in 
These United States” was the incident 
a few weeks back, when, within three 
hours of the publication of the story of 
the murder of a woman in New York, 
there were twenty applications for her 
apartment. 
k x x 
Beauty Note. That look on the face of 
the average bride is not a sign of happi- 
ness, but a look of triumph. 


—MERVIN L. LANE. 





Prominent in Nebraska Circles 


3ernard B. Gribble, vice president and 
member of the board of directors, World 
Insurance Co., Omaha, is a lawyer who 
is well known in insurance circles. 

Born in northeast Nebraska his fam- 
ily, after he finished high school, moved 
to a cattle ranch eighteen miles south 
of O’Neill in north central Nebraska. In 
World War I he served in the Signal 
Corps. He was graduated from Uni- 
versity of Nebraska in 1925 with the 
degree of B.S., and is a member of Al- 
pha Kappa Psi, professional society. 

Following his graduation he joined Ne- 
braska Department of Insurance as an 
examiner and in 1929 became the chief 
actuary of the Department. 

A member of the Nebraska bar Mr. 
Gribble is also admitted to practice .in 
Federal courts. He is chairman of the 
insurance executive committee of Omaha 
Chamber of Commerce and vice presi- 
dent of Insurance Federation of Ne- 
braska. Governor Val Peterson in 1947 
appointed him as one of a committee 
of five provided for by a statute enacted 
this year, of which the Director of In- 
surance is ex-officio chairman on De- 
partment of Insurance personnel. He is 
interested both as a business and hobby 





A. D. HOWLETT PROMOTED 


A. D. Howlett, casualty and inland 
marine manager in Southern California 
for the General of America Group, has 
been advanced to manager of the South- 
ern California department. Resident Vice 
President Chase Garfield will continue 
his executive duties as resident vice 
president in charge of California opera- 
tions of the group. 





BERNARD B. GRIBBLE 


in raising fine quality Hereford cat 
and Palomino riding horses on his ram 
in Holt County. 

The World Insurance Co., organized 
on the assessment plan in 1903 to write 
health and accident insurance, changed 
to a legal reserve basis in 1943 and 
commenced writing life insurance 1 
1944. It now operates in forty-one 
states, District of Columbia and Alaska. 
Health and accident premium income 15 
currently at the rate of approximately 
$6,000,000 per year and new life insur- 
ance production for the year is expected 
to reach $20,000,000. 
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Ever wish you were 


laddin ? 


Yoo remember him... 


He was the lucky fellow who found a magic lamp. 
It gave him everything he wished for—from diamond- 
crusted palaces to a sultan’s daughter as his bride. 


You’ve probably wished a lot of times for a miracle 
like this to happen to you. Maybe not for out-of-this- 
world treasures, but for something that will take care 
of the things that are bound to come up. 


Like medical expenses, or college for the kids. Or 
maybe just for the nice, safe feeling it gives you to 
have some extra money put aside for the future. 


Though no magic is involved, there is a way to give 
you this security. The Payroll Savings Plan. Or, if 
you're not eligible for the Payroll Plan but have a 
checking account, the new Bond-a-Month Plan. 


Either way, it’s almost unbelievable how quickly 
your money accumulates, 


Where else can you get such a safe, generous return 
on your money ($4 for every $3)? It’s so simple—so 
easy, you hardly miss the money that you’re saving. 


And don’t forget—at the same time, you’re making 
more! 


Next to a magic lamp, there’s no better way than 
this to make sure your future is secure, 








Contributed by this magazine 


in co-operation with the Magazine Publishers of America as a public service. 
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Judicial Bond Production Builds 


Prestige and Is Remunerative 
By G. H. Burnett 


Surety Department, Oregon Service Office, 
General Casualty Co. of America 


The timely recommendation made in the following article on judicial bonds ts that 
there are few lines of the surety bond business so wide open and remunerative as this 
line. The author maintains that agents do not have to sell the judicial bond—the court 
demands it. But the agent must know the right people—and particularly the probate 
judge and lawyers in his community. Hts article, which appears in the current issue of 


“The General Agent,” follows in full: 

I know a few agents who are so re- 

sourceful that if they found a worm in 

‘their apple this morning they would have 
fish for supper. The kind of stuff these 
men are made of is what it takes to become 
successful judicial agents. The majority of 
surety agents do not take the time and 
trouble to familiarize themselves with the 
relatively simple procedure of developing 
judicial bonds. 

Most agents will gladly work with an 
experienced company representative, but 
apparently lack the initiative or motive 
power to proceed alone. They remind one 
of the sturdy old) wheelbarrow which, 
equ'pped with all it takes to do a good job, 
works like a house afire as long as someone 
picks it up and pushes, but when once set 


down, there it remains until picked up 
un 
There is much to be done in educating 
the public against the personal bond. One 


of the most effective ways for the agent 
to do this is to build himself a “Chamber 
of Horrors” which he can easily do by 
making a scrapbook of news items from 
his own and neighboring newspapers. There 
ere plenty of such items in a year’s time, 
and items from his own vicinity are always 
more convincing than those from distant 
places. 

Unfortunately, the codeseof many states 
dealing with surety requirements have not 
been materially changed since the birth of 
corporate suretyship in this country. The 
wording of many statutes leaves the choice 
of surety wide open to the judges, and 
certainly the layman who has had little or 
no experience with bonds somehow gets 
the idea that he must find friends to sign 
for him. A large percentage of persons 
who must file a bond for the first time 
would really prefer to pay for it and be 
free from personal obligations, but without 
knowing that bonding facilities such as 
ours are available, they seek personal 
sureties. 

Since it is not always possible to know 
just what individual will require a bond, 
or when, it is necessary to begin at the 
source, namely the Probate Court, and the 
lawyers 

Cultivate Probate Judge and Local 

Lawyers 

I know at least one agent who always 
has made it his business to learn the per- 
sons in his community wlto possess large 
estates. He then sought out the lawyers 
who handled the affairs of these people, 
and by tactful methods was usually all set 
to handle the bonds when they were needed. 
Obviously, one cannot contact every indi- 
vidual who might need a bond, but he can 
cultivate the probate judge and all the 
lawyers in his community, thereby sowing 
the seeds for future judicial business. 

Many lawyers give but little thought to 
bonds—personal or corporate—but once the 
agent begins to work on them he will soon 
note a change of attitude and a preference 
for corporate bonds. with the agent the 
beneficiary of this choice. 

There are few lines of business so wide 
open and remunerative as that of judicial 
bonds. Agents don’t have to sell the bond 

the court demands it. The agent has 
only to sell the idea of corporate surety 
and himself. Still another advantage de- 


rived from selling these bonds is that once 


the agent becomes known as the leading 
producer of these bonds, he gains the repu- 
tation of being the bondman in his terri- 
tory. Others begin to seek him out for 
advice and the benefit of his experience. 

Besides being remunerative, the produc- 
tion of judicial bonds is interesting. It 
probably touches on more phases of human 
activity, both business and personal, than 
any other line. 

Remember, however, this business does 
not just happen the agent’s way. It takes 
hours of time and dollars worth of shoe 
lecther. There is no substitute that I have 
ever found for the good old personal call 
system, but it pays large dividends in dol- 
lars and cents. 


Iischew the slothful sitting habit, 

Or, tf sitting, be like the rabbit 

With springs concealed beneath his 
runip, 

Liver alert to be on the jump. 


Man was not made to sit atrance, 

And press, and press, and press his 
pants ; 

But rather, with an open mind 

To circulate among his kind. 


And so, my son, if youd be wise, 

The easy chair you will despise. 

To run like heck, it has been found, 

Both feet must be upon the ground. 

I don’t remember where I first saw these 
lines or who wrote them, but I do know 
that in that rhyme you have a workable 
formula for success in the production of 
judicial bonds. 





July Winners in Amer. Surety 
Suggestion Program Given 


In the July distribution of awards for 
suggestions accepted in American Su- 
rety Group’s suggestion program, the fol- 
lowing home office employes were desig- 
nated winners: 

Miss Frances M. Beatch, Miss Jacque- 
line Dillon, R. J. Elliot, A. R. Freder- 
icks, Miss Mary Hourican, Miss Helen 
Keesler, Miss Miriam Kline, W. D. Kolb, 
Miss Dorothy Marssdorf, W. A. Mont- 
gomery, Mrs. Belle L. Rehberger, Miss 
Dorothy Schaerr, and Miss M. E. Stillger. 

Winners in the branch offices were: 

H. W. Ackerman, Metropolitan Amer- 
ican Surety; Ff. T. Anderson, Austin; H. 
\. Bunce and Miss Jacqueline D’Andrea, 
Newark; Miss M. Davies, Scranton; H. 
B. Deane, Federal Bond Bureau; Miss 
Aenes Donaldson, Salt Lake City; J. D. 
Frazee, Omaha; Miss Jacqueline Goss, 
Boston; D. A. Hayes, Brooklyn; Miss 
Mary Hobart, Cincinnati; Ralph H. 
Koenig, Tampa; Justin S. Lencke, Louis- 
ville; George H. McClellon, Boston; 
Miss Edith G. Mills, Boston; F. H. 
Noble, Des Moines; Henry R. Schloen, 
Louisville, Mrs. A. M. Snegal, Hartford; 
Miss Mary L. Stevenson, Des Moines, 
and Jack C. White, Chicago. 


Arrangements are complete for the 
laying of the cornerstone of the new 
home office building of the North Amer- 
ican Life & Casualty at Minneapolis 
Aug. 2. 


44th ANNIVERSARY CONTEST 
Agents of National A. & H. Insurance 

Co. of Phila. to Compete for Attrac- 

tive Prizes During August 

G. H. Summers, vice president and 
agency manager of the National Acci- 
dent & Health Insurance Co. of Phila- 
delphia, announces to the agency forces 
an August production contest in com- 
memoration of the forty-fourth anniver- 
sary of the company. This is the birth 
month of the National, and in keeping 
with traditional practice it has been 
dedicated in the field to an unusually 
good production effort each year. 

The home office in its letter this week 
to National’s producers has set as the 
minimum goal for each agent $44 in new, 
monthly premiums. Attractive prizes of 
merchandise will be awarded to agents 
writing three or more applications for 
policies other than weekly premium, and 
the highest number of applications writ- 
ten determines the award. It is required 
that one month’s premium or the equiva- 
lent be remitted with each application. 
Says Mr. Summers: 

“Prospects for income insurance were 
never as plentiful as they are today. We 
want every representative of our com- 
pany to take full advantage of the op- 
portunity which this forty-fourth anni- 
versary celebration affords to publicize 
Philadelphia’s oldest stock A. & H. com- 
pany and reap the additional commis- 
sons the extra effort will yield.” 

President of the National A. 
I. B. Boyer, is one of the pioneers in 
the A. & H. executive renks, and the 
production goal he has set for the com- 
pany this year is $2,250,000 in premiums. 


wo FH. 


1947 A. & H. Time Saver 
Book Off the Press 


The latest edition of the “Time Saver,” 
which describes the commercial accident 
and health insurance now being written by 
leading companies, is off the press. The 
hook reports all the contract provisions of 
each policy. Every commercial — policy 
written by a company listed in the book 
is completely anelyzed Hospital policies 
written individually are included. 

The “Time Saver” is not a chart. Every 
contract is thoroughly described in con- 
densed form. The book includes descrip- 
tions of all the endorsements and riders 
issued with every policy. Premiums 
charged for the policies and riders are 
stated and these include rates for women, 
men and children for all ages. 

Most of this 1,009 page book is devoted 
to pol’cy analyses. Also included are con- 
densed financial statements of all companies 
writing ace‘dent and health and hospitaliza- 
tion. The statements show premium earned, 
capital if a stock company, losses incurred, 
assets and surpluses. 

This is the twenty-fourth annual edition 
of the “Time Saver” which is priced at $5 
per conv. The book is issued by the Na- 
tional Underwriter Co., of Cincinnati. 


Mrs. Meade on the Mend 


The mother of two popular A. & H. 
girls, Marie and Catherine Meade of Chi- 
cago, has been seriously ill for a month 
and with day and night nurses required. 
But the turn for the better in her con- 
dition has come, and the many friends of 
the Meade sisters will be glad to know 
that Mrs. Meade is on the mend and im- 
proving daily. Marie is executive secretary 
of the Health & Accident Underwriters 
Conference and Catherine is on the secre- 
tarial staff of Loyalty Group’s western de- 
partment. 


CO. BEING FORMED IN ST. LOUIS 

The Supreme Mutual Casualty is be- 
ing formed in St. Louis by a number 
of local business men. Its notice of in- 
tention lists the following on its first 
board of directors: , William F. Hagan, 
E. G. Missler, W. D. James, Jack Jo- 
seph, Bedford Enix, John Costello and 
Harry Shenker. 
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J. B. Humphrey Promoted 
By American-Associated 


J. B. Humphrey has been named sup- 








ervisor of the liability department in the 
southern California branch office of t] 
‘merican-Associated Companies at Los 
Angeles. He succeeds Ernest Neuman, 
re-ently deceased. 

A native of England, Mr. 


Toronto in 1928 as 


London, 
Humphrey came to 
a claims adjuster after initial training 
with the Prudential of 
joined the American Automobile’s To- 
ronto office in 1934, later being trans- 
ferred to the St. Louis head office un 
derwriting department. In 1941 he was 
sent to the Los Angeles office and later 
given a senior underwriting post in tl 
Portland, Ore., office. 

As a- British subject, Mr. Humphrey 
returned to England for World War II 
service and earned a commission in the 
British army, rising to rank of captain 
He saw service in India during the lat- 
ter part of the war, returning to this 
country in September, 1946. He was a 
senior underwriter at the American- 
Associated home office until his recent 
promotion. 


England. He 


Crisp Heads Los Angeles 
Ins. Brokerage Firm 


Gregory T. Crisp, one-time vice pres!- 
dent of American Mutual Liability © 
Boston in charge of A. & H. activities 
and prior to that with Continental Casu- 
alty in a production capacity, has formed 
an insurance brokerage firm in Los An- 
eeles known as Pacific Brokers. ‘tls 
firm has recently made application tor 
a surplus lines broker’s license. 
MERVIN LANE’S CONTRIBUTION 

Mervin L. Lane, New York insurance 
broker and author, has contributed the 
insurance data in the newly publislied 
book by Gerald L. Kaufman, A.I.A., en 
titled “Home-Seekers’ Handbook.” |i 1s 
published by G. W. Stewart, Inc., New 
York. 








LOS ANGELES BONDING CHANGE 

Albert A. Christian, head of the bond 
ing department in the Los Angeles 
fice of Rathbone, King & Seeley, 
resigned to join the Eagle-Globe-k: 
Group as head of the bonding depa 
ment in its Los Angeles offices. | 
vious to going with Rathbone, Kin: 
Seeley he had been associated with 1 
Travelers. 
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Ethel Smith Successful A.& H. Manager 


Manages Ohio for Great Northern Life with 150 Agents, 
Mostly Men, Under Contract; Favorite Hobby 
Is Hat Designing; Her Career 


\ noteworthy record of achievement 
in A. & H. and life insurance production 
en built up by Ethel Smith, of 
Cleveland, regional manager of the Great 


7 ] 
has | 
la 


Northern Life for the entire state of 
Oho. This is her twenty-fifth anniver- 
A. & H. business and 
it will undoubtedly be one of the best 
irom the standpoint of new business in 
the life, accident and health and_hos- 
pitalization lines. She has 150 agents 
under contract, and interestingly, all of 
them are men with the exception of half 
a4 dozen women. 

Miss Smith is a successful manager 
because experience has taught her that 
women must submerge their personali- 
ties and work through men if they are 
to “go places” in business. Indicative of 
this philosophy, she keeps herself in the 
background when the annual two-day 
agency meeting of Great Northern’s Ohio 
producers is held at Hotel Cleveland. All 
producers and their wives are invited 
and all expenses of the trip are paid. 
The majority of the talks are made by 
agents, and they select their own chair- 
men although a home office man is usu- 
ally present. It is Miss Smith’s prefer- 
ence to give the men agents the promi- 
nent roles at these gatherings, and her 
chief function is to mix with the crowd 
ind make friends with the agents’ wives. 
“I do not believe a woman manager can 
successfully handle male agents other- 


wise,” she says. 


sary ir in the 


Started as Stenographer 


Her work is solely production but she 
lias never personally sold insurance other 
than to “sell” the Great Northern to the 
agents whom she appoints. Her office 
(does not handle claims and only a few 





Shareholders Approve Capital 


Increase of Cont’! Casualty 


The proposal of Continental Casualty’s 
hoard of directors that its capital stock 
be increased from $5,000,000 to $6,000,000 
hy issuance and sale of 100,000 shares of 
$10 par value capital stock was approved 
by shareholders at a special meeting July 
23 in Chicago. 

The board of directors at a meeting 
ollowing the shareholders’ meeting au- 
thorized the preparation and filing with 
he Securities and Exchange Commis- 








t 


sion of a registration statement and 
Prospectus covering the 100,000 addi- 
tional shares. When the registration 


statement becomes effective it is pro- 
posed to offer the new stock to share- 
holders in the ratio of one new share 
lor each five shares owned of record at 


a price to be determined later. 
\ll shares not purchased through the 
exercise of subscription rights will be 


purchased by a group of investment 
} 1 . . 
ankers acting as underwriters. 


Senate Hearings on Health 
Bills Were Lively; No Action 


Congress adjourned until next January 
With no action in either house being 
taken on the two health bills—the Taft 
Measure calling for a program of grants 
t states for medical aid, and the 
Wa ler-Murray-Dingell bill setting up 
4 program of Federal health insurance. 
nate hearings on these two bills were 
‘ly and with frequent clashes between 


!roponents and opponents of the respec- 


ve measures, 
& H. interests generally endorsed 


‘he Taft bill but were as vigorous as 


. 1f not more so, in their opposition 


'o the Wagner-Murray-Dingell bill. 


collections. She spends about half her 
time in Cleveland and the remainder in 
the field calling on new and old agents. 
Paying tribute to her company, she says 
that the Great Northern has given her 
an opportunity which many companies 
would not give to a woman. She has 
occupied her present post since 1940, 

Starting her insurance career as a ste- 
nographer for a Cincinnati life and A. & 
H. company, Miss Smith came up 
through the policv writing and claim 
departments and finally into sales work. 
Her experience, well rounded, embraces 
all phases of A. & H. work from the 
preparation of new policy contracts to 
writing sales bulletins. 

Designing Hats Her Favorite Hobby 


In Cleveland and in A. & H. insur- 
ance circles Miss Smith is known as “the 
woman with the big hats.” Hat design- 
ing is her favorite hobby and she has 
about forty of them. “They must be 
different,” she insists, “and they usually 
are because I design them myself.” 
Cooking is another hobby and she has 
a library of not less than twenty-five 
cook books. She reads them avidly for 
new ideas rather than following the 
beaten track of recipes. Her specialties 
are stews with wine, sour cream chicken 
and deserts. 

Music is still another hobby and Miss 





Karns 


Larry 


ETHEL SMITH 


Smith gives expression to it by playing 
the piano and occasionally the pipe or- 
gan in church. She is also especially in- 
terested in public speaking and writing 
with emphasis on self-improvement for 
women. At the recent annual meeting 
of the National Association of A. & H. 
Underwriters in Boston, which she at- 
tended as a delegate of the women’s 
section, Miss Smith spoke at the wom- 
en’s luncheon and made a good impres- 
sion. 


Prosecution of Three Officers of 
Defunct Keystone Co. Sought by Malone 


Latest development in the case of the 
defunct Mutual Casualty of 
Pittsburgh, failure of which has caused 


Keystone 


considerable commotion in casualty in- 
surance circles, is that Insurance Com- 
missioner James F. Malone, Jr., of Penn- 
sylvania has recommended the prosecu- 
tion of three of the Keystone’s officers. 
The Commissioner’s charge against the 
officers is that in the 1946 financial state- 
ment of their company, which was filed 
with the Pennsylvania Insurance Depart- 
ment, “we found serious discrepancies 
which, in our opinion, were wilful and 
deliberate on the part of officers of this 
company who signed and swore to the 
statement.” 

Officers of the Keystone against whom 
this charge has been brought are A. J. 
O’Leary, vice president; N. P. Kann, 
secretary, and E. J. Kann, treasurer, all 
of Pittsburgh. Mr. Malone’s recommen- 
dation for prosecution was made in a 
registered letter sent to Artemas C-. 
Leslie, Allegheny County district attor- 
ney. Previously the Pennsylvania com- 
missioner offered testimony to the effect 
that the Keystone had a deficit of “at 
least $2,000,000.” This is in distinct con- 
trast to the surplus of $1,439,000 which 
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the company reported as having on De- 
cember 31, 1946. 

When questioned late last week in 
Pittsburgh regarding Mr. Malone’s rec- 
ommendation to the district attorney, 
N. P. Kann declined to comment upon 
it until he had more information re- 
garding it. His associates, O’Leary and 
E. J. Kann, were not available for com- 


ment. 


N. J. Receiver Appointed 


In New Jersey John J. Clancy was 
appointed receiver for the Keystone by 
Vice Chancellor Stein in the state Court 
of Chancery. Mr. Clancy was required 
to furnish a bond for $50,000 upon the 
court’s direction. The New Jersey De- 
partment of Banking and Insurance was 
also directed to turn over to the receiver 
money and securities deposited with the 
state by the company which has fur- 
nished a bond for $250,000. 

The New Jersey Insurance Department 
had objected to the appointment of a 
receiver on the grounds that if funds on 
deposit with the state created a trust, 
the Department should administer such 
funds. The Chancery Court agreed that 
such funds primarily should be held for 
policyholders but that Keystone’s cred- 
itors in New Jersey should also have 
a recourse to them. 
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P. F. McKANE STRICKEN BLIND 
Maryland Casualty’s Claim Mgr. in 
Oklahoma City Resigns to Enter 
Legal Profession There 
Stricken with total blindness at the 
age of 54 years, Paul F. McKane has 
terminated more than twenty years as 
claims manager for the Maryland Casu- 
alty in Oklahoma City to enter the legal 
profession. He has enrolled in the 
Hazel Hurst Foundation for a refresher 
course in general rehabilitation and pub- 

lic speaking. 

Fout, years ago, it was found neces- 
sary to remove one eye and a year ago 
last March, Mr. McKane underwent a 
second operation entailing removal of 
the other eye. 

Previous to his career in the insur- 
ance business, he had been graduated 
from the University of North Carolina 
law school but had never been admitted 
to the bar in Oklahoma. His many 
friends instituted a petition signed by 
district judges and outstanding leaders 
of the Oklahoma bar and presented it 
to the State Supreme Court. This body 
waived the state rule governing applica- 
tion for admission to the bar and three 
weeks ago the oath was administered to 
Attorney Paul F. McKane. 

Upon completion of his refresher 
course he will open a law office in 
Oklahoma City specializing in insurance. 

With spirits revived from the black 
despair of a year ago, Mr. McKane is 
entering a new profession with an atti- 
tude of courage expressed in the com 
ment: “L don’t have a thing to lose 
now—I might even be gaining some 
thing.” 


American Mutual Liability 
Licensed in Canada 


The American Mutual Liability of 
Boston has been given a Canadian cer- 
tificate of registry for automobile insur- 
ance (excluding insurance against loss of 
or damage to an automobile by fire), 
personal accident and insur- 
ance. J. P. M. Costigan, of Toronto, 
has been named chief agent for the 
company in Canada. 


sickness 


ROBERT M. WILSON DIES 
Robert M. Wilson, 71, who retired five 
years ago as vice president and counsel 
of American Auto of St. Louis, died 
July 26 in the locker room of the Nor- 
wood Hills Country Club, St. Louis. He 
had been playing golf and left the game 

at the tenth hole because he felt ill. 


Three Sureties Join 
(Continued from Page 25) 


Chicago 1, Ill, to the East St. Louis, 
Ill., City Council to guaranty the proper 
construction within the stipulated time 
of the new reinforced concrete and steei 
cantilever type vehicular and pedestrian 
toll bridge to span the Mississippi River 
between Third Street and St. Louis 
Avenue in East St. Louis and a point 
on the Missouri shore adjacent to Third 
Street and Franklin Avenue in St. 
Louis, Mo. 

The East St. Louis City Council 
awarded the contract for the construc 
tion of the bridge to the Howard com- 
pany on July 22. The contract price is 
$6,490,000, and the work is to be started 
by August 7 and completed within two 
years. Two other bids were submitted 
for the work, the highest being $7,691,- 
160 by E. J. Albrecht Co. of Chicago, 
while the Robinson Erection Co. of St. 
Louis bid $6,959,000. The project is be- 
ing financed through revenue bonds be- 
ing underwritten by two New York in- 
vestment houses. 

The Howard company’s performance 
bond is being covered by the following 
surety companies: Standard Accident, 
$818,750; Massachusetts Bonding, $655, 
000; Continental Casualty, $491,250; Fi 
delity & Casualty, $409,357; Hartford 
Accident & Indemnity, $327,500; Mary- 
land Casualty, $327,500, and Aetna Casu- 
alty & Surety, $245,625. 
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Voluntary Plans Seen on Threshold of 
Real Accomplishment by Conf. Board 


Study by H. L. Plumley Points to 61 Million People Covered 
for Prepayment Medical Care at Close of ’46; Important 
Role of Individual A. & H. Insurance 


The remarkable increase in_ recent 
years in voluntary plans to meet the 
costs of illness is emphasized in a bro- 
chure recently published by the National 
Industrial Conference Board, entitled 
“Budgeting the Costs of Illness,” which 
was prepared by H. Ladd Plumley, vice 
president and secretary, Group depart- 
ment, State Mutual Life. Indicative of 
the increased interest of the American 
people in programs of this type, the 
author estimates that the number of 
persons enrolled in plans for prepayment 


of costs (including Group A. & H. in- 
surance) has risen from 15,500,000. in 
1940 to 45,500,000 in 1945. “ addition, 


it is estimated that at the close of 1946 
about 10,000,000 individuals were covered 


under prepayment medical care plans, 
that 6,000,000 were insured under com- 
bination individual A. & H. insurance 
policies. 

“Tt is clear that the people desire to 
budg ret these expenses,” says Mr. Plum- 
ley, “but they have not, as yet, finally 


selected the methods or types of plans 
to accomplish this. At present, the plans 
all the way from the experimental 


range 

to the mature, from the static to the 
rapidly growing. It can be said, how- 
ever, that popular interest has _ out- 


stripped the technical and organizational 
yet state of many of the plans. 

“A lag of this kind is not unusual in 
broad social and _ scientific movements, 
for an initial period of study and experi- 
ment is necessary and wise. Forced or 
reckless advance in this field could only 
prove wasteful, whether governmental or 
private means were used. 

Experimental Period Over 

Convinced that the period of prelim- 


inary study and experiment has now 
passed, Mr. Plumley says: “Action on a 
larger scale is needed. Voluntary plans 


are on the threshold of real accomplish- 
ment and thus, it would appear to be 
to the best interests of all that they be 
given staunch encouragement.” 

It is further pointed out that “action 
on a larger scale” will call for the exer- 
cise of great technical skill in order to 
make tested plans available on a nation- 
wide basis. “Vision and courage are also 
required. In a few cases, the necessary 
liberalization and expansion may be con- 
trary to past traditions and practices of 
the growing institutions. While such 
traditions must not be allowed to ham- 
per sound and rapid progress, the pres- 
ent integrity or soundness of the insti- 
{tutions concerned must not suffer. So 
those in charge of future development 
must also shoulder the responsibility of 
originating and extending new methods 
of analysis and control.” 

Individual accident and health policies 
are featured in another section of the 
NICB brochure, and attention is called 
by Mr. Plumley to the 1946 survey of 
the U. S. Chamber of Commerce insur- 
ance department in which it was esti- 
mated that 14,000,000 individual A. & H., 
combined A. & H., special risk and other 
policies of similar nature were in force. 
In this connection Mr. Plumley says: 

“The insuring of 14,000,000 people ob- 
viously represents substantial amounts 
of protection, but for purposes of this 
analysis the effect of these policies upon 
the program at hand would be over- 
stated if an anlysis were not made of 
these figures.” He then notes. that 
2,500,000 policies are issued for accident 
only; 3,500,000 policies are for special 


“ 


risks, an additional 2,000,000 provide 
benefits only in event of accidental 
death, or only in event of hospital, med- 
ical or surgical or nursing expense. Thus, 
says the author, “It follows that perhaps 
8,000,000 of these policies are too narrow 
in scope to be grouped with the forms 
of voluntary insurance described in this 
study.” 

Six million of ‘the policies, however, 
are combined accident and health pol- 
icies, and the number of weekly claims 
registered under these policies was ap- 
proximately two and a half million dur- 
ing the course of the year surveyed. 
Such policies would appear to be of sub- 
stantial benefit to the persons holding 
them. 

In conclusion the author says, “There 
will be many communities where, for 
some time to come, the individual policy 
will afford the best protection which can 
be secured, both as a provider of mini- 
mum subsistance income and as a means 
of recompense for a larger percentage 
of the policyholder earnings. However, 
as the various organizations which pro- 
vide mass protection extend their scope, 
the place of the individual policy may 
become analogous to that of the indiv- 
idual policy of life insurance, in that 
it will supplement basic minimum pro- 
tection and provide to the policyholder 
additional security in line with his in- 
dividual needs and desires. 

“For millions of individuals who are 
and remain insurable, the individual ac- 
cident and health policy provides sub- 
stantial amounts of protection, and any 
study of prepayment methods of budget- 
ing the cost incident to disabling illness 
should give due recognition to the pres- 
ent mé agnitude of this form of protec- 
tion,’ 

“Budgeting the Costs of Illness” is an 
80-page book, the first in the NICB 
series on “Studies in Individual and Col- 
lective Security.” It contains a foreword 
by Virgil Jordan, president of the board, 
who says in part: “It is appropriate that 
the first study in this series explores the 
growth of voluntary plans designed to 
meet the costs of disabling illness. Des- 
pite the fact that some millions of our 
people are covered by them, the phe- 
nomenal expansion of these voluntary 
forms of health protection have been 
overlooked.” 


W. M. Ivey Feted by Monarch Life 
On Retirement from A. & H. Agency 


Walter M. Ivey, who has faithfully 
served the Monarch Life of Springfield 
as general agent since November 1, 
1916, in the Pittsburgh territory is retir- 
ing as of August 1 (today) and the large 
territory which he has supervised is 
being divided into three agencies, - re- 
with headquarters in Pitts- 
and Charleston, West Va. 
of his long service, 
strong character and fine spirit of co- 
operation, the Monarch Life gave a 
retirement banquet in Mr. Ivey’s honor 
on July 26 at the Roosevelt Hotel, Pitts- 
burgh, attended by his associates and 
their wives, office personnel and home 
office officials—forty- =Six anal wR. Cc. 
Laub, vice president and agency man- 
ager, was the toastmaster and paid high 
tribute to Mr. Ivey’s loyalty and gener- 
osity of spirit. Principal address of 
the evening was delivered by Clyde W. 
Young, president, who dwelt on the 
accomplishments during Mr. Ivey’s thir- 
ty-one years of service with the Mon- 
arch. On behalf of the company, Presi- 
dent Young presented him with a 
combination clock, barometer and ther- 
mometer, and his associates in the Pitts- 
burgh agency gave him a leather lounge 
chair. Among his affiliations Mr. Ivey 
is a past president of the Pittsburgh 
A. & H. Association and served on 
the executive board of the National 
Association of A. & H. Underwriters. 

At the conclusion of the banquet Vice 
President Laub made the announcement 
regarding the new territorial setup, ex- 
plaining that because of tremendous 
growth in business and a desire to 
render better service to policyholders 
and the public in general, it had been 


spectively 
burgh, Erie 
In recognition 





WALTER M. IVEY 
decided to set up the three afore- 


mentioned agencies. 

The new agency in Pittsburgh will be 
headed by Richard Muller, who has 
been associated with the Walter Ivey 
Agency for over eleven years. The 
Charleston agency will be in charge of 
Walter M. Given, Jr., who has also been 
a successful field underwriter in the Ivey 
Agency; and the one in Erie will be 
managed by Thomas Sharp, who has 
been an assistant in the agency depart- 
ment in the Monarch’s home office for 
the past several years. 





NORTHERN LIFE’S CONVENTION 





Full-time Agents To Receive Group Life, 
A. & H., Hospitalization and Pension 
Benefits; A. & H. Policies Revised 

Featured announcement at the annual 
convention of the Northern Life 
of Seattle, held recently in the Hotel 
Whitcomb, San Francisco, was that the 
company will make available to its full- 
time agents in their life and A. & H. 
agency contracts, the benefits of a four- 
fold insurance and life-time pension pro- 
gram. This will include, free of cost to 
the agents, group life insurance, group 
A. & H. income benefits, group hos- 
pitalization and a pension plan granting 
lifetime income to agents commencing 
at age 60 and 65. 

Announcement was also made by 
O. Fishback, Jr., vice president in charge 
of the A. & H. department, of revised 
and liberalized accident and health poli- 
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cies. Restrictions on travel outside the 
United States have been removed, he 
said, the standard provisions 16 and 17 
eliminated, and partial disability bene- 
fits increased to 50%. Several new poli- 
cies have been introduced. 

D. M. Morgan, president of the North- 
ern, welcomed the delegates and reported 
on the company’s progress and plans for 
future operation. Russ H. Goodwin, 
Seattle, who has produced and paid for 
more than a million of new life insurance 

each of the three years he has been 
in the business, was presented as presi- 
dent of the Tower Club, an organiza- 
tion of leading underwriters. W. R. 
Rundell, San Diego, is first vice pres! 
dent of the club and C. L. Wallulis ot 
Anchorage, Alaska, second vice president. 

One session of the convention was 
held at the old Hearst Ranch in Pleasan- 
ton. This was followed by a day ot 
games and other types of amusement. 

In addition to President Morgan and 
Vice President Fishback, the following 
executives from the home office at- 
tended: Vice President Irving Morgan, 
who presided at the business sessions; 


Loyd Peek, assistant vice president; 
O. D. Sanford, assistant secretary; © 
R. Bingham, actuary; George Overton, 
agency supervisor in charge of the 


Rocky Mountain territory; J. S. Bentley, 
home office cashier; W. L. Miller, man- 
ager of the group insurance department; 
W. L. Mitchell, superintendent of the 
policyholders service division. 





PHILA. A. & H. ASS’N ELECTS 


James M. Cryer, Travelers, 15. the 
newly elected president of the A: ‘iden 
&, Health Association of Philadelphia 


Black, 


His fellow officers are R. D. . 

. - . . Jeohe- 
Aetna Life, first vice president; Rich: 
ard Jackson, Globe Indemnity, secon’ 


Oc lental 


John Marvin, 
mbian 


vice president ; 


Life, treasurer; C. H. Carr, Colt 
National Life, corre sponding secretary, 
and Robert Strayer, Mather & Co. tr 


cording secretary. 
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AVE your prospects or customers ever asked 
H you for detailed information concerning a 

certain insurance company or agency, or 
wanted to know some little-known facts about the 
business or the people in it? 


Have you yourself ever wanted to know names 
of officers and directors, lines written, territory 
covered and other pertinent facts regarding any 
insurance company in the United States — stock, 
mutual or reciprocal? 


And have you ever wondered where you could 
find information and statistics about practically 
every phase of the insurance business—all in one 
volume? 

This famous 1,300-page publication is the most 
widely used reference book in the business—and 
the lowest priced! Look over the partial table of 
contents—see how valuable this fact-full volume 
will be to you every day in the year—then send for 
THe INSURANCE ALMANAC at only $5, or in com- 
bination with a trial subscription to THE WEEKLY 
UNpERWRITER for only $8. Your subscription will 
start immediately. 


"IF YOU DON'T KNOW, LOOK IN 
THE INSURANCE ALMANAC!" 


THE UP-TO-DATE AND 

COMPLETE ANNUAL 
_ REFERENCE FOR ALL 
INSURANCE BUSINESS 


PARTIAL TABLF OF CONTENTS 


THE INDIVIDUAL— Who’s Who in _ Insurance. 


Biographical sketches of the leaders in the business. 


A Biographical Directory of leading agents in the 
larger cities, country-wide. 


Independent adjusters and actuaries, with biographi- 
cal sketch 


THE COMPANY—Officers, Directors, Lines Written, 
Territory Covered—Fire and Casualty (Domestic and 
Foreign), Stock, Mutual and Reciprocal. Life, Old Line 
and Fraternal, Ordinary and Industrial. 


Statistical tables showing financial condition of com- 
panies. Special tables showing premiums and losses by 
classes. Life Insurance growth, payments to policy- 
holders. 


THE ORGANIZATION—National, State and Local 
Associations of Fire, Casualty and Life Underwriters— 
Who’s Who in them, when and where they meet, 
Officers, Executive Committees, ete. 


THE STATE—Insurance Supervising Officials, their 
deputies and assistants, States having certain particular 
laws. State requirements for agents, for brokers. In- 
surance laws passed in early months of 1947, 





THE PRESS—Complete list of Insurance Journals 
and Organization House Organs—Names of editors and 
publishers. Purposes and field covered. 
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[] Please send the 1947 Edition of Name 
THE INSURANCE ALMANAC when 
published. $5 enclosed. Address 
City 


enter my : notion to THE 
WeEKLY Unperwriter for twelve 


months. $8 enclosed. 


| [J Please send THE ALMANAC and 
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